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Columbia Law 
Man Writes Book 
On Commissioners 


Edwin W. Patterson’s Five Year 
Inquiry of Insurance Depart- 
mental Supervision 


HARVARD TO PUBLISH IT 


Questionnaire Sent to Departments 
Showing Percentage of 
Forms Disapproved 


What will undoubtedly prove a most 
interesting volume on the insurance com- 
missioners of the United States and the 
operations of the insurance departments 
has almost been finished by Edwin W. 
Patterson, professor of law at the Colum- 
bia Law School of Columbia University. 
It will be published by the Har- 
vard University press. In his spare 
moments during the past five years 
Professor Patterson has been _ investi- 
gating this subject. Prof. Patterson first 
became interested in insurance when he 
began to teach it in the University of 
Texas. Later, among other things, he 
taught the same subject at the University 
of Colorado and the University of Iowa. 
Several years ago he attended the Harvard 
Graduate School and obtained a degree of 
Doctor of Law, taking the course of ad- 
ministrative law. One of the requirements 
of that course was to write a book on 
some phase of administrative law, and be- 
cause of his contact with insurance he 
prepared a paper which had to do with 
the carrying out of the insurance acts of 
the departments. That started him on an 
investigation which he has pursued ever 
since. 


Writes Article in Columbia Law Review 


In the March issue of the “Columbia 
Law Review” Professor Patterson is the 
author of an article bearing the title “Ad- 
ministrative Control of Insurance Policy 
Forms.” In it he calls attention to a very 
interesting questionnaire that he sent to 
each of the state insurance departments, the 
question asked being, “How many forms 
have you disapproved during the past 
year and what percentage is this of the 
total number submitted to you for ap- 
proval?” 


Twenty Commissioners Answered 


Only twenty commissioners had suf- 
ficent data to answer this question, and 
the results varied greatly. New York re- 
ported about 150 disapproved each year 
when first submitted, and perhaps a dozen 
finally. The Iowa examiner estimated that 
he rejected 600 in a year, or about 16% 
percent of the total number submitted ; 
and Oklahoma and Wyoming reported re- 
jections of about 15 percent. Minnesota 
reports that nearly all have to be changed, 
and Vermont “many.” The remaining 
fifteen states reported that the rejections 
were only a small percentage of the total 
submitted, viz.: Ariz.; Colo. (40, or 5%); 
Conn.; District of Columbia (2, or 7%) ; 
Idaho (10, or 1%); Mich. (2%); Mont. 
(10, or 2%); Neb.; _N. Dak. (10%); 
Ohio; Pa.; S. Dak.; Utah (2%). | 

“The methods of enforcing administra- 

(Continued on page 16) 























PHOENIX 


Assurance Company, Ltd., 


of London 
100 William Street, New York 





A corporation which has stood the test of time! 
143 years of successful business operation. 
World-wide interests. Absolute security. 


Excellent Service and Facilities 


PHOENIX 


Indemnity Company 
75 Maiden Lane, New York 
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A factor 








in your choice of a company 
to represent 


The Insurance Company of North America laid the foundations 
for the American Agency system. It is only natural, therefore, that 


its service policies should offer agents every possible benefi. and assist- 
ance. 


North America co-operation includes prompt attention to every 
service need, advisory and engineering service on individual risks, and 


extensive national advertising in the interests of the North America 
Agent. 


Insurance Company of North America 
PHILADELPHIA 


and the 
Indemnity Insurance Company of North America 
write practically every form of insurance except life 














We Say It Again! 





From time to time in the last few years the following has been the wording 
of Penn Mutua. advertisements in life insurance journals: 


“A Penn Murua premium, less a Penn Mutuat dividend, with Penn 
Murua values, makes an insurance proposition which, in the sum of all 
its benefits, is unsurpassed.” 


Never more true than to-day !—with new and better Policy forms, increas- 
ing Dividends, new and constantly improving Service to Policyholders, Bene- 
ficiaries, and Agents. 


There’s steady forward motion in the Penn Muruat organization. We 
warmly welcome men and women of ideals, industry, character. 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 
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Salary Deduction 
Considered by 
Many Companies 


New York Life and The Prudential 
Launch Use of Popular Plan 
This Week 


AGENTS MUCH INTERESTED 


Union Central Admits Considering 
Proposition, But Has Taken 
No Action Yet 

Developments are happening rapidly 
in the salary deduction insurance situa- 
tion and there are rumors to the effect 
that several additional companies have 
the adoption of this plan in mind. This 
week the New York Life and The Pru- 
dential both announced to their field 
forces that they could go out and write 
this business. 

Asked about a rumor that the Equit- 
able Life Assurance Society contem- 
plated issuing this class of insurance, 
Frank H. Davis, agency vice-president 
of the society, said that this was un- 
fc ‘1 and authorized Tue Eastern 

RITER to deny the rumor. 


Union Central’s Position 


In response to a request for an affir- 
mation or denial of a rumor about the 
Union Central entering the field with 
this ins\rance, Vice-President George L. 
Williams of that company said to THE 
EASTERN UNDERWRITER this week: “We 
have had the matter under considera- 
tion, but up to this time have reached no 
conclusion.” 

There is no doubt that this new form 
of insurance protection, variously known 
as salary savings, salary deduction, pay- 
roll budget, etc., has taken a tremendous 
hold on the business. It is not without 
its opponents, however, as some home 
office executives as well as producers in 
the field are taking the stand that it 
is a mistake to write “blanket” insur- 
ance other than under the group plan. 
They say that it is opposed to the mod- 
ern idea of life insurance selling: i. e., to 
sell to fit needs only; to program the 
life, etc. 

On the other hand, the advocates say 
that the salary deduction is only an in- 
troduction to a real line of personal 
insurance; that there is no fear of over- 
loading employes under this plan, and 
that it is an excellent contact medium 
for following up further business. Being 
limited in amount and written without 
medical examination other than short 
form report, it is possible to place a large 
volume at low cost of time and energy 
to the field organization. This is good 
production efficiency, say advocates of 
the plan, and if it is actuarially sound 
there can be no objection to it on these 
grounds. As two state insurance de- 
partments, New York and Connecticut, 
have ruled that eompanies writing sal- 
ary deduction may not write it on a 
basis of a monthly premium that is pro 


(Continued on page 5) 





, 
a 
i 
A 
| 














Page 2 





a UNDERWRITER “smears 


——<—<—— 





April 24, 1925 























MY OBLIGATION 


The entry of the EQUITABLE LIFE INSURANCE COMPANY OF 
IOWA into the unparalleled New York field devolves upon me certain obliga- 
tions in the conduct of its business, to wit: 


It is my acknowledged obligation to adhere to the splendid protective laws 
of the great state of my adoption and to honor by conformity the exemplary 
practices of the Life Underwriters’ Association of New York, whose efforts 
have exerted such a wholesome influence upon my business. 


It is my obligation always to remember that my success depends upon the 
success of my loyal associates, and that the confidence they have placed in 
me obligates me to train them thoroughly and well and to serve them 
consistently and conscientiously. 


It is my obligation never to forget that since 1867 the EQUITABLE OF 
IOWA has consistently adhered to sound principles of life underwriting, 
that dividends are bigger when agents are straightforward, and that it is 
always better to be safe than to be sorry. 


It is my pleasure as well as my obligation to acknowledge the cordial wel- 
come accorded me by the life underwriters of New York in general, and by 
Hart & Eubank, General Agents of the Aetna Life, as announced on this 
page one week ago, in particular, and to extend my sincere good wishes to 
Hoey & Ellison, newly appointed General Agents of the EQUITABLE 
LIFE OF IOWA, with whom I will share the responsibility of presenting 


the good offices of a good company to the discriminating underwriters of 
Greater New York. 


PAUL R. WENDT, Manager 
Greater New York City 


(Temporary Office) 
2238 Woolworth Building 
(After May Ist, in permanent quarters 2246-50 Woolworth Building) 
Phone: Whitehall 6270 























bs a ae ae ae ae ae. ae | 











April 24, 1925 


= 








Page 3 





Negro Paper Discusses 
Negro Life Companies 


THE CASE OF HEMAN. PERRY 
“The Crisis” Calls Him Father of In- 


surance for Colored People; An- 
alyzes His Yailure 








Life insurance for negroes and the un- 
successful attempts of two companies to 
furnish that coverage, is discussed edi- 
torially by “The Crisis,” a publication 
edited by colored people, in its April 
number. Says “The Crisis”: 

“Two large business suspensions among 
black folks, the Standard Life Insurance 
Company in Atlanta and the Brown and 
Stevens Bank in Philadelphia, have called 
attention to the singular difficulties of 
our economic growth. It is wrong to 
pillory the colored business men engaged 
simply because of failure. Especially in 
the case of Heman Perry, the Negro 
is under deep obligation as the pioneer 
in a new field. It is the fate of the 
pioneer and explorer to face failure 
even after great success, to die in the 
very land which his foresight discovered. 
This has been Perry’s heavy penalty. 
He established Negro life insurance. He 
built a company which operated suc- 
cessfully twelve years and wrote twenty- 
eight millions of insurance for thirty 
thousand policyholders. This was a 
glorious piece of business success. It 
must not be forgotten. 


Where Perry Failed 


“The investment of trust funds, espe- 
cially of bank and insurance companies, 
is a difficult job. Here Perry failed. But 
again he failed so far as proven because 
of no mean motives. Instead of putting 
his surplus into safe white business chan- 
nels, he tried to use them to promote 
new Negro business openings. He sensed 
correctly the Negro business field—laun- 
dries, drug stores, contracting and build- 
ing, developing residence plots, printing, 
etc. But he went too fast, he dreamed 
too far; he had neither the trained per- 
sonnel to help him nor the gift to select 
them. Every venture in which he put 
Standard Life funds was a feasible, safe 
venture if time and capital were suffi- 
cient. Perry hurried unnecessarily and 
he borrowed capital not simply from his 
open friends but from his hidden ene- 
mies. When his enemies got him en- 
meshed they foreclosed and his friends, 
neither white nor black, could save the 
great institution into which he put his 
life and work. Standard Life is today 
the property of Southern whites. 

“In the case of Brown and Stevens, the 
real blame is the banking law of Penn- 
sylvania, which allows demand deposits 
to be invested too carelessly, and also 
charters small private banks with too 
great ease. This firm used its funds to 
buy homes for Negroes, an excellent 
and praiseworthy proceeding. But it also 
used its funds directly or indirectly to 
support theatrical ventures which are 
extremely hazardous. These ventures 
tied up a dangerous percentage of their 
money in real property which at crisis 
could not be sold advantageously. <A 
sudden withdrawal of funds left the 
Brown and Stevens bank and another 
subsidiary institution helpless and facing 
bankruptcy. 


What Negro Business Men Must Learn 


“So much in explanation and partial 
defense. On the other hand, our busi- 
ness men must learn: 

‘1, Wealth invested with them is a 
trust fund. It is silly to squander one’s 
own money in needless display. It is 
criminal to jeopardize the hard earned 
dollars of the poor. 

“2. Safety rather than large and quick 
returns is even more necessary for a 
pauperized group than for the rich. No 
mere ‘race’ appeal can transmute gam- 
bling into ‘loyalty.’ Better safe invest- 
ments at small returns in channels even 
though white folks control them than 
fliers in financial Monte Carlos which we 

(Continued on page 11) 








Be Plain 


The man who is interested in 
buying a horse wants to know 
if the horse is sound, will do the 
work and what it will cost. He 


doesn’t care to enter into any 


discussion concerning the anat- 


omy of the horse and the names 


af the numerous bones, nerves 


and organs composing its body. 


When a man contemplates 


taking life insurance, he is inter- 


ested in the most simple and 
practical side of the business and 
not the theoretical. He cares 
nothing for actuarial formulas 
and mathematical problems, 
which belong entirely to another 
side of life insurance. 


Don’t try to educate your 
prospect in those things which 
neither concern nor interest him. 
Work along simple, practical 


lines. 





The Prudential 


Insurance Company of America 
Epwasp D. Durrrzia, President 
Home Office: Newark, New Jersey 











To Improve Service 
of Local Life Ass’n 


SEARLE’S 28 SUGGESTIONS 





Members Requested To Recommend 
Additional Improvements As Well 
As Comment On Mr. Searle’s 





William A. Searle, traveling assistant 
to President Clegg, of the National As- 
sociation of Life Underwriters, has rec- 
ommended to the Life Underwriters’ 
Association of New York twenty-eight 
suggestions for increasing the service of 
the local association. These suggestions, 
listed below, have been submitted to the 
executive committee for the opinion of 
each member, who, in turn, have 
requested additional suggestions from 
members of the association. L. A. Cerf. 
New York general agent for the Mutual 
Benefit, is chairman of the special com- 
miftee handling this matter. 

Annual sales congress: annual mem- 
hershin drive: weekly meetines of un- 
derwriters; institutional advertising: 
publication of names of association 
members in newspapers: studv and’ ac- 
tion of state legislation affecting insur 
ance; interest in state association of un- 
derwriters; paving to get best insurance 
speakers at meetines: stenorraphic re- 
ports of these speeches mailed members: 
putting on programs of pwhlic interest 
occasionally; staging “The Heart of the 
Fstate”: reproducing parts of National 
Convention program: staging at meet- 
ings selling demonstrations by members: 
speakers on insurance to women’s and 
luncheon clubs: active efforts to support 
law and code of ethics; get insurance 
instruction into schools and colleges: 
develop co-operation of trust companies: 
interest institutions to raise funds bv 
endowment insurance: develop reason- 
able social features in association: fur- 
nish acceptable publicity to newspapers: 
give members copies of Chart of Fthics 
and other National Association publica 
tions; prepare and furnish members spe- 
cial Jocal statistics useful in selling vari- 
ous forms of insurance; employment of 
paid secretary by large associations: 
make effort to interest and sell wives 
of underwriters on life underwriting as 
career: build up local insurance refer- 
ence library; essay contests in schools 
and colleges: radio talks on insurance: 
in larger associations provide Managers’ 
Division for discussing agency problems. 





TO RENEW COMMISSION FIGHT 





Life Underwriters’ Committee To Ask 
Attorney-General For Opinion On 
“Modified Life” Payment 
The special committee of the Life 
Underwriters’ Association of New York, 
headed by Lawrence Priddy, held a con- 
ference with other officers of the asso- 
ciation on Wednesday and decided that 
Superintendent Beha’s ruling on the 
payment of full commissions on the 
sixth year premiums of modified life 
policies did not close the incident. They 
decided to ask the attorney-general for 
an interpretation of the law on the point 
involved. It was intimated that if the 
attorney should refuse to give an opin- 
ion or should give an adverse one, the 
Life Underwriters’ Association is pre- 
pared to carry the matter to the legis- 

lature. 


HARDIN AND WARD SPEAK 


John R. Hardin, president; Dr. Will- 
iam R. Ward, chief medical director. 
and Oliver Thurman, superintendent of 
agencies, were the principal speakers at 
a convention of the agents of the Mu- 
tual Benefit Life’s St. Louis agency 
held in St. Louis, Mo., last week. 


UNITED LIFE APPOINTS 


The United Life & Accident, of Con- 
cord, N. H., has appointed William Can- 
tor as general agent at Lowell, Mass. 
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An Important Campaign in Behalf of 
~Women and Children 


Second Extract 
The following is the second of a series of extracts from the book entitled 
INCOME INSURANCE. soon to be published by The Equitable Lite Assurance 
Society of the United States. 


“Tor many years our insurance companies have issued policies payable in a single sum for 
the protection of the family. Such policies are still issued for that purpose in large numbers, 
although a newer kind of insurance payable in the form of a monthly income is safer and better 
if the insurance is for the future support of women and children and not for any other purpose, 
such as the liquidation of obligations, the payment of taxes, or the safeguarding of business 
interests. 

“Before examining this newer kind of insurance, let us consider two examples of how a 
policy of the older kind payable in a single sum works out, 


A SUCCESSFUL CASE 

“A prosperous business man without capital, who spends $10,000 a year to support him- 
self and his family, concludes that if he is taken away his wife and children will need an in- 
come of at least $5,000. So he insures his life for $100,000, knowing that $100,000 safely 
invested at 5% will yield $5,000 a year. At his death his widow thus invests the proceeds 
of the policy, and she and her children are permanently provided for. 

AN UNSUCCESSFUL CASE 

“Another man, similarly situated, may take precisely the same course, and yet the result 
may be altogether different. ‘The widow may invest her money in some speculative venture 
and lose it. Or she may not invest it at all and may spend it as income, in which case it may 
last for only a few years. 

TRUSTS 

“When cases of this kind became numerous, and before the insurance companies provided 
a remedy, the trust companies offered to take care of the money and pay to the beneficiary 
the income produced by it. But it cannot but be mortifying to a high minded life under- 
writer to see his company protect the savings of a provident, but not wealthy, man as long as 
he lives, and then throw off all responsibility, leaving the widow exposed to a variety of perils, 
and burdened with unfamiliar responsibilities and perplexities. A second corporation (the 
trust company ) may come to her rescue and may complete the work which the first corporation 
(the insurance company) has left unfinished at the most critical period in the history of the 
transaction, but that will necessarily involve some additional expense. 

“But there is no conflict between the insurance companies and the trust companies. They 
are working harmoniously together. ‘The trust companies are constantly advocating life in- 
surance in their advertisements, and the insurance companies always advise those who receive 
large amounts of insurance capital to establish trusts. The majority of those who need insur- 
ance for the protection of their loved ones, however, are without capital and have no need 
for the services of the trust company provided the insurance company does its full duty by 
granting permanent, as distinguished from temporary, protection.” 


The Equitable stands ready to train young men who are willing to learn how 


to place this newer kind of insurance, and who can thus render valuable services’ 


to the public and at the same time carve out for themselves a dignified and 
remunerative career. 


THE EQUITABLE LIFE ASSURANCE SOCIETY OF THE UNITED STATES 


3903 SEVENTH AVENUE, NEW YORK 
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Prudential Adopts 
Salary Deduction 


WRITES TERM AND DISABILITY 


Will Accept up to $10,000; No Medical 
Examination but Credit Reports 
on Larger Amounts 


The Prudential sent out to its repre- 
sentatives this week, an announcement 
to the effect that they could now submit 
business on the salary deduction plan 
under certain restrictions. President 
Edward D. Duffield’s announcement giv- 
ing the rules that will govern the busi- 
ness follows: 

“Generally speaking, medical examina 
tions will not be required, applications 
being submitted on the forms already 
provided for non-medical business. _ Ex- 
ceptions to this are in the case of ap 
plicants over 50 years ot age nearest 
birthday, where full medical reports will 
be necessary; in case the proportion or 
number of employees desiring insurance 
is not sufficient according to our rules ; 
in case individuals desire amounts of In- 
surance above the non-medical limits as 
given below; and in the case of business 
in States which by statute require medi- 
cal examinations. 

“This does not mean, however, that 
the Company guarantees to issue imsur 
ance on such a group ol lives without 
examination. While, with certain excep- 
tions, medical examinations will not be 
required at the outset, the Company re 
serves the right to reject any individual 
application or to call for an. examina 
tion in any individual case if circum- 
stances seem to warrant it. Ratings 
mav be imposed where necessary. 

“In order to secure consideration on 
a non-medical basis, the number of em 
ployees applying for this insurance must 
not be less than ten. The amounts ol 
the individual policies may range pron 
$1.000 to $10,000 provided the monthly 

emi + any case is not less than $1. 
premium in any case 1s ng tee Ph 
The amount granted to any imdivic ual 
must not be more than one-fourth ot 
the total applied for im the group. 7 

“A smaller number, not less than five, 
may be considered subject to regular 
medical reports, and when such reports 
are obtained the restriction as to — 
in the preceding paragraph will not be 

‘rative. 
oreCredit report will be required on any 
individual applying for $2,500 or over. 

Any kind of regular Ordinary policy, 
other than Modified Life, issued by The 
Prudential, may be selected, including 
Term policies. The disability Income 
and Accidental Death Benefit privileges 
mav be included, subject to our regular 
underwriting restrictions with Tespect 
to age, amount, sex and occupational = 
physical hazard. Where, however, the 
application calls for Disability Income, 
medical examination will be required if 
the amount of insurance exceeds $5,000. 
Each individual may select the kind o1 
[ as it is not neces- 


insurance he preters, Zz : 
uniform tor any 


sarv that the kind be 
group. _ 

“Premium 
the individuals insured. 

“An employee insured under the plan, 
on leaving the service of the employer, 
may continue his policy in force by pay- 
ing the monthly premiums called for, 
but no premium notices will be sent to 
him, unless the premium payments are 
changed to quarterly, semi-annual or 
annual payments. : 

“Policy dividends, when due, will be 
paid in cash to the individual policy- 
holders unless request is made for dis- 
posal in some other manner as provided 
in the policy. 

“Commissions will be somewhat less 
than the rate according to your agree- 
ment for individual policies of the same 
kinds. Details will follow. ) 

“The employer will be required to 
sign Form 8929, as per specimen here- 
with, in which he agrees to make the 
necessary salary deductions and to for 
ward the premiums to The Prudential. 

“Kach employee desiring insurance 


notices will not be sent to 


under the plan must complete and sign 
an application for insurance on the reg- 
ular application form; and also sign an 
authorization for the employer to de- 
duct the monthly premiums from his 
salary. This last form will be retained 
by the employer. 

“When applications are sent in to the 
Medical Department, the Ordinary Issue 
Department should be notified of the 
fact, the number of applications and the 
name of the employer being stated. 

“After a group has been written, ad- 
ditional applications made within 60 
days will be considered as if constituting 
part of the original group. After 60 
days, individuals may be added, subject 


to the usual requirements, including 
medical examination. Where an addi- 
tional group of ten or more is added, 


the rules outlined above will, of course, 
apply. 

“Monthly premium rates for the prin- 
cipal forms of policies will be sent 
shortly, but in the meantime the rates 
are to be obtained by taking one-third 
of the quarterly premiums figured on 
the $1,000 basis and taken to the next 
cent if the quarterly premium is not 
divisible by 3. Thus, quarterly pre- 
miums of $9.01, of $9.02 and of $9.03 per 
$1,000 would each produce a monthly 
premium of $3.01." 


New York Life’s Plans 
For Salary Deduction 


RULES ON MEDICAL FEATURES 


Premium One-Third of Quarterly; Uses 
Individual Health Certificates 
in Cases 


In announcing the adoption of the 
salary deduction plan, Vice-President 
Buckner of the New York 
Life explained that the company would 


Thomas A, 


operate under the following method. Ten 
or more applications for insurance may 
be accepted on this plan with a short 
form of medical examination, but appli- 
cations for more than $5,000 on one life 
require a full medical examination. Ex 
ceptions may be granted for a smaller 
number than ten employes upon the 
presentation of the data for the con- 
sideration of the home office. 


Medical Conditions 
If groups of at least fifty apply and 
they cover at least 75 per cent of the 
total number of employes, a satisfactory 








Salary Deduction 
(Continued from page 1) 


rata the annual premium, which they 
hold to be a discrimination against the 
regular monthly premium policyholders, 
the basis certainly is beyond question. 
Then it has evidently been demonstrated 
to the satisfaction of many companies 
that business may be written on the 
non-medical plan up to certain limits 
because a score or more of companies 
have adopted this plan within the past 
vear. 

One other phase has been commented 
on in connection with the rapid adoption 
of this plan. It is evident that no com- 


pany can enjoy for long the fruits of 
originality in devising a new policy or 
form of insurance if it is susceptible of 
stimulating production. The modified 
life policy was quickly copied when its 
competition was felt, non-medical insur- 
ance is spreading and group life has de- 
veloped to large proportions. This form 
might be more generally adopted but for 
the expense in connection with its in- 
stallation. 

The rules used by the companies in 
writing salary deduction follow pretty 
generally the same lines. The method 
to be followed by the New York Life 
and The Prudential are given elsewhere 
in this issue of THe Eastern UNDER- 
WRITER. 








Connecticut General News 
Hartford, Conn. 





Disability with Term 


The man who buys a large term policy 
is often under extra pressure and wants 


disability protection. 


We issue full disability protection with 


term insurance. 


Three plans of disability coverage. 
Income begins at once if disability is 
presumably permanent—otherwise after 


definite waiting periods. 
Waiver of premiums. 


mains in force. 


Insurance re- 
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self-health certificate will be accepted 
for individual amounts not greater than 
$2,500. In larger groups a lower per- 
centage than 75 per cent may be ac- 
cepted with a self-health certificate. It 
is pointed out in the announcement, how- 
ever, that a medical examination is re- 
quired by law in the States of Arizona, 
Georgia, Idaho, Iowa, Massachusetts, 
Mississippi, Nebraska, North Carolina, 
Oklahoma and Washington. New em- 
ployes in each group may be insured 
with the short form of medical examina- 
tion, unless the amount exceeds $5,000. 

Any policy of the company may be 
selected under the salary savings plan, 
with the exception of term insurance, 
and the employes may take policies with 
differing amounts. The company will is- 
sue amounts of less than $1,000 only if 
the monthly premium is $2.50 or more, 
but a smaller amount than $500 on an in- 
dividual will not be issued. Policies will 
be dated on the Ist or 15th of the month 
at the option of the employe. 


Individual Policies 

Individual policies are to be issued 
under the new plan. The employe makes 
application for the insurance in the usual 
way, and signs a form authorizing his 
employer to deduct the monthly premium 
from his salary. Upon the payment of 
the first month’s premium, the agent will 
deliver the policy to the insured. No 
notice of premiums will be sent to the 
employe, nor will a receipt be given to 
him. A bill will be sent from the home 
office direct to the employer so as to 
reach him about a week before the pre- 
miums are due. The employer will re- 
port to the company cases where the 
premium has not been collected or where 
the employe has left his service. The 
policy will contain a provision that if 
the employe leaves the firm, he may 
continue to pay premiums monthly direct 
to a branch office until the end of the 
policy year, and thereafter he must pay 
annually, semi-annually or quarterly, as 
he may elect, to the home office or to 
a branch office. 

The insurance will be considered, un- 
der the terms of the plan, from ages 
fifteen to sixty, with advance in age 
for occupation when required. If the 
occupation involves a marked degree of 
hazard, such as that of underground 
miner, the home office must Pass on the 
case. Policies will be written with dis- 
ability and double indemnity benefits 
where such are issued under the rules of 
the company. 


CHARGES FOR ADDITIONALS 


Lincoln National Life To Charge $1 For 
Additionals and $3 For Alternates 
In Future 


The Lincoln National Life of Fort 
Wayne, Ind., has adopted charges for 
additional and alternate policies as fol- 
lows: For additional Policies, $1.00; for 
alternate Policies, $3.00. 

Definition — Alternate—An _ alternate 
policy is one which differs from the 
original as to form of policy including 
Disability Benefits or Double Indemnity 
Benefits. 

Definition—Additional—An _ additional 
policy is one issued on the same plan 
as the original. 

No charge will be made if the addi- 
tional policy is delivered. The higher 
charge of $3.00 which is the actual ex- 
pense incurred in issuing a policy is 
charged for alternate policies because 
every encouragement is given to the 
agent to sell policies for particular 
needs. The action of selecting the 
proper policy for the client before the 
application is made is a bit of sales- 
manship that should be practiced by the 
agent rather than causing the company 
the expense of issuing one or more al- 
ternate policies, says the company. 





ISSUES NEW DIVIDEND SEALS 
The new dividend scale of the Man- 
hattan Life, effective May 1, brings the 
net cost of this company’s policies down 
on a par with almost all the low cost 
participating companies. 
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“If wish h b Id ride” 
le 

wishes were horses, beggars would ride : 

5 

F beggars by wishing could ride they would nevertheless still be beggars. A ride 3 
would get them nowhere, nor would it, even to them, mean anything. Ke 

is 

The ride is the thing and that pre-supposes that the right to ride has been earned and % 
the destination has been thought out before foot is put in the stirrup. ie 
ie 

But after all the old proverb has an appeal for us. Its sarcasm exposes the futility of ie 
wishing without working; it suggests that dreams do not come true without effort. . E 
It is all right to wish. The man who dreams of nothing and wishes for nothing gen- 3 
erally will not work and will get nothing. The man who gets something visualizes it : 
first, wishes for it, and then works for it. 
When General Grant told his wife that they were poor because all their property had : 
been lost through the rascality of a business partner, Mrs. Grant was naturally much Ne 
grieved. “But,” said the general, “It is nothing to compare with what it would be ie 
if one of the children had gone wrong”’ : 

The proverb suggests that there is a “wish” in most human hearts. Serious-minded : 
men and women realize responsibilities, and if in moderate circumstances, they wonder ie 
how these obligations can be met. Therefore, they “wish”. KE 
X% 

About what does your dearest wish centre? Your children, of course. If you live you Kd 
will take care of their training and education. Your productive power will give them a ig 
chance in life, a chance to ride. But suppose you do not live. i 
Can they in that unhappy event be educated? Can they ride? They can. They ls 
can by your forethought; and they will not be beggars either, and in doing it you will not 3 
indulge in mere dreams. Your wish will become a reality. They will know how to 
ride, whither to ride, and what to do when they get there. % 
All this can be done through Life Insurance. : 
Life Insurance is a real magician : 

It makes wishes real horses and the otherwise helpless can ride. : 
Send for a New York Life agent. He will give you a good “mount” for which you ‘ 
can pay (no begging), and a destination—the protection of your dependents. % 
Ne 

NEW YORK LIFE INSURANCE COMPANY. i 

DARWIN P. KINGSLEY, President. : 

k 


NOT A COMMODITY, BUT A SERVICE a 
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Underwriters’ Plans 
For Next Meeting 


FINAL BANQUET FOR LIFE MEN 
J. Elliott Hall and A. K. Taylor, of 
China, To Be Principal Speakers 
At the Hotel Astor 
The final dinner meeting of the year 
for the Life Underwriters’ 
of New York will be held at Hotel 
Astor on May 12. The two main speak- 
ers will be J. Elliott Hall, general agent 
in New York for Penn Mutual, and 
A. K. Taylor, president of the Inter- 
national Insurance Office, Inc., of Shang 
hai, China. In addition, special music 
and readings are to be given by Wing 
T. Wetmore, of Mr. Hall’s office, and 
George 
of the 
York. 

Mr. Hall, an eloquent, sometimes a 
fiery speaker, will talk on “Monthly 
Income Insurance.” He first attracted 
attention while with the home office of 
the Mutual Benefit, writing insurance 
at night and Saturday afternoons. He 
has the ability to visualize income in- 
surance in an inspiring fashion. 

After three and one-half years in 
China, Mr. Taylor is well qualified to 
talk on “Insurance in China.” He was 
advertising manager of the Continental 
Insurance Company, then handled pub- 
lic relations for the National Board of 
Fire Underwriters, before he left this 
country for China. Mr. Wetmore, who 
sold perhaps more Liberty Bonds dur 
ing the war in New York than any other 
insurance man, is well known to local 
life underwriters for his work in coach- 
ing the “Heart of the Estate.” 


Association 


New England Mutual in New 


NOVEL MEMBERSHIP DRIVE 


Life Underwriters of New York Holding 
Horse Race Contest for Members; 
Lane Ahead 

Much interest is being displayed by 
the membership committee of the Life 
Underwriters’ Association of New York 
in its contest for 150 new members to 
be obtained in the period April 15 to 30. 
This contest is in the form of a horse 
race and is called the Life Underwrit 
ers’ Association Derby. The aim is to 
bring back old members of the associa- 
tion whose dues have fallen in arrears 
and non-members who have attended 
the monthly banquets. [Fifty-six new 
applications have been obtained to date, 
an average of eight a day, with Mervin 
L. Lane, of the Equitable Society, lead- 
ing; Philip F. Broughton, of the Guar- 
dian, second, and R. F. Pennell, of the 
Union Central, third. Suitable prizes 
will be given to the winners. The novel 
details of the drive were worked out by 
Charles J. Zimmerman, executive secre 
tary of the association. 


WORCESTER GENERAL AGENT 
The United Life of Concord has ap- 
pointed Charles A. Pike of Worcester, 
Mass., general agent for Worcester 


Morrisey, of the Allen agency 





Who is 35 years of age? 


insurance companies. 


field. 
He prefers Philadelphia, 

ee &. 
Address 


86 Fulton Street 





Have You a Place in Your Organization 
for a Man 


He has had 15 years life tnsurance experience. 
He has had some casualty insurance experience. 
He has filled every position from agent to agency 


manager in industrial insurance companies. 
He has worked as agent and supervisor for ordinary 


He is fitted for executive work—either home office or 


He wants an opportunity in the East. 


THE EASTERN UNDERWRITER 


Baltimore or Washington, 
Box 1021 


New York City 








county. Mr. Pike was for some time as- 
sociated with one of the leading finan- 
cial institutions of Worcester as vice- 
president. Last year he entered the life 
insurance business and achieved a_ pro- 
nounced success. 
NON-MEDICAL POPULAR 
During its first month of writing the 
non-medical plan of insurance, the Peter 
M. Fraser Agency of the Connecticut 
Mutual in New York wrote over one 
hundred applications, averaging $1,500 
each. One agent in an hour’s time 
closed with five out of the seven men 
he interviewed in a bank, first 


selling 
its manager on the idea. 


ADOPTS NON-MEDICAL 





Kansas City Life Decides to Accept Up 
To $2,000 Without Medical 
Examination; Its Rules 
The Kansas City Life has adopted the 
non-medical plan of accepting limited 
risks under certain restrictions. The 
company announces that its maximum 
will be $2,000 and all risks will be per- 
sonally inspected. No brokerage busi- 
ness or lines declined by other companies 
will be accepted under the plan. Ten 
year endowments in amounts as low as 
$250 will be accepted and fifteen and 
twenty year endowments in amounts as 

low as $500. 





holders. 








Satisfied Policyholders 


More than 29% of all business written in 
1924 was placed on the lives of old policy- 
What better evidence could there 
be that policyholders appreciate the “golden 
rule” service of lowa’s Oldest Company? 

Men desiring to become agents for a good, old 


line company will realize the advantage of a con- 
tract with this company of satisfied policyholders. 


EQUITABLE LIFE 


INSURANCE COMPANY 


Founded 1867 


OF IOWA 
Home Office: Des Moines 








Eureka-Maryland Takes 
Over Catholic Order 


NEW PHILADELPHIA MANAGER 





Baltimore Company Gets Million in 
Business Largely in Philadelphia; 
Its Third Reinsurance 





The Eureka-Maryland Assurance Corp. 
of Baltimore has reinsured the outstand- 
ing business of the Catholic Assurance 
Association of Philadelphia. The Catholic 
Assurance Association was organized as 
a fraternal organization, and chartered 
under the laws of Pennsylvania in 1909. 
This association has been operating in 
Pennsylvania only, and confined its busi- 
ness to Industrial strictly. 

Mr. Edward Gallagher, the former 
President of the Catholic Assurance As- 
sociation, will become the manager in 
charge of the Philadelphia office for the 
Eureka-Maryland. The class of insurance 
is mostly Infantile Industrial which in- 
volves over a million dollars, the bulk 
of which is in Philadelphia proper, and 
this gives the Eureka-Maryland Assurance 
Corporation an excellent foothold for its 
Industrial business in Philadelphia. 

This is the third reinsurance transac- 
tion of the Eureka-Maryland since 1919; 
the first was the reinsuring of all the 
Pennsylvania business, previously con- 
trolled by the Western Life and Indem- 
nity of Chicago, and in 1924, the Eureka- 
Maryland took over the Maryland Assur- 
ance Corporation of Baltimore, and the 
third is the present transaction involving 
the» Catholic Assurance Association of 


Philadelphia. 


H. H. PUTNAM TO JOIN 


Advertising Memenes a John Hancock 
Mutual Life To Enter Insurance 
Advertising Conference 


Leslie F. Tillinghast, chairman of the 
membership committee of the Insurance 
Advertising Conference, has received an 
application for membership in the Con 
ference from H. H. Putnam, publicity 
director of the John Hancock Mutual 
Life. 

Mr. Putnam is one of several repre 
sentatives of the New England group 
of life insurance companies who made 
known their intentions to become mem 
bers at a recent meeting in Hartford 
at which Mr. Tillinghast spoke on the 
advantages of membership. Others, he 
said, were Dr. W. H. Hazard, of the 
New England Mutual, and Harry M. 
Cutler, of the National Life of Ver 
mont. 

A resolution was adopted by the New 
England group urging all menibers to 
join the Conference, and it was also de- 
cided to hold the next meeting of the 
group jointly with the Insurance Ad 
vertising Conference at Briarcli.f Lodge 
in June. 














You Can’t Pass Up Puzzles 


No life underwriter can solve all the puzzles that constantly 
beset him, but the best results in the long run are obtained 
through a definite service program. ‘ 

Lincoln National Life agents are given a thorough educational 
course which starts when their contract goes into effect and 
which helps to avert many of the common pitfalls. 

Lincoln National Life agents get the direct assistance of com- 
petent men in the field in their building plans. 


Because this Company helps them directly to solve their field 
puzzles, Lincoln National Life men are sure that it pays to 
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Lincoln Life Building 








The Lincoln National Life Insurance Company 


“Its Name Indicates Its Character” 
More Than $355,000,000 in Force 


Fort Wayne, Indiana 











Pennsylvania 


1865 








Provident Mutual 


Life Insurance Company of Philadelphia 





Sixty Years Old 


Provident agents in their approach have the 
advantage of the national advertising of the 
Company which is striking and original, 
and also of a Direct Mail Campaign. 


Founded 1865 


1925 
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LIVE HINTS FOR BUSINESS GETTERS The Columbian National Life Insurance Company 
BOSTON, MASSACHUSETTS 
Pp ° l S ° H 1 h = ™ h R ARTHUR E. CHILDS, President 
ae" aeons to Seip te Man With the . ate Columbian National Agents can offer the best in 
Book Increase His Income and General Efficiency LIFE, ACCIDENT and HEALTH INSURANCE 
x Columbian National Policies make selling easier. 
a : re , ere ; Policies backed by one of the very strongest companies in the country, having ample 
Striking J. B. Duryea, gen- a point and make his deposit as impres- capital, surplus and highest standard of reserves. 
Comparison = eral agent of the Penn sive to you as possible. If he should 


That Hits Home Mutual Life at San 
Francisco, has made a 
striking comparison 

between life insurance and fire insurance 
that could be used with excellent effect 
to bring home to the prospect the urgen- 
cy of life insurance protection. The 
comparison follows: 


In the United States there are: 

Fire Insurance 
Dwelling houses 
Covered by 


salinities okie 15,000,000 
Fire Insurance ......95% 
CRORES OF IOES oss seis cenue nc 1/10% 
IE: Lote Geers. assceasss Can Rebuild 
Necessity of Fire Ins. ...... Universal 


Loss 


How ‘written §..6.6...1 lo solicitation 
Chance of Fire Wagon ..Very Remote 
Expectation of Loss ..........Never 
Life Insurance 
POOMEION . -oiiio bbe anes ee 110,000,000 
Adequately covered by Life Ins. ..7% 
Chance of ee eens 100% 
When Death Occurs ........2 All lends 


Necessity of Life Ins. .. Must be urged 


How written .Earnest Solicitation 
Chance of Hearse ............ Certain 
Expectation of Loss ......4 At any time 
Life insurance is the only plan yet 


devised by man to provide an immediat: 
cash estate in event of premature death, 
or to provide any estate whatever tor 
95% of men living to age 65, 

Life insurance has decreased pauper 
ism 33 1/3% in the last 35 years and 
saves the Nation $30,000,000.00 a yveat 
in maintaining the poor. 


* * 

A great improve 
Collect ment in advance pays 
Advance on Ordinary policies 
Payment could be made if we 


would get out of the 
old rut of asking for a certain sum, often 
significant and belittling to the business, 
and at the same time tending to depre 
ciate the real value of our proposition 
and the work done in securing the ap 
plication, says The Prudential. 

Too many are satisfied with collecting 
just enough to cover the half medical 
fee. The only reason the prospect pays 
$1.50 is because the agent fixed on that 
amount. He is, therefore, at a disad 
vantage when he comes to the crucial 
part of the application, because he is 
ignorant of the amount of cash the pros 
pect has in his pocket, and because he 
is sometimes afraid of scaring off his 
man, preferring the greater task of col 
lecting the premium when the policy 
comes down. This treatment is an in 
dication of fear and a lack of courage 
You can simplify your work and remove 
anxiety and uncertainty in many in- 
stances if you take no chances and let 
the prospect settle the question. Try the 
following method for a month and note 
the difference in advance payments: Do 
not refer to advance payments when 
completing the application. When you 
come to question 24-A pass it over, and 
having stated the manner in which the 
prospect desires to pay premiums, hand 
the prospect your pen for his signature. 
When he has written his name on the 
dotted line, do not reach for your pen, 
but point to question 24-A and _ say, 
“Kindly fill in your answer to this ques- 
tion.” He will read it and feel obliged 
to answer it. And you can then point 
to question 24-B, which must impress 
him with the fact that we expect an 
amount to be paid in advance equal to 
the first premium. Knowing far better 
than you the amount that he has in his 
pocket, he will likely indicate a sum 
which you can bet will be larger than 
$1.50. Much more likely is he to strain 


ask you as to how much he should pay 
on account, and fully ninety per cent. 
of applicants will under such circum- 
stances, that is your opening to play up 
the strong features of the binding re- 
ceipt. Explain that the payment of the 
full premium, whether annual, semi- 
annual, or quarterly, will, in the event 
of his medical examination being satis- 
factory to the company, cover him with 
the protection of the amount of the in- 
surance applied for from the date of 
his examination, even though the policy 
may be delayed in its issuance. Any 
applicant will with a reasonable explana- 
tion readily see the advantage to be 
gained by settling in full, as it is a case 
of certainty versus uncertainty. 

Do not, under any circumstances, 
throw a doubt on the ability of your 
prospect to pay for the insurance once 
he has applied for it. You do so, how 
ever, if you suggest his making an ad- 
vance payment of a small amount. Not 
only this, but you decrease your chances 
to place the policy when it is issued. 

A request for an advance payment 
equal to the first premium creates a 


better impression of the importance of’ 


your proposition. 


* * + 


One of the Mutual 
Calls It Life representatives, 
“Net Results,” says the company pa 
Not Net Cost per “Points,” never 

uses the expression 
“net cost.” He invariably uses the 
phrase “net results” and states that he 
finds it efficacious. His opinion is that 
a prospect who is really “sold” is not 
greatly concerned about slight differ 
ences in outlay, but is primarily and 
deeply interested in results, not from 
year to year, but at the end of a speci 
fied term or in case of death, 


* 
The Provident Mu- 
Check Up tual Life calls atten- 
on Your tion to a matter that 
Clients frequently escapes the 
attention of life in- 
surance salesmen. This is that the cir- 
cumstances of their clients, their old 
policyholders, are changing and_ their 


financial ability to buy more life insur- 
ance grows with the years. Five years 
ago a man of foreign birth and humble 
origin was insured by a Provident Mu- 
tual agent for two small policies. The 
agent thought the man was carrying his 
limit, but it was revealed later that he 
had $70,000 he had taken with other 
companies, ; 

The insured was somewhat careless in 
his appearance, not slovenly but indif- 
ferent to dress. His appearance did not 
indicate his means. And then, too, he 
was borrowing on his insurance. The 
agent assumed he was hard up. Quite 
the reverse was true. His business was 
growing by leaps and bounds. He was 
scraping together every dollar he could 
lay his hands on so as to avail himself 
of opportunities which were presented 
for profit much greater than the interest 
he had to pay on the policy advance. 

Krom conversation had with this in- 
sured it was plain to be seen that the 
Provident stood very high in his esteem. 
The Provident agent had had the inside 
track at the beginning. He could have 
‘had for the asking the $70,000 which has 
since been taken in another company. 
The only reason the Provident agent did 
not get the business is because he did 
not ask. The agent of the other com- 
pany did not make any more favorable 
impression than our agent. 




















Our Ninetieth Birthday 


Ninety years ago, April 1, 1835, Massachusetts chartered the 
New England Mutual. This is the oldest Charter now existing. 


The granting of this Charter had a vast significance, for it 
introduced a New Idea, which cleared the way for the present 
growth of Life Insurance. 


THAT IDEA WAS MUTUALITY 
NEW ENGLAND MUTUAL LIFE INSURANCE CO. 


Boston, Massachusetts 
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INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
Issues the most liberal forms of ORDINARY Policies from $1,000.00 to $50,000.00, 
with premiums payable annually, semi-annually or quarterly, | 


an 
INDUSTRIAL Policies from $12.50 to $1,000.00, with premiums payable weekly. 
CONDITION ON DECEMBER 31, 1924 


BS icoapasieces Pesaevaseaswaesees Kcenthateuesheeseaeaed Spécenb isos taneneeceencwacead $ 41,521,283.1, 
RUMEN cau cb stuaeswn suc sisvdweds-chweescuendec dees oseeaeaes Dewiedsadee diaatsauces eeees 36,164,159.74 
Capital and Surplus............ Geenaediucheexereaeeeerns £6000 Ves beatheeeseenes cece ce. mn 
Insurance in Force......... UencWbtaaate verewewioeeeesesseeeeeeaneuse® SeMeaeaaewons sees 273,540,675.00 
Payments to Policyholders....... dedeeinewabaceecesecuese nonugeiedas i osteeesecceevegan ,036,319 


Total Payments to Policyholders Since Organization........... .$35,784,215.15 





JOHN G. WALKER, President 











THE MUTUAL LIFE 


The Mutual Life Insurance Company of New York has a 
record of EIGHTY-TWO YEARS of prosperous and suc- 
cessfiui business. It has passed through panics, pestilence 


and wars unharmed, and to-day, as a result of eight decades 





of endeavor, offers financial strength, reputation, magni- 


tude, leadership, and life insurance service. 


Those considering life insurance as 


a protession are invited to apply to 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street New York 
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March New Business 
Increased by 5% 


WESTERN STATES GAINED MOST 





Total for Month Exceeded $700,000,000; 
Some High Percentage Increases 
from Grain States 





Sales in the United States during 
March, according to the Life Insurance 
Sales Research bureau of Hartford, were 
higher by 5% than in March 1924, and 
were greater than in any previous month 
except one—December 1924. The total for 
March was $703,000,000, which is the 
figure of the combined sales for a group 
of companies which do about 85% of the 
total business in the country. 

This very favorable figure has been 
divided into sections of the country, and 
the result shows that in every section, ex 
cept one, an increase over March 1924 
was registered. This one section was the 
South Atlantic, and in those states, the 
March 1925 sales were exactly equal to 
1924. The remaining sections showed the 
following record: 


ING Pete. sooo. kh Ses esdees 3% gain 
Middle Atlantic... 6cccceccessce 3% gain 
Fast North Central.......<beisss 3% gain 
West North Central............ 16% gain 
East South Central: «00 icicc0<« 13% gain 
West South Central... 03.0005. 12%: gain 
WCE erence Oiaraacare Aaa es 6% gain 
te eit aaa eee eee a os 8% gain 


The revival of business in the states 
which suffered so long from low grain 
prices is shown by gains of 30% in Mon- 
tana, 30% in Nebraska and 26% in North 
Dakota. 

The broad extent of good business is 
shown by the records of gains in such other 
states as: 


Wisconsin..... 20% Florida. ....33% 
Minnesota..... 16% Tennessee . . 14% 
OVE ee rae 16% Mississippi. .41% 
Missouri...... 10% Louisiana. . .17% 
South Dakota. .13% Oklahoma . .25% 
Kansas........22% Wyoming... 15% 
Delaware...... 12% Arizona. ...36% 
Georgia <...%.6+.s 10% California. .12% 


Such a result shows that the people in 
these states are spending a materially 
greater amount for life insurance than 
they were spending last year and_ that 
favorable business conditions existed dur- 
ing March in a very large number of the 
states and in very widely separated ter- 
ritories. 

Sales of ordinary life insurance in March 
showed a distinct improvement in Canada, 
also. The increase over February was 
very marked, rising from a total of $28,- 
000,000 to over $35,000,000. The latter 
figure compares with a total for, March 
1924 of $34,300,000 and thus indicates a 
gain of 2%. ; 

The extreme eastern sections showed 
the greatest gain in March as compared 
with a year ago, led by Newfoundland 
with an 83% gain and Prince Edward Is- 
land with 22%. Both Ontario and Quebec, 
which always show the largest amount 01 


business sold, had increases, the former 
with 5% and the latter with 1%. 

In the west, the territory was led by 
British Columbia with a gain of 12%, 
followed by Manitoba with 3%. Among 
the cities, the following records were 
significant—Ottawa, 61% gain; Quebec, 
27% gain; Vancouver, 25% gain; and 
Winnipeg, 5% gain. 

PRUDENTIAL ANNOUNCEMENT 
Company To Pay a First-Year Com- 
mission On Modified Life When 
Rate Changes 

President Duffield, of The Prudential, 
has sent a statement to the field force 
relative to commissions on Modified 
Life Policy with change of rate at end 
of five years, the letter reading: 

“You will recall that in the confer- 
ence between us at the Home Office, 
incident to the Bienniel Convention, held 
January 28th-30th, inclusive, I made the 
statement, in reply to requests from 
you, that the Company would pay a 
first-vear commission on the Modified 
Life Policy with Change of Rate at End 
of Five Years in the sixth policy year 
on the excess of the premium in the 
sail year over what it was in each of 
the five years preceding if the Superin- 
tendent of Insurance of the State of 
New York, before whom the matter was 
then pending, ruled that such payment 
was lawful. 

“This is to advise you that on April 
15, 1925, the Hon. James A. Beha, Su- 
perintendent of Insurance of New York, 
in a formal opinion, ruled that Section 
97 of the New York Insurance Law does 
not prohibit such payment, and, hence, 
that it may lawfully be made. 

“Under the circumstances, and in con- 
sideration of the services to be ren- 
dered by you in keeping such business 
in force, and especially in preventing 
its lapse in the sixth policy year, the 
Company will pay the same rate of com- 
Inission provided in your contract for 
first-year commission on regular Whole 
Life policies, upon the excess of the 
premium in the sixth policy on = such 
Modified Life Policy with Change of 
Rate at End of Five Years over what 
the premium was in each of the first 
five years of the policy.” 





HANCOCK SUPERINTENDENTS 


“The John Hancock Mutual Life has 
made two new appointments of super- 
intendents. Erederic J. Allen, former 
assistant at Utica, being made superin- 
tendent at Kansas City. Thomas P. 
leane, who has been assistant at Sara- 
toga Springs, has bee nmade_ superin- 
tendent at Toledo. 

Mr. Allen has been at Utica for ten 
vears and Mr. Feane has also been with 
the John Hancock for the same length 
of time. The appointments are in line 
with the company’s policy of giving the 
assistants in the smaller cities the same 
opportunity for advancement as as- 
sistants in the smaller cities the same 
opportunity for advancement as as- 
sistants in larger places. 














A Record of Service 


The year 1925 marks the seventy-fourth anniversary of the 
Massachusetts Mutual Life Insurance Company. Ever since 1851 
this Company has furnished unexcelled life insurance protection 
at a low net cost and has maintained its record of unswerving 
loyalty to its policyholders. The years have brought wonderful 
growth and prosperity. To-day, as in the past, the whole per- 
sonnel of the Company is imbued with the spirit of service, a 
spirit that permeates the entire activity of the organization. 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


SPRINGFIELD, MASSACHUSETTS 
Organized 1851 
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THE PASS KEY— 


ALL the ODDS a SALESMAN asks ARE: 


To be admitted within the door. 
To be invited to have a seat. 
To be granted a chance to talk. 


ALL the ODDS a PROSPECT asks ARE: 


To be frankly advised of his needs. 


To be intelligently informed of insurance advan- 
tages. 


To be properly covered with adequate protection. 








ACCIDENT AND HEALTH INSURANCE— 
IS THE PASS KEY—THAT OPENS— 


FOR THE SALESMAN, the opportunity to 


acquire desirable information. 


FOR THE PROSPECT, the opportunity to 


receive wholesome advice. 


ACCIDENT AND HEALTH INSURANCE— 
HAS BEEN PROVEN—AN ALLY— 


FOR THE SALESMAN, in providing an 


unlimited field of prospects. 


FOR THE PROSPECT, in providing an in- 
valuable form of protection. 


THE SAME COMMISSION HERE AND 
HEREAFTER—THIS YEAR AND NEXT 


Missour! STATE LIFE 
INSURANCE Co. 


HOME OFFICE, ST. LOUIS 


LIFE 
HEALTH 


M. E. SINGLETON, President 


ACCIDENT 
GROUP 
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“We don't need to worry 
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‘etna Advertising — 
An Obligation to the Public 


VER SINCE the first Aitna policy was ATION-WIDE advertising, however, 

written, seventy-five years ago, finan- is a more recent development, but it 

cial protection has been the foremost con- __ is also recognized as a duty to the public 

sideration. Helpful service features have —the duty of telling what the A‘tna 

been added from time to time, enhancing  Afhliated Companies have to offer in 
the value of Aitna insurance. security and peace of mind. 


Our present magazine campaign reaches millions. Rein- 
forcing it are folders, booklets, posters, blotters, movie 
slides, window displays and various other means of publicity. 

Consequently every Aitna-izer is splendidly prepared to 
spread the important message as well as take good care of 
the resulting increased business. 


Being an /#tna-izer 
Is Certainly a Worth-while Profession 


ETNA LIFE INSURANCE COMPANY 
and affiliated companies 


STANDARD FIRE INSURANCE CoO. AUTOMOBILE INSURANCE CO. 
of Hartford, Connecticut 


AITNA CASUALTY and SURETY CO. 




















April 24, 1925 








Page 11 








Negro Business 
(Continued from page 3) 


call ‘our own’ for a season and then lose 
forever. 

“3. Submit to the fact that the con- 
trol of business in America and in the 
world is in the hands of white folk to- 
day and will be for a long time to come. 
We control small and subordinate bits 
and these will grow, but they are and 
must be interlocking parts of the larger 
whole. Sometimes we must choose be- 
tween being fleeced by black or white 
robbers, but not always. More often our 
economic growth gives us a chance to 
choose between honest and dishonest 
business. And honest white business is 
better than dishonest Negro business. 
Nor does this for a moment deny that 
honest Negro business is for us best of 
all and honest safe Negro enterprise, de- 
spite all failure, is growing and 
spreading.” 





NEW PRUDENTIAL LIMITS 





Maximum At Ages 25 To 50 Will Be 
$400,000 On Regular Ordinary 
Life Contracts 


The Prudential’s new limits for which 
applications for ordinary insurance will 
be considered follow: 


(Insert between pages 6 and 7) 
yew Total 
Insurance Insurance 
Within 12 Mos. All Kinds 
Prior to age 15... Intermediate Only 


Male Lives 


ye Cee $20,000 20,000 
i ee 40,000 40,000 
a Ten 60,000 60,000 
A Sea 80,000 80,000 
a TO 100,000 100,000 
a eee 150,000 150,000 
a | 150,000 200,000 
a | (UD 200,000 250,000 
0 ae *.. 250,000 300,000 
a ERS 300,000 350,000 

Ages 25 to 50..... 400,000 400,000 

ye eS 390,000 390,000 
J Eo 380,000 380,000 
© lc tknaswedcs 370,000 370,000 
© es aie 360,000 360,000 
a Soe 350,000 
a ee 330,000 
da Re 300,000 310,000 
— Sy 275,000 290,000 
OO cece 250,000 270,000 
a ene 225,000 250,000 
| ae 215,000 235,000 
a RS 180,000 216,000 
a | 145,000 170,000 
a | eer 120,000 144,000 
ae ORR 90,000 113,000 
Pons ales 50,000 50,000 





SIMONS LEADS HOME LIFE 





New York General Agent Ranks First 
for March and Second for First 


Quarter 


The Russell M. Simons Agency of the 
Home Life in New York, who is now 
celebrating its twenty-fifth anniversary 
with the company, led the entire agency 
force for March in paid for production 
and premiums. For the first quarter the 
agency ranked second in the entire 
country. General Agent Simons has 
been several years chairman of the pro- 
gram committee for the annual Home 
Life general agents’ conference and has 
always taken an active interest in the 
affairs of the company. He attributes 
this production to his increased agency 
facilities. 





PROFITS ON BUILDING SALE 

The Connecticut Mutual, which announced 
last year its plans for a new home office 
building, has sold its present. buildings for 
$2,372,000—all cash. The company carried 
the building in its annual statement at $1,- 
771,000, making a net increase in assets 
of over $600,000. A square block of prop- 
erty away from the business district of 
Hartford has already been purchased and 
plans for the new home office building 
have been completed and approved. Work 
will start in a few weeks. 





now represented. 





Open Territory 


An Eastern Mutual Life Insurance Company wants a General 
Agent for their Erie, Penna., territory, where they are not 


Liberal first year’s compensation and renewals will help such 
a man in building a large agency organization. 


Of course he must be willing to work, for this is an oppor- 


tunity not merely for the type of man who wants to carry on, 
but for the man who wants to build. 


All applications regarded as confidential. 
“FRIE” 


The Eastern Underwriter, 


Address: 


86 Fulton Street, 
New York, N. Y. 








RESERVE LOAN’S NEW BUILDING 





To Formally Dedicate Beautiful Home 
Office in Indianapolis Next Thurs- 
day and Friday 


The Reserve Loan Life of Indianapolis 
will devote next Thursday and Friday to 
dedication exercises in connection with 
the formal opening of the company’s 
beautiful new home office building 
There will be addresses by the officers, 
the State Insurance Commissioner, and 
other prominent persons. 

The new home office of the Reserve 
Loan Life is one of the most beautiful 
buildings in the state. It has been de- 
signed for the special requirements of 
the company, and although only four 
stories high, is so constructed that an 
additional eight stories may be added in 
the future. The location is on North 
Pennsylvania Street and the building 
will overlook the State Plaza, the war 
memorial. 


SETS AN EQUITABLE RECORD 
Campaign In Helier’ of President Day 
Made New Production Mark For 
Ten Days’ Business 


Further details of the production cam- 
paign in honor of President Day of the 
Equitable Life Assurance Society, which 
set a new record for the Society and 
perhaps for all companies in the amount 
of business produced in ten business 
days, are now available. As told in 


Tue EAsterN UNDERWRITER last week, 
the result was 32,936 applications for 
$130,382,693 in ten days. 


FRATERNAL JUVENILE RISKS 





Total Juvenile Membership Now 478,795 
with Insurance in Force at end of 


Year of $61,893,315 


An advance compilation of the amount 
of juvenile insurance carried in fraternal 
societies made by the “Fraternal Monitor” 
shows that at the close of last year there 
was a total juvenile membership through- 
out the country of 478,795 with total in- 
surance involved of $61,893,315. A year 
ago the number of juvenile members was 
314,650. The largest society is the Greek 
Catholic Union with 63,194 and the next 
largest is the Polish National Alliance 
with 46,813. The total membership in- 
crease for all societies reporting was 
80,218. 





NEW PRUDENTIAL GROUPS 


Ten group life insurance policies, in- 
volving a total coverage of $3,403,600 and 
protecting 2,759 workers in various sec- 
tions of the country, have been placed 
with The Prudential in the past few 
days. 

The number of employees affected in 
each instance varies from 52 to 1,100 
and the policies range in amounts from 
$50,500 to $1,400,000. 





proposition. 
Address, 





PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old 
well established company with a progressive management and an un- 
equalled dividend record, it will be to your interest to investigate our 


PERMANENT, 
Care of The Eastern Underwriter, 86 Fulton Street, New York City 

















De SS 








Reteblished 1899 





American Central Life 


Insurance Company 


INDIANAPOLIS 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 
Fh caensianetneesnettnnenmengsammsnntnmmmties 










Congressman Drane’s © 
Early Days as Agent 


TRIES TO SELL LIFE EXECUTIVE 





He Loses Sale, But Is Complimented for 
His Shrewdness by Author 
of Policy 





H. J. Drane, member of Congress from 
the Second Florida District and head of 
the old insurance firm of H. J. Drane & 
Son, Lakeland, likes nothing better than 
to talk of his experiences in his early 
days as an insurance agent. He has 
been in the business in Lakeland for 
more than forty years, and has seen the 
science of protection grow from utter 
and unreliable confusion to the splendid 
organization it now is in all its depart- 
ments. 

“Way back in the past I had a funny 
experience with the Chairman of the 
Finance Committee of the New York 
Life,” said Mr. Drane, while talking with 
some new agents recently. “I had gone 
out to solicit for the company and saw 
a private car on the siding of a station 
where I stopped. I was either too inex- 
perienced to have a fear of tackling who- 
ever I saw or my needs were too great. 
So I made my way over to the car and 
opened up on a man I found inside. He 
heard me for a while and seemed to be 
interested. I was talking a new policy 
that seemed to me to be mighty good. 

“After a while the man began to ask 
questions. He wanted to know why I 
was trying to sell that particular policy 
and had me outline to him what seemed 
to be its strong provisions. Flattered 
somewhat by his attention and perhaps 
scenting a commission that I needed, I 
laid myself out to make a sale. The 
visitor heard me patiently and seemed 
to be taking in all that I said. At last, 
however, he stopped me and said that 
he did not want any insurance. I got 
sore. It seemed that he had been mak- 
ing fun of me and taking my time just 
to see what I would say and how I would 
say it. I told him so in a few well 
chosen words, getting madder and mad- 
der as I talked. 

“Finally he stopped me. ‘Wait a mo- 
ment, young man,’ he said. ‘I have not 
been making fun of you, not merely 
trying to take up your time. Let me 
ask you a question or two.’ Rather re- 
sentfully I said, ‘Go ahead.’ 

“Tyo you know any of the officers of 
the New York Life?’ he inquired. 

“T said that I did not. 

“Do you know the name of the chair- 
man of the finance committee of the 
company ?’ 

“T admitted that I did not. 

“In the meantime, I had pulled out a 
statement of the company and began to 
look through the list of officers. 

“Let me see it a moment, he re- 
quested. 

“I handed him the book. 

“‘Here is his name,’ the visitor stated. 
‘That is my name. I am the chairman. 
And what is more, I was responsible for 
the policy you have been talking about. 
It was made up largely from my urging. 
I thought I knew its strong points. But 
it has many I did not know about until I 
heard what you had to say. I want to 
thank you for telling me a great deal I 
did not know, and also to express my 
pleasure that an insurance man who 
seems to have given as much thought to 
what he has to sell as you have are so 
impressed with it. I am sorry that I can 
not give you an application. I have all 
the company will take. But I do want 
to tell you that if you keep on the way 
you are going you will never miss the 
application I can’t but would like to 
give you.” 





R. M. SMITH, JR.’S RECORD 

R. M. Smith, Jr., of the Philadelphia 
Agency of the Equitable of Iowa set the 
pace for all agents of the company dur- 
ing President Nollen Month, and estab- 
lished a new record for paid-for business 
written by an agent in a single month, 
reporting $282,000 in new business. 
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Equitable of Iowa 
Changes in Rules 


GETS OUT NEW TERM POLICY 





Changes in Practice Mostly Affect Dis- 
ability Features; Some Adjustment 
of Commissions 





The Equitable Life of Iowa has made 
a number of changes in its rules and 
practices, especially in connection with 
disability benefits. The company has 
issued a new rate book containing re- 
visions and a new ten year term policy 
has been added to the company’s line of 
policies The chief features of the 
changes es are the following: 

First year and renewal commissions 
will be allowed on the disability and 
double indemnity premiums and on Five 
Year Term policies. Slight reduction 
will be made on first year commissions 
on a few plans. 

No reduction will be made in the first 
year commission on ages 56 to 60 in- 
clusive nor on surplus line business up 
to and including $100,000 

The premiums for disability and double 
indemnity benefits will be slightly in- 
creased. 

The disability income payable to a dis- 
abled insured holding Endowment or 
Term to 65 Policies will continue to be 
paid after the maturity or expiry of the 
policies so long as the insured continues 
to be totally disabled. 

Fetal and permanent disability or acci- 
dental death entitling to double indem- 
nity benefit must occur before age 60 
on all policies. This will affect the 
Income Endowment Policy. 

Participating policies issued on and 
after May Ist will continue to share in 
the profits of the Company after the 
insured is in receipt of disability benefits. 

The clause providing for change to a 
higher priced plan has been eliminated 
from the policies. Such change will, 
however, be made if desired. 

A new option has been added to the 
Options of Settlement providing for the 
periodical payment of a specified amount 
until the proceeds together with inter- 
est are exhausted. 

A new policy on the 10 Year Term 
plan with annual dividends, with waiver 
of premium in event of disability and 
with double indemnity has been added 
to our present list of policies. The mini- 
mum amount for which this policy will 
be issued is $2,000 

Commissions, both first year and 
renewal, will be the same on the 10 
Year Term Policy as they are on the 
Term to 65 Policy. 

Substandard policies will be issued on 
either the participating or non-partici- 
pating plans. This change may have to 
be deferred for some days after May 
Ist, as we are awaiting the approval 
of the Insurance Departments of the 
states in which we are doing business. 

The provision for disability benefits 
may now be attached to policies issued 
with no such provision on the lives of 
unmarried women following a _ gainful 
occupation. 

The makeup of the policy forms has 
been changed and, for all contracts iis 
similar to our present Term to age 65 
policy. 


GENERAL AGENT AT LOWELL 





William Cantor, Harvard Man, Organ- 
izes Firm to Cover Northern Massa- 
chusetts for United Life 


William Cantor has been appointed Gen- 
eral agent of the United Life for the 
northern counties of Massachusetts, with 
headquarters at Lowell. Mr. Cantor is 
twenty-seven years of age, six feet two 
and a half inches in height, and is a 
perfect specimen of rugged young Ameri- 
can manhood. He worked his way through 
college and graduated from Harvard in 
Tune, 1920. From that date he was, for 
a year and a half, a salesman for the lead- 
ing commercial house of his native city of 
Lowell. In December, 1921, he organized 


Cantor Co., general insurance, and has 
since successfully conducted the business 
of the company with which his father is 
associated, and who from now on will 
manage its business. Mr. Cantor is affili- 
ated with the Harvard and Rotary and 
many other clubs and organizations, in- 
cluding that Chamber of Commerce. 





MADE CENTRAL LIFE HEAD 





Judge W. H. Hinebaugh Elected Presi- 
dent Succeeding the Late H. W. 
Johnson; His Career 


The directors of the Central Life of 
Chicago have elected Judge W. H. 
Hinebaugh president of the company, 
succeeding the late H. W. Johnson, who 
died suddenly at the Dearborn Street 
station in Chicago. 

Judge Hinebaugh has been connected 
with the Central Life since its inception 
as he was one of its organizers and a 
close personal friend of H. W. Johnson. 
In addition to being general counsel, he 
has been a director and member of the 
executive committee. He has been active 
in all departments of the company’s af- 
fairs and is well known to the field 
organization. 

President Hinebaugh attended Univer- 
sity of Michigan and began the practice 
of law at Ottawa, Ill, where the Central 
Life was located until a couple of years 
ago. He was appointed assistant attor- 
ney general of La Salle county in 1900 
and from 1902 to 1912 he was judge of 
the county court. He was appointed 
assistant attorney general under Attor- 
ney General Brundage, continuing until 
1922. He was also elected to congress 
in 1912, Judge Hinebaugh has taken 
active and prominent part in the work of 
the legal section of the American Life 
Convention. 





BANKERS LIFE ELECTIONS 


President George Kuhns and Other Of- 
ficers Reelected at A I Meeting 
of Company’s Directors 


George Kuhns was re-elected president 
of the Bankers Life Company at the an- 
nual meeting of the board of directors at 
the Home Office in Des Moines on Tues- 
day, April 14. W. O. Finkbine and Judge 
W. S. Ayres were re-elected as members 
of the board of directors. 

No change was made in the personnel 
of the officers of the Company who were 
re-elected as follows: G. S. Nollen, vice 
president; Simon Casady, treasurer; G. 
W. Fowler, secretary; W. S. Ayres, gen- 
eral counsel ; R. B. Alberson, associate 
ot E. M. Nourse, assistant counsel; 

1. Cassidy, assistant ty Martin 
Roe, assistant secretary; W. Jaeger, 
general sales manager; O. BY Jackman, 
assistant general sales manager; C. 
Blevins, superintendent of agents; B. N. 
Mills, assistant secretary; R. W. Hatton, 
assistant secretary; Dr. Ross Huston, 
medical director; Dr. A. E. Johann, as- 
sistant medical director; Dr. F. A. Will, 
assistant medical director; F. I. McGraw, 
assistant secretary; E. McConney, actu- 
ary; D. N. Warters, assistant actuary; 
W. C. Ince, assistant secretary. 











WITH PRUDENTIAL 20 YEARS 

William Klusmeier, superintendent of 
the Prudential’s Cincinnati District No. 
2, observed the twentieth anniversary of 
his connection with the company on 
April 2. At_a dinner which followed a 
meeting of field and office staffs, he re- 
ceived the certificate and emblem of 
Class D, Prudential Old Guard. 

The presentation was made by Wil- 
liam R. Konow, assistant secretary of 
the Prudential, who, with Division Man- 
agers W. H. Bettner and Thomas H. 
Girtanner, represented the Home Office 
at the celebration. 





POLICYHOLDERS’ MONTH IN MAY 


The Connecticut Mutual has desig- 
nated May as policyholders’ month, dur- 
ing which a special effort will be ’made 
by agents to show policyholders what 
the company is doing to help them. 








SUPREMACY 


Business Statement Dec. 31, 1924 








EN ashes Charen ieee ee .. $1,628,174,348.20 
More than any other Insurance Company in the World 
Liabilities 
Reserve for Policy 
Obligations ...... ; $1,451,693,897.00 
Dividends to _ Policy- 
holders payable 1925. 32,694,131.49 
All Other Liabilities. . 52,698,249.00 
Unassigned Funds ..... 91,088,070.71 
$1,628,174,348.20 
Increase in Assets during 1924......... ...  $196,774,929.93 
More than any other Insurance Company in the World 
Income in 1924............ PR Ce $457,173,167.10 
More than any other Insurance Company in the World 
Gain in Income, 1924...............00005 ’ $60,861,502.85 


More than any other Insurance Company in the World 


Paid-for Insurance Issued, Increased and 
Revived in 1924..................0062+ $2,015,728,846.00 


More than ever placed in one year by any 
Company in the World 


Gain in Insurance in Force in 1924....... .. $1,284,230,701.00 


More than any other Company in the World 


Number of Policies in Force December 31, 


1p, ee Sratirers: veisuersEMesee Seunietaeets wareiae 32,447,644 
More than any other Company in the World 
Number of Policy Claims paid in 1924..... 427,057 


Averaging one claim paid every 21 seconds of 
each business day of 8&8 hours. Payments to 
Policyholders averaged $1,049.38 a minute of 
cach business day of 8 hours. 
Total Bonuses and Dividends paid or 
credited to policyholders 1892-1924—plus 


dividends declared for 1925............. $213,604,274.13 


Insurance Outstanding 


ORDINARY Insurance for the larger 
amounts, premiums payable annually, 
semi-annually, quarterly or monthly.... $5,307,887,075.00 


More than any other Company in the World 


INDUSTRIAL (Premiums payable weekly). $4,352,250,399.00 
rr ieideaddawinsire sade ..  $862,347,295.00 


More than any other Company in the World 


TOTAL INSURANCE OUTSTANDING. . 


More than any other Company in the World 


. $10,522,484, 769.00 





METROPOLITAN LIFE 
INSURANCE COMPANY 


A MUTUAL COMPANY—INCORPORATED BY THE STATE 
OF NEW YORK 
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Argument in Frick 
Case at Washington 


STAND TAKEN BY GOVERNMENT 


Beneficiary Has No Real “Possession” 
of Policy; Exemption of Proceeds 
Called Unreasonable 





In the argument of the Frick case 
before the United States Supreme Court 
last week, the Frick estate was repre- 
sented by George B. Gordon, the Gov- 
ernment’s side was argued by James A. 
lowler, special assistant to the Atorney- 
General, and William Marshall Bullitt of 
Louisville appeared, amicus curiae, for 
the Association of Life Insurance Presi- 
dents. A summary of Mr. Bullitt’s argu- 
ment was given in THE EASTERN UNDER- 
WRITER last week. 

Arguing before the court, Mr. Gordon 
declared that the policies in question be- 
longed to the beneficiaries and that the 
Frick estate had no interest in them; 
and that, if any tax was assessed, it 
should have been directly upon the poli- 
cies, and, under the graduated taxes pro- 
vided by the act, should have been at 
the rate of 3 per cent and not 25 per 
cent. It was clearly the intent of Con- 
gress, he said, that any tax imposed 
should bear upon the person receiving 
the proceeds of the policies and not upon 
the estate, which did not benefit from 
them. 

Policies Property of Beneficiaries 

The policies were the personal prop- 
erty of the beneficiaries, he told the 
court, illustrating this claim by discuss- 
ing one of the policies. This was a paid- 
up policy, surrendered in 1901 by Mrs. 
Frick to the Equitable Life Assurance 
Society, for which she received in ex- 
change a new policy, under which the 
company agreed unconditionally to pay 
her $114,000 upon the death of Mr. 
Frick. No premiums were paid upon 
this policy, he pointed out, and it had a 
money value and could have been sold, 
borrowed upon, or surrendered for a 
cash consideration by Mrs. Frick at any 
time. The policies, he held, were the 
same in effect as bonds or other securi- 
ties, with the difference that they ma- 
tured upon the death of the. insured, 
an indefinite date, instead of upon an 
arbitrary date of maturity. 

Further, Mr. Gordon argued, it could 
not be held that the policies represented 
a transfer of property in contemplation 
of death, nor were they in the nature 
of gifts. Some of the policies were as- 
signed to the beneficiaries years before 
Mr. Frick died, and, discussing the gift 
phase, it was pointed out that the extent 
of such gifts, if they were held to be 
that, could not exceed the premiums, 
since that was all that the decedent had 
given. These premiums amounted to 
about $260,000. Any tax levied upon 
them would have been at a much lower 
rate than that imposed upon the policies. 

It was also pointed out that the tax 
was assessed against the estate, which 
received no benefit from the policies, the 
result being that other beneficiaries 
were taxed upon property from which 
they received nothing, this being the 
basis of the contention that the tax con- 
stituted the taking of property without 
due process of law. It is clear, he de- 
clared, that this tax as imposed by Con- 
gress was to rest upon'the holder of the 
insurance policies and that the rate of 
tax was not to be graduated by the 
amount of the property of a decedent. 

The Government's Case 

Arguments on behalf of the Govern- 
ment were submitted by James A. Fow- 
ler, special assistant to the Attorney- 
General. The tax, he contended, is an 
excise tax imposed upon the transfer of 
an estate upon the death of the owner, 
and relates to the cessation gf the de- 
cedent’s interest in property rather than 
to the receipt of portions of that prop- 


erty by the various beneficiaries. The 
object of Congress in fixing the prop- 
erty to be included in the valuation of 
the gross estate was to afford “a reason- 
able and just measure” for an excise tax 
upon the transfer of such property as 
was transferred by death. Obviously, he 
pointed out, such a measure would not 
have been afforded if only transfers by 
will or by the intestate laws of prop- 
erty which the decedent actually owned 
at the time of his death were included, 
and it would be unfair and unreasonable 
to tax a transfer by one method and 
leave untaxed a transfer by a different 
method, which accomplished the same 
result. 

“It is, of course, true that the bene- 
ficiary has a vested interest in the pol- 
icy,” it was held. “But the ownership 
of the policy as such is worthless. Its 
only value is the assurance that at the 
death of the insured a certain sum wiil 
be paid. There is no true ‘possession or 
enjoyment’ of a policy. The possession 
or enjoyment attaches when, and only 
when, the money is paid. The statute 
provides for the inclusion of such pro- 
ceeds from insurance policies, not be- 
cause of the legal situation of the bene- 
ficiary as the owner of the policy, but 
because of his practical situation as the 
owner of a species of property which is 
not susceptible of any present practical 
enjoyment. The policy may perhaps be 
sold or pledged and the proceeds of such 
sale or pledge presently enjoyed. But 
the nature of the contract is not there- 
by changed, for in reality what the 
beneficiary disposes of is his right to 
future enjoyment.” 

Counsel for the Government also con- 
tended that there is little or no distinc- 
tion between insurance and a trust fund. 
The policiés in this case, it was pointed 
out, were analogous t o a trust fund of 
$474,629 created by Mr. Frick during his 
life, for distribution to his wife and 
daughter upon his death. Such a trust 
fund would be taxable, he contended, 
and it would be reasonable then to tax 
the policies, which achieved the same 
purpose. The same thing could have 
been accomplished by deposits of a 
stated sum in a savings bank at stated 
periods, under the provision that the 
principal and interest would be paid to 
his wife and daughter upon his death. 

“It is not absolutely necessary for the 
validity of this tax that it be imposed 
upon the parting of the estate upon the 
decease of the testator,” he asserted. “It 
can with as much validity be imposed 
upon the receipt by the beneficiary. It 
is not necessary for something to leave 
the decedent at the time of his death.” 
Trust estates created during the life- 
time of a person or conveyances of 
property made in anticipation of death 
would be exempt from tax if insurance 
policies were exempt, he said, because 
they stand in the same condition. 


Holds Insurance Different 


“The inherent likeness between the 
transmission of property at death and 
the purchase of insurance for the benefit 
of another is that in both cases there is 
a gift and the enjoyment of that gift is 
effective at death,” the court was told. 
“Although the legal title passed, and the 
right to future enjoyment vested at the 
time the policies were assigned, and not 
at the death of the insured, neverthe- 
less the property itself, which in sub- 
stance is a certain sum of money, and 
the present use and enjoyment of that 
property, did not vest until the donor’s 
death, and until that time was, as has 
been shown, either contingent upon the 
continuance of the agreed premium pay- 
ments or if not contingent was to that 
extent not included under the statute in 
the gross estate. So far as the sub- 
stance of the matter as it relates to the 
enjoyment of property is concerned, the 
transaction is a testamentary disposition. 
It is a gift which the beneficiary enjoys 
at, but not before, death. It is the en- 
joyment, and not the right to future 
enjoyment, which has seemed to Con- 
gress a proper criterion by which the 
classification should be fixed. 

“This view is not only reasonable and 


. of his 








warranted by the ‘expressions of this 
Court, but also it is necessary if mani- 
fest injustice and inequality in the oper- 
ation of an estate tax law is to be 
avoided. Perhaps there is no more gen- 
eral form of accumulating funds and 
providing benefactions for one’s depen- 
dents than the purchase of life insur- 
ance. In its modern form the invest- 
ment feature is at least coequal with the 
protection feature of such a contract. 
Many men have no other accumulations, 
and yet their dependents are bountifully 
provided for at their death. To permit 
a man to save his money for the benefit 
heirs by purchasing insurance 
without becoming liable to death duties 
and at the same time to tax the trans- 
fer by death of money accumulated in 
any other manner for the benefit of 
one’s heirs is most unreasonable, for, 
after all, the philosophy which underlies 
and justifies all death duties is that the 
citizen at his death must pay a tax for 
the privilege of accumulating property. 
Manifestly, then, he who accumulates 
for the benefit of his heirs should, if he 
pay a tax at all, pay one commensurate 
with the privilege he has enjoyed re- 
gardless of the form of his enjoyment.” 





_ If you haven't faith in what you're do- 
ing, it’s a good hunch that you’re where 
you don’t belong. 








FRANK J. HAIGHT 


CONSULTING ACTUARY 
Hume-Mansur Building 
Indianapolis, Ind. 
Hubbell Building 


Des Moines, Iowa 











HOME LIFE 


Insurance Company of New York 
ETHELBERT IDE LOW, President 


The 65th Annual Report shows: 


Premiums received dur- 
ing the year 1924..... $8,003,453 


Payments to Policyhold- 
ers and their Benefi- 
ciaries in Death 
Claims, Endowments, 
Dividends, etc........ 


Increase in Assets...... 


Actual Mortality 62.4% 
of the amount ex- 
pected. 
Insurance in Force.....260,530,414 


Admitted Assets........ 51,457,218 


6,321,524 
2,801,996 





FOR AGENCY APPLY TO 


GEORGE W. MURRAY 
Superintendent of Agents 


256 Broadway New York 


























give Agents unsu: 


GEO. T. SMITH, Vice-President 
DUNBAR JOHNSTON, Secretary 





The Colonial Life Insurance Co. of America 


Whole Life, Limited Payment and Endowment SOLD 


NEW . THROUGH 

oRDINARY J High Value ITS OWN 

POLICIES Attractive and Novel Features AGENCY 
Low Cost STAFF ONLY 


Which, with especially favorable Industrial Contracts, 
money-making opportunities. 
E. J. HEPPENHEIMER, President 

ones. fact Th eawe. 2nd Vice-President 


HOME OFFICE, JERSEY CITY, N. J. 


N, Asst. Sec'y and Asst. Treasurer 











reputation for stability and fair dealing. 


their business. 


interest of all its policyholders. 
JOHN BARKER, Vice President 





Incorporated 1851 


BERKSHIRE LIFE INSURANCE COMPANY 


PITTSFIELD, MASS. 
FREDERIC H. RHODES, President 
«his Company has always pursued those policies in the conduct of its business that have given it a high 


Has always rendered the highest grade of service to its polloyholders. 
Has always extended reasonable assistance and encouragement to its representatives to develop and hold 


Its policy contracts give to each individual insurer full protection, safeguarding, at the same time, the 


ROBERT H. DAVENPORT, Secretary 




















NEW POLICY 
Disability Benefits of $15.00 per $1,000.00 


Waiver of Premium 


BROADER DOUBLE INDEMNITY CLAUSE 
Loans at end of 2nd year 


The Manhattan Life Insurance Co. of New York 






















DES MOINES, IOWA 














PAVING THE WAY TO 
SUCCESSFUL INTERVIEWS 


Strong, Convincing Letters—Extra Dividend Checks. 
Radio Maps and Programs—Birthday Cards. 


These are a few of the aids which the Bankers Life Company is 
constantly supplying to the salesman to beat down resistance, insure 
friendly consideration and make the “sale” easier. 


BANKERS LIFE COMPANY 


GEORGE KUHNS, President 
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lished every Friday by The Eastern Un- 
derwriter Company, a New York corpora- 
tion, office and place of business 86 
Fulton Street, New York City. Clarence 
W.. 1. 
Hadley, Secretary and Business Manager ; 
Edwin N. Editor; 
Jerome Philp, Associate Editor. The ad- 
dress of the officers is the office of this 
Telephone Beek- 
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Eager, Associate 


newspaper. number : 


man 2076. 

Subscription Price $3.00 a year. Single 
copies 25 cents. Canadian subscriptions 
$1.00 for postage should be added. Other 
countries outside of Canada $1.50 for 
postage should be added, 

Entered as second-class matter April 
5, 1907, at the Post Office of New York 
under the act of March 3, 1879. 





THE AMAZING GROWTH OF THE 
AUTOMOBILE INSURANCE 
COMPANY 


A great deal has been printed in the 
the 
the 
past decade, of the Globe & Rutgers. 


insurance newspapers relative to 


sensational success, especially in 
Another fire insurance company which 
has made amazing strides is the Auto- 
Co. of Hartford. In 


a remarkably short time it has climbed 


mobile Insurance 


among the leaders in fire premiums, 


theft it 
In 1923 
2,147,126 for fire and 


theft in automobile insurance, while last 


while in automobile, fire and 
actually stands first in volume. 


its premiums were 


year they doubled. 

Exactly twelve years ago the Auto- 
mobile started business. It had behind 
it the great organization of the Aetna 
Life, but speedily built up one of its 
own. There was a decided advantage, 
too, in the alliance with the Aetna Life 
agency organization, one of the strong- 
est and most diversified in the country. 
From the start it wrote a satisfactory 
volume of automobile, but soon began 
to expand in all kinds of fire insurance 
coverage. Those who thought the name 
would prove a handicap as far as gen- 
eral fire insurance was concerned had 
their minds quickly disabused, The Au- 
tomobile had a lot to give agents, in- 
cluding educational literature which is 
‘not surpassed in the insurance business. 
Tue Eastern UNpDERWRITER knows of no 
company which is more intelligent in 
the preparation and use of these pam- 


phlets, folders, posters, house organs, 
etc. The old theory that insurance 
agents will not read such literature 


from companies fell by the board. 

The growth of the Automobile has 
been reflected not only in the great 
volume of automobile insurance but also 
in allied lines. It is a most important 
factor in inland marine, inland transpor- 
tation, etc. The company has taken 


a leadership in experiments with and 
developments of new kinds of cover; 
for instance, it has been successful with 
radium insurance and has had interest- 
ing propositions to advance in film in- 
surance. Its broad form of coverage for 
fur, embracing not only fire and theft 
but actual disappearance, has won pop- 
ularity with the field force and the as- 
sureds. It has become a_ premium 
leader in jewelry floater. 

The growth of the Automobile has 
been paralleled by the tremendous 
strides made by the Aetna Life in its 
life division, especially since the eleva- 
tion to the presidency of Morgan B. 
Brainard; and the casualty division will 
probably have to seek new quarters so 
that the Aetna Life can operate the 
main building exclusively for life insur- 
ance. In fact, the growth of the Aetna 
Life companies has been so fast in all 


divisions that the need for space is 
really embarrassing. The big = main 
office building in Hartford has long 


been crowded to capacity with the re- 
sult that the overflow of this giant has 
made it necessary for the Aetna Life 
to be housed in nine different locations 
in Hartford at the present time. Only 
recently the company has had to lease 
several thousand feet in a new office 
building in Hartford—but that will not 
be sufficient. Undoubtedly, the officers 
hope that all this will be obviated for 
a time at least when the new group of 
buildings of the company which have 
been planned for Farmington Avenue 
are constructed. Such planning is not 
matter. It takes lots of time 
as the companies must have their eyes 
on future expansion as well as present 
requirements. « 

President Brainard has every reason 
to feel satisfied with the present posi- 
tion of his companies. From all Tue 
EASTERN UNDERWRITER can learn the 
Aetna Life organizations, both agency 
and executive, have every reason to be 
pleased with the type of man who is 
their chief. 


an easy 


DOCTORING UP HEALTH 

A direct drive at what are known in 
life insurance as “border line cases’— 
prospects for insurance who have been 
turned down or who would be rejected if 
they applied for insurance—is being made 
in a number of cities, especially in New 
York, by certain doctors and even cor- 
porations claiming that they can correct 
conditions so that these patients will be 
able to obtain insurance. “The correction” 
is frequently of a temporary nature, last- 
ing sometimes just long enough for the 
prospect to pass the life insurance medical 
examination. 

The situation has become more acute for 
the reason that some of these corporations 
are extensively circularizing insurance 
agents and brekers, having obtained these 
names in some manner. The literature 
contains a subtle invitation for the insur- 
ance producers to bring along their border 
line cases, so they can be fixed up enough 
to deceive the life insurance medical fra- 
ternity. 

It is a very dangerous practice and the 
suggestion has already gone forth to some 
life insurance companies that they incor- 
porate a new question in their blanks ask- 
ing the applicant if he has been treated 
by such “physicians” or health rejuvena- 
tion corporations inside of a period of a 
year or two. 





The Human Side of Insurance 


























Will Rogers, the famous cowboy come- 
dian, philosopher, humorist and_ public 
speaker, and who is very popular with 
insurance people because of his large in- 
vestments in life insurance and the hit 
he made when addressing the National 
Board of Fire Underwriters, has signed 
a contract with Charles L. Wagner, man- 
ager of John McCormack and _ other 
celebrities, by which he is to get $2,000 
a talk on a lecture tour which will be 
undertaken following his present en- 
gagement with the Ziegfeld “Follies.” 
Until a short time ago Rogers’ fee for 
talking was from $250 to $300. He either 
got that or nothing, as he charged no 
fees for talking at benefits or charity 
performances. Mr. Rogers dropped into 
a serious vein while addressing the 
Pennsylvania Society a few days ago 
when he said of Charles M. Schwab, the 
steel man, who is one of the directors 
of the Metropolitan Life: “I don’t 
believe you could find a man, woman, or 
child in this entire country who doesn’t 
believe in Mr. Schwab. The war would 
have been over in six months if every 
one had done as much as Schwab. And 
when they make a few more Charles M. 
Schwabs we'll have a better country.” 

s & « 


Henry Dayton, 91 years old, an in- 
surance broker in New York and an 
insurance agent in Greenwich, Conn., 
started his forty-first year of commuting 


on the N. Y. N. H. & H. Railroad on 
Saturday of last week. S. W. Fox, the 
conductor who has punched Mr. Day- 
ton’s ticket every day on the 4:20 o’clock 
train returning to Greenwich from New 
York, learned of the birthday; informed 
the road officials, and as Mr. Dayton 
was hurrying to his train he was stopped 
by a group of railroad men who pre- 
sented him with a pocket book in which 
to keep his commutation ticket. When 
Mr. Dayton began commuting he 
boarded the train at Broadway and 
Canal Street. It was hauled by horses to 
Thirty-fourth Street where the locomo- 
tive was attached. 
* * & 

Lt. Gov. Junius E. West, of Virginia, 
a widely local agent of that state, is not 
going to have any opposition in the 
democratic primary in which he is run- 


ning for renomination for lieutenant 
governor. There was some talk recently 
that Mrs. Sarah Lee Fain, of Norfolk, 


a member of the Virginia house of dele- 
gates, might come out against him, but 
she announced the other day that she 
will be content to retain her seat in the 
lower branch of the Virginia general 
assembly. Don P. Halsey, Lynchburg 
lawyer, was also mentioned as a possible 
candidate for the office, but he was ap- 
pointed judge of the Fifth judicial cir- 
cuit recently, and that eliminated him as 
a possibility. Col. West, as he is usually 
known, is head of the agency of West 
and Withers at Suffolk. He is active in 
the affairs of the Virginia Association 
of Insurance Agents. As lieutenant 
governor, he presides over the Virginia 
senate. Before being elevated to that 
position, he served as a member of the 
senate for a number of years. 
* *k * 


Herbert A. Clark, head of the West- 
ern department in Chicago of the Na- 
tional Liberty, and also chairman of the 
executive committee of the Western In- 
surance Bureau, was presented with a 
beautiful gold watch this week at the 
last meeting of the committee prior to 
the leaving of Mr. Clark for New York 
City. The presentation address was 
made by Waite Bliven, Western man- 
ager of the Firemen’s of Newark, and 
president of the Bureau. 

* * * 


Walter McK. Hillas, recently elected 
vice-president in charge of the accident 
and health department of the Fidelity - 
& Casualty, entered the employ of the 
company in 1899 in the accounting de- 
partment. A year later he was trans- 
ferred to the accident and health depart- 
ment, where subsequently he rose to the 
position of underwriter. In 1911 he was 
appointed an assistant superintendent. 
In 1914 he became assistant secretary, 
remaining in the department to assist 
Vice-President Everitt in its manage- 
ment. Three years ago Mr. Everitt, who 
was then in charge of the accident and 
health department, was placed in charge 
of the Metropolitan sales office, now the 
largest of this company’s branch offices. 
Since that time Mr. Hillas has .been 
practically in charge of his department. 

= = 


George Kuhns, president of the Bankers 
Life Company, than whom there is no 
more devoted disciple of Isaac Walton, is 
indulging in his favorite hobby in the 
Gulf of Mexico. Mr. Kuhns is one of 
a party of Des Moines men yachting and 
fishing off Fort Myers, Florida, on a 
cruise which will extend over several 
weeks. 


* * * 


S. Nakamatsu, the acting head of the 
Japanese Insurance Department, now 
visiting this country, was in Hartford a 
few days ago, and while there was 
piloted about by Col. Frank D. Layton, 
vice-president of the National. 
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FIRE INSURANCE 








Forming Fire Mate for 
Alexander Companies 


UNDER NATIONAL’S AUSPICES 





Important Move Will Give Sweeping 
Cover Facilities for Agents of Conti- 
nental Cas. and Continental Assur. 





Interests identified with the National 
Fire of Hartford will form the Trans- 
continental Insurance Co. under a New 
York charter. It will probably begin 
business with a surplus to policyholders 
of $500,000. Its automobile and inland 
marine lines will be managed by H. G. 
B. Alexander & Co., Chicago. 

H. G. B. Alexander & Co. is composed 
of interests identified with the manage- 
ment of the Continental Casualty Co. 
and the Continental Assurance Co., Chi- 
cago. These companies transact all lines 
of casualty, surety and life insurance, 
and the activities of H. G. B. Alexander 
& Co. are intended primarily to furnish 
Continental Casualty and Continental 
Assurance agents with facilities as to 
fire insurance and allied lines for which 
the Continental companies are not char- 
tered. For many years H. G. B. Alex- 
ander & Co. have furnished automobile, 
fire and theft facilities for agents of the 
two companies by the representation of 
the Allied Underwriters, which repre- 
sentation will be actively continued and 
will not be affected by this move. 

There has been a growing need for 
H. G. B. Alexander & Co. to furnish 
Continental Casualty and Assurance 
agents with more extended fire and in- 
land marine facilities through an inde- 
pendent company backed by strong 
American fire insurance interests. The 
new association of interests will there- 
fore operate to give the two Chicago 
companies a strong fire insurance run- 
ning mate. 

The Transcontinental will be operated 
from the agency department headquar- 
ters of H. G. B. Alexander & Co. at Chi- 
cago where close co-operation can be 
had with the agency plants of the Con- 
tinental companies. H. G. B. Alexander 
& Co. are widely and favorably known 
z ~ casualty and automobile insurance 

eld. 

The Transcontinental will pursue a 
policy of good practices, correct rates 
and sound principles. 





PLANS FOR GOLF TOURNAMENT 


New York Fire & Marine Insurance 
Golf Association Issues Call to Get 
in Line for Events 

Plans for the spring tournament of 
the New, York Fire & Marine Insurance 
Golf Association are under way and 
Secretary W. T. Glenney has sent out 
notices to all members to send in their 
annual dues of $5 without which they 
cannot qualify for the Association tour- 


naments. Checks should be sent to Ed- 
ward Gallagher, treasurer, 35 Nassau 
Street. 


The meetings of this organization are 
about the most popular and best attended 
of any events of the kind in the busi- 
ness. A lot of hard work goes into them 
and they are vastly appreciated by 
William Street, for all departments of 
the business are represented and the aim 
is 100% good fellowship. A feature of 
the tournaments is the handsome prizes 
that go to the winners of all events. 

Following are the officers of the asso- 
ciation: Harry W. Barley, president; E. 
Leon Lewis, Jr., vice-president; Edward 
Gallagher, treasurer; W. T. Glenney, 
secretary. : ; 

The tournament committee is com- 
posed of the following: E. D. La Tou- 
rette, Ernest W. Congdon, Jr., Austin B. 
Crehore, J. F. Honness, Warren T. 
Stewart, T. C. Moffatt. 


A. M. Silvey Heads N. Y. 
Brokers Association 


POPULAR AMONG AGENTS HERE 





W. Douglas Owens Elected Vice-Presi- 
dent; Carlton O. Pate, Treasurer; 
B. M. Harris, Secretary 





The board of directors of the Fire, 
Marine & Liability Brokers’ Association 
of the City of New York, Inc., Wednes- 
day elected the following officers for the 
ensuing year: President, Alexander M. 
Silvey; vice-president, W. Douglas 
Owens; treasurer, Carlton O. Pate; sec- 
retary. Berthold M. Harris. 

A. M. Silvey is a son of James A. Sil- 
vey, formerly vice-president of the Ger- 
man-American of New York, who col- 
laborated with F. C. Moore, George W. 
Babb and E. G. Richards in framing the 
Universal Mercantile Rating Schedule. 
He started in the insurance brokerage 
business with A. E. Coe, at 100 William 
Street, in 1907, later becoming a partner 
in the firm of Coe & Silvey. A few 
years later, after the retirement of Mr. 
Coe, he formed a partnership with T. J. 
Gaines, son of Thomas J. Gaines. for- 
merly secretary of the old Eagle Fire. 
The present firm is known as Gaines & 
Silvey. " 

W. Douglas Owens is a son of the late 
William W. Owens, who with John B. 
Phillips in 1884 formed the firm of 
Owens & Phillips, which was incorpo- 
rated in 1917. He attended Cornell and 
has had extensive training as an en- 
gineer with an architect, the construc- 
tion department of a public service cor- 
poration and later with the schedule de- 
partment of the Great American Insur- 
ance Company. He entered the insur- 
ance brokerage business with Owens & 
Phillips in 1912 and at its incorporation 
in 1917 became its secretary and later 
its president. 

Carlton O. Pate is a son of the late 
William C. Pate, who was treasurer of 
the Brokers’ Association for seven years. 
After graduating from Cornell in 1900 
as a mechanical engineer he became 
associated in 1901 with Pate & Robb and 
in 1916 was made a member of the firm, 
which is at present composed of Mr. 
Pate and his brother, W. Schuyler Pate. 
Pate & Robb was founded in 1876 by 
William C. Pate and Alexander Robb. 
Mr. Pate died in May, 1919, and Mr. 
Robb in October, 1919, after a partner- 
ship of forty-three years. 

Berthold M. Harris has been secre- 
tary of the Brokers’ Association since 
1916. 


MILES SCHAEFFER’S NEW JOB 
Lansing, Mich., April 20. — Miles 
Schaeffer, former insurance commis- 
sioner of Indiana and up until recently 
vice-president of the Empire Mutual 
Life of Kansas City, has accepted a po- 
sition with George G. McDan & Co.,, 
of Lansing, Mich., insurance statisti- 
cians and auditors. 








Special Agent Desires Connection 


The advertiser, having a background of twenty years’ 
experience in the fire insurance business — as office 
boy, then rate checker, endorsement clerk, loss depart- 
ment, New York City counter man, then as special 
agent in New York State field—wants a connection 
with a live company as field man. Record will stand 
investigation. Interested companies address 


Box 1020 
THE EASTERN UNDERWRITER 
86 Fulton Street, New York 








RETURN CRAWFORD LICENSES 





Maryland Department Acts in Case of 
Insurance Men Accused of Soliciting 
Rival’s Business 
THE EasterN UNbDERWRITER has been 
informed that the controversy between 
a couple of insurance agents in West- 
minster, Maryland, which has attracted 
newspaper publicity, is not exclusively 
an issue relative to ownership of expira- 
tions between the agent of a company 
and the company, but involves more 
than this, including the protection of 
one agent from an employe who leaves 

the agency to go with another. 

The case started when James E. Smith 
& Son incorporated their business in 
March, 1924, with Beulah O. Smith as 
manager. James E. Smith & Son parted 
company with Beulah Smith, and Car- 
roll L. Crawford (not related in any way 
to another agency in the town, Crawford 
& Company consisting of J. Gordon and 
G. F. Perry Crawford), was made man- 
ager. There followed some complicated 
developments such as the removal of 
the Smith & Son agency to the same 
building as the Crawford & Co. agency 
and the opening of a Crawford & Co. 
agency in a dwelling of James E. Smith. 

A fight for the renewals of patrons of 
James E. Smith & Son and the patrons 
of Crawford & Co. ensued. The matter 
came to the attention of the insurance 
department and Gordon Crawford and 
his son were fined and had their licenses 
revoked for a short period. Their at- 
torney made an appeal and the cancella- 
tion of their licenses was withdrawn. 

Friends of James E. Smith & Son, 
Inc., say that Crawford & Co. attempted 
to undermine their business. This is 
denied by Crawford & Co. 





ALBERT H. ECKERT DIES 


Albert H. Eckert, a director and sec- 
retary-treasurer of the Globe Insurance 
Company of Pennsylvania, died Satur- 
day evening in Pittsburgh. He was 
sixty-eight years of age and had been 
with the Globe for forty-three years. 
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INSURANCE MEN UNEASY 





Michigan Apparently Has Passed a Law 
Making It Illegal To Write Any- 
thing But Life 

Lansing, Mich., April 20.—Writing of 
all insurance other than the life va- 
riety has been rendered technically il- 
legal in Michigan, it is believed, through 
passage of the Bahorski anti-gambling 
bill, a measure re-enacted after having 
been thrown out by the supreme court 
because of an error in procedure of 
passage. 

It is not expected that the law will 
be used to hamper insurance operations 
in the state, but insurance men feel un- 
easy at the condition which permits pas- 
sage of an act which could actually be 
used in court, it is felt, to put them out 
of business. The measure says, in part: 

“It shall be unlawful for any person 

to take from any per- 
son . any money or valuable thing 
with the agreement - « that aay 
money or valuable thing will be paid or 
delivered to any person where such pay- 
ment or delivery is alleged to be . 
contingent upon the result of any race, 
contest, or game, or upon the happening 
of any event not known by the parties 
to be certain.” 





HEADS NEBRASKA DEPARTMENT 





J. H. Dumont, Fire Insurance Agency 
Man of Omaha, Appointed Head 
of Insurance Bureau 

J. H. Dumont, head of a fire insurance 
agency in Omaha, has been named chief 
of the Nebraska insurance bureau by 
Governor McMullen. This bureau is 
the state insurance department under 
the department of trade and commerce. 
Mrs. Mary A. Fairchiild, who has been 
in charge of the bureau for the past 
couple of years, will continue as assistant 
chief. Mr. Dumont has the backing of 
the insurance interests of the state. 
There was some opposition from mutuals 
and fraternals as he runs a stock fire 
insurance agency. 


Faulhaber & Heard, Inc., to 
Represent Six Companies 
In the casualty department of this 
issue will be found a story on the open- 
ing, May 1, of Faulhaber & Heard, Inc., 
of Newark, N. J. This agency will rep- 
resent the Employers’ Liability, the 
American Employers’ Liability, the Na- 
tional Life of Vermont, the Continental 
Underwriters’ Department of the Conti- 
nental Insurance Company. the National 
Sg es Pittsburgh and the St. Paul 








PHOTOSTAT PUBLICATION 


Pictures of many officers of the Aetna 
Life with sales suggestions by each are 
printed in the current issue of “The 
Gobler,” a publication gotten out in the 
form of photostat pages by the Auto- 
mobile Insurance Company of. Hartford. 
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Writes Book on Commissioners 
(Continued from page 1) 


tive rulings on policy forms may be divi- 
ded into direct and indirect. The direct 
include judicial and administrative,” he said 
in part in his “Columbia Law Review” 
article. The former include actions for 
forfeitures or penalties and prosecutions 
for misdemeanors. The administrative 
penalty is usually revocation of the license 
of a company using a disapproved or un- 
approved policy form, either by express 
provision or upon general grounds, such 
as ‘violation of law,’ etc. 


Self-Enforcing Orders 


“However, the indirect methods of en- 
forcement are such as to render a resort 
to these direct means seldom necessary. 
The New York courts took the position 
that the statutory form of policy (fire) 
was to be read into an oral insurance con- 


tract. The New York provision both as 
to life and accident and health policies is 
that a policy issued in violation of this 
section shall be valid but shall be con- 
strued as provided in this section and when 
any provision, is in conflict with any pro- 
vision of this section,’ the legal relations 
of the parties are to be governed by the 
statutory prescriptions. The Massachu- 
setts court held at one time that a policy, 
issued in violation of the standard fire 
policy law, was to be construed accord- 
ing to its terms, and not as if it were in 
the standard form, but the Massachusetts 
statute now contains a provision similar 
to the New York ones. 

“Under such statutes, or under judicial 
decisions of like tenor, the order of the 
commissioner disapproving a_ particular 
clause or portion of a policy is, in prac- 
tical operation, self-enforcing, since the 
objectionable provision of the policy is 
ignored in any litigation between the 
parties to the contract; hence, the order 


of disapproval may itself be judicially 
attacked, without waiting for the institu- 
tion by the commissioner of one of the 
direct proceedings for enforcement. In 
the case cited the court went so far as to 
say that the commissioner’s order, directing 
the discontinuance of such clauses, had 
the effect of rendering unenforceable all 
such provisions inserted in policies issued 
prior to the disapproval order. To give 
such a retroactive operation to the dis- 
approval order seems bad in policy. Per- 
haps the court adopted the theory that the 
commissioner’s disapproval is merely 
declaratory of what the statute required 
all along; but this fiction shall not be 
allowed to work injustice and it would 
seem better to recognize that the com- 
missioner makes a rule for the future, 
rather than discover a rule for the past. 


Accomplishes Lots of Good 


“To say that administrative control over 
insurence policy forms has accomplished 
more good than harm is to give it faint 
praise. To say that it was inevitable, given 
the American business and _ political en- 
vironment, is not too much. It can scarce- 
ly be doubted that judicial theories as to 
delegation of power, and legislative in- 
competency in drafting administrative 
statutes, caused it to lag considerably be- 
hind the social demand for it. Much re- 
mains to be done before it will be com- 
pletely adapted to the tasks in hand.” 

In the course of his inquiries, Profes- 
sor Patterson has visited the insurance 
departments of Massachusetts, New 
York, Iowa and Illinois. He said to The 
Eastern Underwriter : 

“My book will be a study of the legal 
aspects of administrative control of the 
insurance business in all its phases, based 
upon a thorough study of the statutes 
and judicial decisions of all of the states, 
and upon such data as to the adminis- 
trative practices of the insurance depart- 
ments as I have been able to gather.” 














O. J. PRIOR, President 








INCORPORATED 1868 


The Stmderd Five Ineurmee Co. 


OF NEW JERSEY 
TRENTON, N. J. 


W. M. CROZER, Secretary 

















DEPARTMENT STORE FIRES 


U. S. Chamber of Commerce Publishes 
Report Based on Thorough 
Investigations 
According to records of the National 
Board of Fire Underwriters, fires occur 
on the average in six department stores 
in the United States each day, says a 
statement on such fires just issued by 

the U. S. Chamber of Commerce. 

Examination of the fire loss records 
of the National Board discloses that 
department store losses in 1923 (the last 
year for which records have been com- 
piled) aggregated $10,247,936 for con- 
tents alone as against $11,125,525 in 
1921 and $8,008,674 in 1919. The largest 
sum ascribed in 1923 to determined 
causes is that $2,615,417 charged against 
“Exposure” which means communicated 
fires. Exposure was also the leading 
cause of loss to department store con- 
tents in 1921 and 1919. 

Among the originating hazards, the 
heaviest total in  1923—$811,018—was 
due to the readily preventable cause 
“Matches-Smoking.” There was a slight 
increase in the amount of loss ascribed 
to this cause over that of 1921, but a 
decrease from that of 1919. “Stoves, 
Furnaces, Boilers and Their Pipes” ac- 
counted for $493,852, an increase of more 
than $100,000 over the figure for 1921. 
“Defective Chimneys and Flues” charged 
with $377,506 and “Electricity” with 


the corresponding figures 
$315,515 likewise show 


previous. 


two years 
increases over 


Conclusions 


1. Consideration of the practicability of in- 
stalling protective devices and making struc- 
tural improvements in their properties. 

2. The value of the horizontal exit, not alone 
for its unquestioned and inestimable value as a 
life saver under panic conditions from fire, but 
also ag a barrier for the check of spreading 
fires, for the breaking up of larger areas sub- 
ject to fire and segregation of departments 
housing high valued stock. 

3. Periodical inspections by the municipal 
fire Prevention. bureau or fire department. 

4. The organization and maintenance of prop- 
erly trained fire brigades and self-inspection 
systems. 

5. Fire prevention warnings at _ strategic 
points through properties for the information 
of the public. 

6. Arrangements for continuous inside inspec- 
tions during times when the stores are unusu- 
ally crowded due to specitl sales or seasons. 








PHILADELPHIA CHANGES 


The Philadelphia Fire Underwriters’ 

Association has announced the follow- 
ing agency changes: 
_ Appointed—Philip N. Arnold & Co., 
for the Eagle Fire; Herman A. Becker, 
for the Detroit Fire & Marine; H. 
Hackenburg & Son, for the Central 
States Fire; Ridge & McNeill, for the 
Merchants’ of Denver; Tifft-Layer & 
Co., for the St. Paul. 

Discontinued—Tifft, Layer & Co:, for 
the Eagle Fire. , 





LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 





Neal Bassett, President 

John Kay, Vice-Pres, and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
A. H. ssinger, Secretary 

Wells T. Bassett, Secretary 


FIREMEN’S 


INSURANCE CO. 
of Newark, N. J. 


Organised 1855 
Statement January 1, 1925 


ASSETS AND LIABILITIES 


Capital .......$3,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities... 8,536,871.80 


Net Surplus.... 3,586,660.11 





Assets .......$15,123,531.91 


Policyholders’ Surplus 
$6,586,660.11 





Henry M. Gratz, President 

Neal Bassett, Vice-Pres. 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
Davis G. ay Sey 

A. H. Hassinger, etary 

Wells T. Bassett, Secretary 


THE 
GirardF.«M. 


INSURANCE CO. 
of Philadelphia 
Organized 1853 

y 1, 1925 


Cot et 





ASSETS AND LIABILITIES 
Capital .......$1,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities... 3,213,098.14 


Net Surplus.... 1,260,934.06 





Assets ........$5,474,032.20 


Policyholders’ Surplus 
$2,260,934.06 














Neal Bassett, President 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
John A, Snyder, Secretary 

A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


THE 
MECHANICS 
INSURANCE CO. 
of Philadelphia 
Organised 1854 


Statement January 1, 1925 


ASSETS AND LIABILITIES 
Capital .......$ 600,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 


all other liabilities  2,575,127.95 
Net Surplus.... 1,000,362.98 





Assets ........$4,175,490.93 


Policyholders’ Surplus 
$1,600,362.98 








H. M. Schmitt, President 

Neal Bassett, Vice-Pres, 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
Thos. A. Hathawa » Secretary 

A. H. Hassinger, retary 

Wells T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 
Organised 1866 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .......$1,000,000.00 
Reserve Reinsur- 

ance Fund and 


Reserve for all 
other liabilities. . 


3,751,385.75 
Net Surplus... . 


501,427.56 


Assets ........$5,252,813.31 
Policyholders’ Surplus 
$1,501,427.56 
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Compulsory Auto Liability Constitutional 


Massachusetts State Supreme Court So Holds in Opinion Given to State General Court Which Has 
Before It Legislation Requiring Insurance Before Being Able to Register a Motor Vehicle 


One of the most important insurance 
decisions handed down in some time was 
that of the State Supreme Judicial Court 
to the General Court of Massachusetts on 
Friday holding that it is constitutional for 
the General Court to enact legislation re- 
quiring as a condition precedent to the 
right of the owner to register a motor 
vehicle that the owner of such motor vehicle 
shall provide security for personal or 
property damage. The opinion was rend- 
ered in response to a joint order of the 
two branches, asking specific questions 
relating to a bill now pending in the 
Massachusetts Senate, and which provides 
three ways for the owner of a car to 
comply with its compulsory features— 
first, by a policy of liability insurance; 
second, by the filing of a bond with a 
surety company; third, as the personal 
deposit of cash or securities to the amount 
of $5,000. 

The Opinion 

The opinion of the State Supreme 
Judicial Court in part follows: 

“1, The power of the General Court 
to regulate travel over the public ways of 
the Commonwealth for the general welfare 
is extensive. It may be exercised in any 
reasonable manner to conserve the safety 
of travelers. No one has a right to use 
streets and other public places as he chooses 
without regard to the presence of others. 
It is an underlying conception of streets 
and highways that they shall at all times 
be reasonably safe and convenient for 
public travel and that travelers thereon 
in the exercise of due care be secure from 
preventable danger. Numerous statutes to 
that end have been enacted from early 
times to the present. All highways are 
laid out and established by public author- 
ity. Initial costs of construction and sub- 
sequent expenses for care, repair and re- 
placement are charges against the public 
treasury. The Commonwealth itself, di- 
rectly or through its governmental sub- 
divisions of counties, cities, towns and dis- 
tricts, all subject to legislative control, 
is the owner either of the easement consti- 
tuting the highway or of the fee, when 
that has been acquired. The Common- 
wealth as the sovereign power and the 
proprietor may do with its own as the 
General Court may direct, provided its 
action can be said to be in the public in- 
terest and not violative of constitutional 
guarantees. 


Cannot Be Pronounced Unreasonable 


“A license to drive and a registration of 
motor vehicles have been required as a 
prerequisite to their use on the public ways 
in this Commonwealth, almost from their 
first appearance. The power to license im- 
ports the further power to withhold such 
license except upon compliance with pre- 
scribed conditions. The power to regulate 
even to the extent of prohibition of motor 
vehicles from public ways, includes the 
lesser power to grant the right to use 
public ways only upon the observance of 
prescribed conditions precedent. The re- 
quirement that every owner before being 
allowed to register his motor vehicle shall 
provide security for the discharge of his 
liability for personal injuries or death re- 
sulting from the presence of such motor 
vehicle on the public ways cannot be pro- 
nounced unreasonable. It furnishes a de- 
gree of assurance of compensation to those 
rightly and carefully using the ways and 
injured by the carelessness of operators 
of motor vehicles. It may be thought that 
an indirect result of such regulation will 
be to cause the exercise of greater care 
on the part of such operators and of higher 
caution on the part: of owners of motor 
vehicles in refusing to entrust them to 
careless operators. The requirement for 
security for the payment of the legal 
claims arising from personal injuries 
caused on highways by motor vehicles is 
an extension of the police power into a 
new field, so far as we are aware, but in 


our opinion it falls within the limits of the 
constitutional power of the General Court. 
It may be justified on several grounds. 
“The most important is the great un- 
compensated damage now caused by motor 
vehicles to innocent travellers upon the 
public ways. It is a part of the Declara- 
tion of Rights of our Constitution that 
‘Every subject of the Commonwealth 
ought to find a certain remedy by hav- 
ing recourse to the law, for all injuries or 
wrongs which he may receive in his per- 
son, property or character.’ 
Motor Vehicle Dangerous 
Instrumentality 


“Another ground upon which the validity 
of the proposed statute may rest is that 
the motor vehicle is itself a dangerous in- 
strumentality. Unless kept in good repair 
and equipped with adequate brakes and 
then driven on public ways with a high 
degree of care and skill, it is bound to be- 
come a source of imminent danger to other 
travellers. Chief Justice Shaw said, in 
Commonwealth v. Alger, 7 Cush, 53, 84, 
85: ‘It is a settled principle, growing out 
of the nature of well ordered civil society, 
that every holder of property, however 
absolute and unqualified may be his title, 
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ONE HUNDRED AND FIFTY YEARS 


SINCE WAS FIRED THE SHOT 
HEARD ROUND THE WORLD 


DO YOU KNOW 


That from April 18 to June 20, Lexington 
and Concord, Arlington, Cambridge and 
Boston, with residents along the line of the 
famous march from Boston to Concord in 
1775, are playing host to the American 
This is the One Hundred and 
Fiftieth Anniversary of the colonists’ first 
armed resistance to the mother country. 


The events of those memorable days are 
celebrated in verse, story and moving pic- 
Today Lexington, 
Bunker Hill are shrines of the nation, and 
this year thousands more will make their 
pilgrimage to these historic spots. It is said 
that the guest book of the Hancock-Clarke 
House at Lexington contains more signa- 
tures than any other historic place in the 


LIFE INSURANCE COMPAN 


OF BOSTON MASSACMUSET vs 


Over Sixty Years in Business. Now Insuring Over Two 
Billion Dollars on 3,500,000 Lives. 


holds it under the implied liability that his 
use of it may be so regulated that it shall 
not be injurious to the equal enjoyment of 
others having an equal right to the en- 
joyment of their property, nor injurious to 
the rights of the community.’ That prin- 
ciple is precisely applicable to the situa- 
tion presented by the committee report and 
the proposed statute * * * 

“Liability has been imposed, sometimes 
by common law and sometimes by statute, 
for the harmful consequences of conduct 
not founded on negligence but flowing 
from the possession or control of dangerous 
instrumentalities. It is a doctrine of the 
common law that ‘the person, who, for 
his own purposes brings on his lands and 
collects and keeps there anything likely to 
do mischief if it escapes, must keep it 
in at his peril; and if he does not do so, 
is prima facie answerable for all the dam- 
age which is the natural consequence of 
its escape.’ * * * This doctrine has been 
extended by statute to the establishment of 
liability for injuries resulting without 
negligence and in spite of great care. 

“There are several States in the Union 
where workmen’s compensation acts are 
compulsory instead of optional. Under 
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those Statutes the payment of compensa- 
tion to the injured employee is secured in 
whole or in part by provisions for com- 
pulsory insurance by the employer. Such 
statutes have been upheld as not violative 
of the Constitution of the United States. 
uch a requirement for insurance by 
employers as security for personal injury 
to their employees seems to us a greater 
stretch of legislative power than is con- 
templated by the proposed bill. 
“The statute, G. L., c. 159, No. 46, al- 
ready requires, from the licensee of a 
motor vehicle operated upon a public way 
for the carriage of persons for hire under 
the special circumstances there described 
a bond conditioned to pay any final judg- 
ment obtained against the principal named 
in the bond for causing the death of or 
injury to any person by reason of the 
negligence in the operation of such motor 
vehicle. The constitutionality of this and 
of like Statutes has been upheld. . . . The 
bonds this required are broad enough in 
their conditions to include damages caused 
to other travelers upon the highway as 
well as passengers. While the power of 
the Legislature over common carriers on 
highways is in general more compre- 
hensive than over other travelers, these 
decisions go far toward supporting the 
validity of a statute requiring security 
from all owners of motor vehicles against 
injury, caused by the negligence in their 
operation, to other travelers on the ways. 
No Constitutional Provision Violated 
“The extension of liability of the owner 
of a motor vehicle so as to include per- 
sonal injuries caused by it while being 
negligently operated by his express or im- 
plied consent, even though not by him- 


self, his servant or agent, violates no 
constitutional provision. 


“The proposed extension of liability and 
the requirement for security by the owner 
of a motor vehicle for compensation of 
personal injuries caused by it do not differ 
in principle from the civil liability act 
affording remedy to those injured by an 
intoxicated person against the person who 
caused such intoxication in whole or in 
part by sale or gift of intoxicating liquor, 
which has been on our statute books in 
some form since 1855... . 


Any Rational Means to Remedy Evil 


“The general principle which sustains 
this aspect of the proposed bill is that, 
when the general welfare of travelers on 
the highway in the opinion of the Legisla- 
ture is threatened by and demands protec- 
tion against a specific evil, any rational 
means may be adopted to remedy the evil. 

“Tt. follows that the answer is, Yes, to 
gg 1, and its subdivision (a) and 
“2—We understand the inquiry presented 
by the second question to mean, whether 
the seelction of owners of motor vehicles 
as alone required to provide security for | 
injuries caused by such property violates 
the Constitution. The proposed statute 
omits from such requirement the owners 
of horse-drawn vehicles and of electric 
railways and steam railroads and the 
operators of motor vehicles who are not 
also owners. Reasonable classification in 
the selection of subjects for legislation is 
always permissible to the lawmaking 
power. It is only when such classification 
is arbitrary or irrational that it comes 
in conflict with the Constitution. What 
shall be included and what excluded from 
the sweep of any statute demand the exer- 
cise of discrimination, insight and sound 
judgment. Railways and railroads have 
been too long the objects of special laws 
to be open to discussion as proper subjects 
or constituting special classes. The danger 
from horse-drawn vehicles is so small 
compared with that from motor vehicles as 
to afford a sound basis for classification. 
The omission of operators from the scope 


(Continued on page 34) 






























































Quality is as Quality does 


To determine insurance quality it is necessary to get 
under the surface and dig down to bed rock. 


To all outward appearances an insurance policy is just 
so much protection paid for at a standardized rate. But 
thorough investigation discloses the quality of that 
protection. 

The record of the company issuing the policy, its con- 
duct during times of stress such as the Chicago conflagra- 
tion of 1871 and the San Francisco fire of 1906 aid in 
determining insurance quality. The company’s assets in 
regard to the protection of its policyholders, the equitable 
and satisfactory adjustments of its losses are other quality . 
factors which go to build up the solidity of insurance 
protection. 

The agent who sells quality insurance can talk about it 
and recommend it whole heartedly, for it enjoys his full 
confidence. 

A policy in The Home of New York provides the pro- 
tection of the Largest and Strongest Fire Insurance Com- 
pany in America. , 


Che HOME contany NEW YORK 
Elbridge G. Snow, President 
ORGANIZED 1853 CASH CAPITAL $18,900,000 
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Company Ranking 
Shown in New Chart 


GLOBE & RUTGERS’ BIG CLIMB 





Automobile of Hartford Now Third in 
Net Premiums Received; Home 
Ahead in Two Divisions 





The Standard Fire Insurance Tables 
for 1925 are out this week, a valuable 
volume of 130 pages. One of the most 
interesting features of the book is the 
comparative rank of companies for ten- 
year period ending December 31, 1924. 

The rank is given of eighty agency 
companies having over $1,000,000 in as- 
sets.. The first ten in the different divi- 
sions follow: 

By assets: 1, Home; 2, Hartford; 3, 
Globe & Rutgers; 4, Continental; 5, In- 
surance Company of North Anierica; 6, 
Great American; 7, Aetna; 8, Pidelity- 
Phenix; 9, National of Hartford; 10, 
Phoenix of Hartford. . . 

By Surplus To Policyholders: 1, 
Home; 2, Continental; 3, Great Amer- 
ican; 4, Insurance Company of North 
America; 5, Globe & Rutgers; 6, Fidel- 
ity-Phenix; 7, Hartford; 8, Phoenix of 
Hartford; 9, Aetna; 10, National. 

Total Net Premiums Received: 1, 
Hartford; 2, Home; 3, Automobile; 4, 
Insurance Company of North America; 
5, Globe & Rutgers; 6, Aetna; 7, Conti- 
nental; 8, Great America; 9, National; 
10, Fireman’s Fund. 

Premiums On Fire Business Only: 1, 
Hartford; 2, Home; 3, Aetna; 4, Globe 
& Rutgers; 5, Insurance Company of 
North America; 6, Continental; 7, Au- 
tomobile ; 8, Great American; 9, Fidelity- 
Phenix; 10, Royal. 

There are several things of unusual 
interest in these compilations. One of 
the first which will occur to the reader 
is the tremendous strides being made 
by the Automobile, which ranks third in 
total net premiums, while in 1915 it 
ranked 73; 1916, 56th; 1917, 26th; 192z, 
14th. In 1915 the Globe & Rutgers 
ranked 17th in total net premiums; last 
year, 5th. The Globe & Rutgers ranked 
17th in assets in 1915 and now is third; 
it ranked 11th in surplus and now ranks 


Sth. 


INSURED AGAINST BANDITS 

J. Watson Webb Places Lloyd’s Policies 
On Novelist and Composer Who 
Fear Kidnapping 

J. Watson Webb of Marsh & McLen- 
nan, New York, wrote a Lloyd’s policy 
covering Arthur Train, New York novel- 
ist, and Ernest Schelling, Baltimore 
pianist-composer, against being  kid- 
napped and ransomed by bandits during 
a trip they are to make to the Balkans 
where they will search for local color 
for a projected opera, “The Lost Gospel.” 

According to daily newspapers Lloyd’s 
has agreed to insure the two against 
being kidnapped and if they are held 
for ransom will pay 90% of any ransom 
demanded on the bases of 2% premium 
for three months. Each took out a 
policy for $250,000, making their individ- 
ual premiums $5,000. 


Beha Seeks Liquidation of 
Russian Company in N. Y. 
The hearing on the application of 
Superintendent of Insurance James A. 


Beha for an order of liquidation of the 
United States branch of the Northern 


of Moscow, Russia, has been adjourned - 


until next Monday when it will come 
up in the New York Supreme Court. 
The application is based on the belief 
that the appointment of temporary re- 
ceivers for the Northern by the Federal 
Court was erroneous. This case will be 
important, for besides dealing with the 
question of the vindication of the Fed- 
eral Court it will also bring to a head the 
whole Russian problem. If the liquida- 
tion requést is granted it is likely to 
result in similar action on behalf of 
other Russian companies which have 
assets in this state. 















Spring Fever 
VS. 
Spring Enthusiasm 


Spring influence usually does one of 
two things to people. Either it induces 
inertia or stimulates to enthusiastic 
activity. 


Those with the large, hopeful outlook. 
are going to feel the thrill of Spring 
enthusiasm, and will take early advan- 


tage of the opportunities which the 
season presents. 


The energetic, progressive agent 
already feels the urge of the “get-out- 
and-go” spirit of activity. He is re- 
viewing his field studiously and con- 
necting with companies whose service 
and facilities will aid him considerably 
in his efforts. 


Norwich Union Policies and’ Service 
are Nationally Known 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 
75 Maiden Lane, New York 


Hart Darlington, Manager J. F. Van Riper, Branch Secretary 


EAGLE FIRE COMPANY 


ot New York 
Incerporated 1806 


Hart Darlington, President J. F. Van Riper, Secretary 


75 Maiden Lane, New York 


The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


W. G. Falconer, President H. P. Jackson, Vice-President 


The Agent Who Seeks to Give Service 
Must Himself be Well Served 


COMPANIES 








Annual Meeting Of U.S. 
Commerce Chamber 


IN WASHINGTON NEXT MONTH 





Insurance Group on Afternoon of 
Thursday, May 21; “Conservation” 
Will Be Its Theme 





A number of insurance men as usual 
will attend the thirteenth annual meet- 
ing of the United States Chamber of 
Commerce next month. The insurance 
group will have its convention in the 
small ball room of the New Willard on 
the afternoon of Thursday, May 21. 

The theme of the insurance meeting 
deals with the responsibilities of policy- 
holders in two fields, First, policyhold- 
ers can reduce losses. Second, policy- 
holders have a direct interest in those 
things which hinder the service of insur- 
ance, such as unfair special insurance 
taxes, monopolistic insurance plans and 
other proposals which make for de- 
creased insurance service or increased 
cost. Policyholders individually can do 
much to reduce losses and protect the 
service of insurance, but collectively can 
render an even greater service. The 
results of both of these are ultimately 
felt by policyholders. It is hoped the 
meeting will develop some thoughts on 
these responsibilities of policyholders 
relative to “Conservation” used in a very 
broad sense so organization members 
might bring to bear their collective influ- 
ence in support of insurance as a pro- 
gressive institution. 


Statement by Chamber 


In a statement to the press the United 
States Chamber of Commerce says: 

“At present the Insurance Advisory 
Committee and the Insurance Depart- 
ment are cooperating with more than 
600 committees among various organiza- 
tion members. Some of those are rend- 
ering continuous insurance service to 
their memberships while others are con- 
centrating on reduction of waste due to 
accidents, fires and disease. It is hoped 
that the insurance session will be instru- 
mental in further encouraging these com- 
mittees as well as in stressing the 
importance of the work to other organi- 
zations which have not definitely organ- 
ized for service of this type. Addresses 
and discussion will all tend toward these 
ends, 

“Provision will be made for considera- 
tion by the insurance session of such 
matters as are proposed by any delegate 
present and seconded by delegates from 
four other organizations. In the event 
the Session should approve any resolu- 
tion, it will go to either the resolutions 
committee or to the Insurance Advisory 
Committee. Delegates from organization 
members are urged to give consideration 
now to topics which they would like to 
have briefly discussed at the insurance 
session and particularly those to which 
they believe the Insurance Advisory 
Committee should give detailed consid- 
eration. This presents an opportunity 
to all interested in the insurance service 
of the Chamber to indicate those insur- 
ance matters which they think the Insur- 
ance Advisory Committee and the 
Department should include in their pro 
grams of service.” 





Oo. E. LANE BACK 





Niagara President Visited Pacific Coast; 
Also Stopped in Denver on 
Way Back 

O. E. Lane, president of the Niagara 
Fire Insurance Co., has returned from the 
Pacific Coast. En route to New York, he 
stopped over in Denver, Colo, At one 
time Mr, Lane was a special agent in the 
Rocky Mountain field. In discussing Cal- 
ifornia, one of the largest agricultural 
and fruit-growing states, he said that 
there was considerable satisfaction there 
over recent rainfalls. 











April 24, 1925 








Ctrom the founaation up 


HE benefits of insurance in the life of the 

nation begin at its very foundation—the home. 
Here, perhaps even more than in an industrial en- 
terprise, security means everything. 

Insurance is no longer thought of merely as an 
added expense in the upkeep of a dwelling. The 
modern agent cooperates with the builder and 
shows real interest from the time the foundation 
is laid. He becomes a trusted coun- 





home. His advice is sought and respected. The home” 
owner appreciates the efforts of insurance today to 
really prevent destruction by fire as well as to 
insure him against financial loss. 

The L. & L. & G. Policy is a familiar document 
in homes from coast to coast. The confidence that 
is shown for the Liverpool & London & Globe in 
every phase of National endeavor is often a reflec’ 
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Steam Boiler Valve 
Can Change a Rate 


UNIQUE STORY FROM CHICAGO 





P. R. Wesley, of Western Actuarial Bu- 
reau, Makes Schedule Rating Talk 
To Insurance Club 

In a talk before the Insurance Club 
of Chicago, P. R. Wesley, of the West- 
ern Actuarial Bureau, gave several in- 
stances of the importance of mastering 
insurance schedules. In discussing the 
furnace table in schedule rating he ex- 
plained how it takes care of the various 
types of furnaces which are graded ac- 
cording to the combustibility of the oc- 
cupancy. Continuing he said: 

“We have the movable furnaces, like 
the gasoline blow torch or gas plate, 
which is classed as a movable device, and 
then we have the stationary devices, 
including boilers, and we have the classi- 
fication of low, medium or high, deter- 
mined by the degree of heat maintained 
in the device. 

“You notice quite a difference between 
the charge for a low furnace and the 
charge for the medium or high furnace, 
as I indicated a few minutes ago. The 
difference, for instance, in the classifica- 
tion of a heating boiler is not made by 
the degree of heat, but by the number 
of pounds of steam maintained, One 
that is used primarily for heating a 
building we assume the maximum of 15 
pounds steam pressure is, sufficient. If 
the pressure exceeds 15 pounds, the de- 
vice is classified as a medium instead of 
low furnace and is charged for accord- 
ingly. 

“Quite often my experience has shown 
that an engineer working on a risk has 
sometimes been able to obtain a ma- 
terial reduction in rate just by knowing 
that one fact. He goes into a plant and 
finds a steam boiler that is used for 
heating only. He asks the engineer, 
“What is the steam pressure main- 
tained?” 

“It blows off at about sixty pounds.” 

“What do you use it for?” 

“We use it for heating the building.” 

“Do you need sixty pounds pressure 
for heating only?” 

“Oh, no, not more than fifteen to 
twenty pounds.” 

“All right, set your blow-off at fifteen 
pounds,” and by so doing he may obtain 
a reduction of five or six cents in the 
rate, just by having the valve on a steam 
boiler changed. 


Further Progress of Agents 
in Chamber of Commerce Work 


The Inter-Chamber Fire Waste Con- 
test, conducted in the interests of fire 
prevention by the United States Cham- 
ber of Commerce, the National Fire 
Waste Council and the National Asso- 
ciation of Insurance Agents, now has 
376 entries, compared with 262 entries 
on December 1 last. Earl E. Fisk, Green 
Bay, Wisconsin, who is head of the local 
agents’ committee on co-operation with 
the chambers of commerce, reports 
creditable advances made in_ several 
states, including Virginia, Wisconsin, 
Georgia, Michigan, Colorado and Cali- 
fornia. In Virginia John E. Overbey, 
of Danville, has been appointed chair 
man of the committee and has the as- 
sistance of James T. Catlin, one of 
the leaders of the National Association, 
also of Danville, who has long been 
active in this co-operative work. 


THE LATE GEORGE H. TYSON 


The late George H. Tyson, who died 
on the Coast after being a manager 
there for more than three decades, was 
born in Denmark. His first managerial 
position was as manager of the Pacific 
Coast department of the Great Amer- 
ican. He was also Pacific Coast man- 
ager for the Phoenix of Hartford. His 
connection with the Equitable Fire & 
Marine dates back fourteen years. 
Everybody on the Coast knew him and 
he was held in high regard. 
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LOCAL AGENCY- 


HARTFORO 


FIRE INSURANCE CO 


HARTFORD, CONN. 





I 


Do you believe in 
signs? 


The Hartford Stag is the best known 
insurance symbol in the world. 

It is the sign of a live agency—one 
that sees the advantage of represent- 
ing a company that backs its agents 
with every possible help. 

This is one of the things that makes 
a Hartford connection of unsur- 


passed value to live local agents. 


HARTFORD FIRE 
INSURANCE COMPANY 


Hartford, Conn. 


The Hartford Fire Insurance Company and the 
Hartford Accident and Indemnity Company ~write 
practically every form of insurance except life 














Urges Agents to 
Stand By Principles 


BACKS MILWAUKEE RESOLUTION 
Secretary Bennett of National Assn. 
Tells North Carolina Agents 
Position They Should Take 
_ Walter H. Bennett, secretary of the 
National Association of Insurance Agents 
delivered a forceful talk on Tuesday of 
this week at Pinehurst, N. C., before the 
convention of the North Carolina Associa- 
tion on “Standing by a Principle.” His 
address was a defense of the Milwaukee 
Declaration. Following are extracts from 

Mr. Bennett’s talk: 

“What has the National Association 
done and what is it doing to improve the 
business of insurance? I am not so much 
concerned with what has been done in the 
past—that is all history now and has won 
approbation from all sides—as I am about 
what the National Association and the 
various State Associations throughout the 
country are doing at the present moment 
or propose to do in the immediate future. 

Last year, at the twenty-ninth annual 
convention at Milwaukee, the National As- 
sociation passed only one resolution, now 
known as the Milwaukee Declaration. 

“Florida and Illinois were the first states 
to meet after the Savannah conference 
and, as you know followed the recommen- 
dations of the National Executive Com- 
mittee, North Carolina will at this con- 
vention haye before it the consideration 
of this program. It was very heartening 
to see the statement of principles on the 
first page of your official program and your 
addition in italics: ‘When you adopt these 
principles, practice them.’ For the prac- 
tice of those principles is our task at this 
moment. 





My subject today is ‘Standing by a 
Principle.” May I point out to you what 
the National Association desires not only 
of the North Carolina Association, but 
ol every other State Association ? 
_“The duty you have before you is not 
simply to write into your*state constitu- 
tion an amendment adopting the substance 
of the Milwaukee Declaration and the 
statement of agency principles but to carry 
them out, or, in short, to assume some 
control over agency practices which are 
detrimental to the American Agency Sys- 
tem and to enforce compliance on the part 
of your membership with your principles 
or refuse them the privileges and benefits 
of agency organization.” 


SALVATION ARMY APPEAL 


A committee of insurance brokers con- 

sisting of R. Henry Depew, chairman: 
Berthold M. Harris, secretary; J. N. S. 
Brewster, Jr., Charles L. Bussing, Mal- 
colm B. Dutcher, Perez F. Huff, Reuben 
i. Kipp, F. S. Little, George P. Nichols 
W. D. Owens, George C. Stevens, Philip 
T. Stillman, Frederick T. Street and L. 
A. Wallace, has been formed to secure 
subscriptions from the insurance brokers 
of New York City for the forthcoming 
Salvation Army Home Service Appeal. 
All money secured by this annual appeal 
is for the maintenance of the Salvation 
Army’s program to carry on its 110 
activities in Greater New York during 
1925 and the insurance brokers’ group 
has been asked to raise $2,000. Personal 
subscriptions of firms are being solicited 
and the employees of their office are 
also being canvassed for contributions. 
Subscriptions may be sent to any mem- 
ber of the committee or to its secre- 
tary, Berthold M. Harris, Room 1720, 80 
Maiden Lane, New York City. 





CALKINS ON PALM BEACH LOSS 

Fred C. Calkins, the Jacksonville gen- 
eral agent, has an article in his own 
publication, which so breezily covers a 
wide range of insurance topics, about 
the Palm Beach hotel fire which is par- 
ticularly interesting as it outlines a sit- 
uation after all the hysteria and ex- 
cited newspaper reports have gone over. 
He says that $750,000 would cover all 
the fire losses. Incidentally, the Cal- 
kins office had no line on the Palm 
Beach risk. 
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Globe & Rutgers 


FIRE INSURANCE COMPANY 


111 William Street, New York 





January Ist, 1925 


ASSETS 
Bonds and Mortgages. $ 494,660.00 





U.S. Liberty Bonds.... 604,990.00 
Government, City, Rail- 
road and Other Bonds 
emda Seeks ....0605 48,605,806.95 
Cash in Banks and Office 1,889,579.56 
Premiums in Course of 
ee 8,648,820.24 
Interest Accrued ...... 348,534.10 
Reinsurance Recover- 
able on Paid Losses. . 62,312.21 
$60,654,703.06 


LIABILITIES 
Dé 1cctemamaawes $ 3,500,000.00 
I . KSisiiniens 19,810,623.92 


Reinsurance Reserve... 20,280,922.14 
Losses in Course of Ad- 
EE sinnaneieces 


Commissions and Other 
PID cccicai es Giarea teeta 


Reserve for Taxes and 


Depreciation ......... 3,805,000.00 





$60,654,703.06 


Surplus to Policy Holders $23,310,623.92 





E. C. JAMESON, President 


LYMAN CANDEE J. D. LESTER 
Vice-President Vice-President 

J. H. MULVEHILL M. J. VOLKMANN 

Vice-Pres. and See. Local Seeretary 


W. H. PAULISON 
Vice-President Secretary 
W. L. LINDSAY G. C. OWENS 

Secretary Asst. 


A. H. WITTHOHN 
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Sloan Succeeds Smith 
As Factory Ass’n Head 


WAS PRESIDENT FOR 12 YEARS 





New Executive Head Is Vice-President 
of the Aetna; Fifty-four Com- 
panies in F. I. A. 





After serving for more than a decade 
as president of the Factory Insurance 
Association, Harry A. Smith, president 
of the National of Hartford, resigned 
that position last Friday and was. suc- 
ceeded by Vice-President Edgat J. 
Sloan, of the Aetna Fire and World 
Fire & Marine, both of Hartford. Mr. 
Smith has been interested in and sym- 
pathetic with the Factory Insurance As- 
sociation for many years and_ before 
becoming president in 1913 was chair- 
man of the executive committee. There 
are now fifty-four companies belonging 
to the association. 

Mr. Sloan is a native of Hartford and 
has had thirty-seven years’ experience 
in the fire insurance business, having 
entered the office of the Phoenix of 
Hartford in 1888. After serving until 
1897 in that company he became state 
agent for the Home, of New York, hav- 
ing charge of Connecticut and Rhode 
Island for six years. In 1903 he became 
connected with the Aetna Insurance 
Company as special agent. Two years 
later he was made general agent, and in 
1919 became vice-president. He was 
elected vice-president of the World Fire 
and Marine when it was organized in 
1923. 

Mr. Sloan has been actively connected 
with the Factory Insurance Association 
for many years, having been a member 
of its executive committee since 1912 and 
having served as chairman of that com- 
mittee from 1912 to 1923. 


Other Officers 

Other officers elected at the meeting 
were: Vice-president, A. G. Martin, of 
New York, manager of the Northern 
Assurance; secretary, J. H. Vreeland, 
manager of the Scottish Union and Na- 
tional; treasurer, J. C. Barden, secre- 
tary of the Automobile. 

Colonel F. D. Layton, vice-president 
of the National Fire of Hartford, was 
elected chairman of the executive com- 
mittee, succeeding George C. Long, Jr., 
vice-president of the Phoenix of Hart- 
ford, who has served in that capacity 
for the last two years and who was 
elected to continue as a member of the 
committee. 

Other members of the executive com- 
mittee are C. G. Smith, president of the 
Great American; A. G. McIlwaine, Lon- 
don & Lancashire; C. D. Dunlop, Provi- 
dence-Washington, and George Buck- 
ley, president of the Springfield Fire & 
Marine. 





LEASED BY MEYERCORD 


Charles B. Van Valen, Inc., have 
leased for Stephen H. Tyng, represent- 
ing the Crowell Publishing Company, a 
large unit of space in the Fourth Avenue 
Building, 3481 Fourth Avenue. The 
lessees are the American Manufacturers’ 
Foreign Credit Underwriters. The pres- 
ent lease increases the space occupied 
over one hundred per cent. sinc ethe 
main office was moved from Chicago 
about a year ago. George L. Meyer- 
cord is president of the organization. 
Marvin & Pleasents represented them 
as attorneys. 





W. J. MARING RESIGNS 


Wilbur J. Maring, who has been chief 
clerk of the Missouri Insurance De- 
partment since the beginning of the ad- 
ministration of Former Governor Arthur 
M. Hyde, has tendered his resignation 
to take effect on May 1. Maring has 
accepted the position of special repre- 
sentative of an insurance company. 





MARK GROSKIN MOVES 
Mark Groskin, 55 Liberty Street, on 
May 1 will be located at new uptown 
quarters at No. 33 West 42nd Street. 


LWA 





Franklin W. Fort 





Fire Reinsurance Treaties 


Eagle Fire Insurance Company (New Jersey) 
Baltica Insurance Co., Ltd. 


New England Fire Insurance Co. (Massachusetts) 


18 WASHINGTON PLACE, NEWARK, N. J. 


(Denmark) 


Thomas B. Donaldson 








ROSSIA TO INCREASE CAPITAL 
Directors Recommend Sale of Stock To 
id $400,000 To Capital and 
$800,000 To Surplus ; 
Directors of the Rossia of Connecticut 
this week voted to recommend to stock- 
holders of the company an increase in 
the capital stock of the company from 
$1,200,000 to $1,600,000 by the issue of 
16,000 additional shares of a par value 
of $25 each. It was also recommended 
that shareholders of record at the close 
of business on June 6 be given the right 
to subscribe for additional shares at $75 
a share in the proportion of the one 
new share for each three shares then 


standing in the name of each stock- 
holder on the books of the Rossia. 
This increase will give the Rossia 


$1,600,000 in capital stock and will add 
$800,000 to the surplus. 

In connection with the purchase of 
the First Reinsurance Company by the 
Rossia it develops that the latter now 
has control of over 4,860 shares out of 
a total of 5,000 shares. The following 
were elected officers at the annual meet- 
ing Tuesday of the First Reinsurance: 


W. L. PERRIN & SON CHANGES 


Vv ler S d — As Fire Coun- 
terman; W. J. Noble Joins Office 
in Charge of Automobile 
Lloyd Vosseler, who has been in 
charge of the automobile and marine 
departments of the W. L. Perrin & Son 
office, has been appointed fire counter- 
man to succeed John W. Begg, who is 
going with the importers & Exporters 
as elsewhere announced. Mr. Vosseler 
has been with the agency for twenty- 

two years. 

William J. Noble, for the last three 
years an automobile fire and_ theft 
insurance underwriter for Greene & 
Goetschius, Inc., will take charge of the 
same business in the Perrin office. It 
was announced last week that Mr. Noble 
would go with Barto & Wood, of Brook- 
lvn, but that arrangement was changed. 








Chairman of the board, C. 
president, B. M. Carvalho; secretary, 
George E. Jones; treasurer, W. H. 
Ford; assistant secretary, Walter Bar- 
ber. 


F. Sturhahn; 





Great American 
Insurance Company 


= New Po tk tan 


INCORPORATED - 1872 


penne” ora 1,1925 


$12, .500, 000.00 


RVE FOR ALL OTHER LIABILITIES 


21. 


-19 


T SURPLU 


14, 337, 235. 32 
48,176.197.5 1 


LOSSES PAID POLICY HOLDERS 


$164,897,335.64 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$26,837,235.32 


Home Office, One Liberty Street 
New York City 


WESTERN DEPARTMENT 
CG. R. STREET, Vice-President 
W. L. LERCH, Manager 
310 S. Michigan Ave., Chicago, Ill. 


PAGIFIG DEPARTMENT 


GEORGE H. TYSON, Gen’! Agent 


210 Sansome Street 
San Francisco, California 


BOSTON OFFICE 
ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 


MARINE DEPARTMENT 
NEW YORK—Wwm. H. McGee & Co., General Agents, 15 William Street 


SAN FRANCISCO—George L. 


West, Manager, 220 Sansome Street 


CHICAGO—Ww. H. McGee & Co., Gen’! Agis., Insurance Exchange Bldg. 
AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 


F. C. Church To Marry 
Muriel Vanderbilt 


HE IS BOSTON INSURANCE MAN 





Has Had Prominence Since Boyhood; 
Won Distinction As Harvard Ath- 
lete; Lieutenant In Navy 





Miss Muriel Vanderbilt, the twenty- 
five-year-old daughter of Mrs. William 
K. Vanderbilt, Sr., is to marry a well- 
known young Boston insurance man in 
July at the Vanderbilt home in New- 
port. He is Frederic C. Church, an in- 


surance broker operating under the 
name of F. C. Church & Co., 40 Broad 
Street, Boston. 


Mr. Church is an all-around athlete; 
has starred in football, hockey and on 
the track at St. Paul’s, Concord; was 
president of his class at Harvard; cap- 
tain of the freshman football team there 
and a member of the hockey team. 
After serving in the Naval Reserve he 
served as a lieutenant in the navy dur- 
ing the war. Returning to Cambridge, 
he did some spectacular football work 
and was one of the marshals on com- 
mencement day. Since entering insur- 
ance he has written considerable in- 
surance, including some large group life 
lines. 

Miss Vanderbilt is a great-great- 
grandaughter of Commodore Vander- 
bilt and a grand-daughter of the late 
Senator James Fair. She has been ac- 
tive in the Red Cross. 





WESTCHESTER FIELD CHANGES 
New York and New Jersey Suburban 
Field Divided; Northern New Eng- 
land Territory Split Up 
The Westchester Fire of New York 
and its affiliated companies, the Dela- 
ware and Delaware Underwriters, have 
made several changes in the New York 
and New England field, effective May 
1. Special Agent Harold I. Green, who 
has handled. the New York and New 
Jersey suburban field, will devote his 
attention entirely to the New York su- 
burban field for the three companies. 
S. S. Sibbs, manager of the brokerage 
department at the home office, has been 
appointed special agent in northern New 
Jersey, taking Mr. Green’s place in that 
territory. As manager of the brokerage 
department the Westchester has 4gp- 
pointed Ralph C. Schneider, formerly 
connected with the New York broker- 
age department of the Hartford Fire, 

to succeed Mr. Sibbs. 

In the New England field Special 
Agent H. F. Blood, of Boston, who has 
handled the Westchester for Massa- 
chusetts, Maine, New Hampshire and 
Vermont, will handle Massachusetts 
only after May 1 for all three com- 
panies. William C. Chambers, who has 
been handling the Delaware and Dela- 
ware Underwriters for New England, 
has resigned and will probably open an 
office as an independent adjuster in 
Providence, R. I. 

In Maine, New Hampshire and Ver- 
mont Edward D. MacDonald, who has 
been special agent for the Sun and 
Patriotic, on May 1 will become special 
agent of the Westchester fleet. He will 
continue to maintain his headquarters 
in Portland, Me. 





MADE BROOKLYN AGENTS 
The Inter-State Fire of Detroit, one 


of the North British & Mercantile 
group, announces the appointment of 


Bochner & Melvin as Brooklyn agent of 
the company. Members of the firm in- 
clude Emanuel Bochner and _ Robert 


Ellis Melvin. 





APPOINTS BOSTON AGENT 
The Independence Fire of Philadel- 
phia has appointed L. W. Kingman 
Company, Inc., as its Boston agent. The 
Kingman agency was organized early 
last year and represents the Inde- 
pendence Indemnity and seven other 
fire companies. 
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When Aevtived Shas Too 
Little U. & O. Cover 


ADVICE FROM LEE J. WOLFE 


Necessity For Keeping Records In Such 
Condition That Facts Can Be 
Easily Found 


In Tue Eastern UNpDERWRITER of last 
week some extracts were printed from 
the interesting paper on use and occu- 
pancy insurance prepared by the well- 
known New York actuary, Lee J. Wolfe, 
for the “Journal of Accountancy.” Fur- 
ther extracts are printed herewith: 

It is not alone in the field of loss ad- 
justment that the accountant can be of 
service to his client in use and occu- 
pancy; in fact, his principal service can 
be rendered before the loss occurs. 


First, he should impress upon the 
client carrying this form of insurance 
the necessity for keeping books and 


records in such condition that the salient 
facts in accordance with the policy re- 
quirements are readily ascertainable. It 
will be at once apparent from a reading 
of the form that a “partial suspension” 
loss considerably more difficult to 
ascertain than is a total suspension loss, 
and a trustworthy costing system, espe- 
cially one which indicates the earnings 
per machine per diem, may prove of in- 
estimable service in determining a partial 
loss. 

Second, he should ascertain if 1/300th 
1/365th of the amount of the policy, 
as the case may be, is adequate coverage 
for his client. Remember that, in case 
of a total loss, this would be the total 
per diem amount which could be claimed, 
while in the case of a partial loss—and 
losses of this kind are by far the most 
numerous—the form contains a co-insur- 
ance clause as part of the partial sus- 


1S 


pension clause. Should a_ partial loss 
occur with insufficient use and occu- 
pancy insurance in force, the insured 
would suffer for his neglect. This can 
best be illustrated by the following 
formula, which is always used in de- 
termining the amount of loss payable 


under the partial suspension clause: 


(a) ° 
Per diem liability which 





would have been incurred 
by company) in event of 
total suspension, (c) 
of actual per diem 

(b) loss sustained 
Per diem loss which would ° 
have been incurred (by in 
sured) in event of total 


suspension 


A study of this formula makes it at 
once apparent that, if the assured is car- 
rying too small an amount of insurance, 
he will not collect the full amount of his 
partial loss, irrespective of the fact that 
it is less than 1/300th of the amount of 
the policy. Let us assume the following 
statement of facts: 

(a) Per diem liability which would 


have been incurred (by company) 
in event of total suspension...... 


$1,000 


RISKS OVER THE ’PHONE 

Insurance companies accepting prop- 
erty risks over the telephone must be 
prepared to pay their losses in the event 
the policy becomes a claim through fire. 
This was the gist of an opinion deliv- 
ered March 19, in the United States dis- 
trict court in Los Angeles by District 
Judge Benjamin F. Bledsoe, in an ac- 
tion brought by the Beach Terminal Co. 
against the American Equitable Assur- 
ance Co., of New York. The action 
arose over an attempt by the plaintiff 
company to collect insurance on “The 
Pavilion,” an edifice which was destroyed 
by fire at Playa del Rey, December 7, 
1921. 
PREMIUMS OF A DECADE 


The Smith-Lawson-Coambs Co., Chi- 


cago, Ill., has written since its incorpora- 
tion ten years ago $5,000,000 in premiums. 
The company announces the beginning of 
the second decade with a repledge of its 
allegiance to the brokers and agents of 
Chicago. 
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(b) Per diem loss which would have 


been incurred (by insured) in 
event of total suspension........ $1,200 
(c) Actual per diem loss sustained.... <—$ 200 


Here it is evident that the assured can 
suffer a loss of $1,200 a day but has only 
insured against it at the rate of $1,000 a 
day. 

Substituting values we have: 


$1,000 


of $200 $166.66 (loss payable) 


$1,200 


While, if he had covered himself for the 
full amount of his possible loss, the ad- 
justing formula would appear as: 


of $200 $200.00 (loss pagable) 
) 


While the amounts in this example are 
small, they indicate the point which I 
wish to make. When it is remembered 
that a partial loss may exist for many 
months, it will be seen that even the 
small figures above can run into large 
sums of money. 

In the case of a plant having seasonal 
operations or fluctuating earnings, great 
care should be exercised to ascertain 
whether the earnings per month, as set 
forth in the policy, are correct or not. 
Consideration should be given also to 
the increase in earnable per-diem over- 
head, due to the increase in earnings 
from time to time. It must be remem- 
bered that in adjusting a loss at a plant 
having seasonal earnings, the coverage 
is for varying amounts, dependent upon 
the length of time required to place the 
plant in normal earning condition. 


ONE YEAR’S GROWTH 


Hartford Insurance Stock Levels Com- 
pared by an Investment House 
in That City 


Under the head of “Watch Them Grow” 
Fuller, Richter, Aldrich & Co. quote ten 
Hartford insurance company stocks as they 
are in April, 1925, and as they were in 
April, 1924. 


Price Price 

One Year Ago Today 

TPAVElES. 2.6.56 ccc ub ee $720 $1,015 
Connecticut General... 700 1,110 
Metan TAte...506. 50% 570 825 
Aetna Casualty...... 510 730 
Hartford Steam Boiler 385 530 
Aetna Bire..c.csscces 515 605 
Automobile ......... 390 730 
(a) Hartford Fire... 545 570 
(b) National .....,. 510 700 
PROONIN: .ccachocecas 440 yA 
(a) Does not include stock Rights— 

average value $88. 

(b) Does not include stock Rights— 


average value $170. 


F. J. LYENDECKER DIES 
Frank J. Lyendecker, 
vears connected with the 
bone & Son brokerage 
York, died last Friday at his home in 
this city after a long illness. He had 
been an invalid for several months and 
lately had not walked without the use 
of a cane. He was sixty years old, and 
been with the Rathbone office ever since 
he started work as a boy. On the in- 
corporation of the firm Mr. Lyendecker 
became a vice-president and member of 
the board of directors. The funeral was 
held Tuesday mornin gand interment 
was in St. John’s Cemetery, Brooklyn. 


for forty-four 
R. C. Rath- 
office, New 


PHILADELPHIA CHANGES 
The Philadelphia lire Underwriters 
Association has announced the appoint- 
ment of J. S. Scanlan for the General of 
Seattle, and the discontinuance of the 
agency of Doriss & Paist, Ltd., for the 
Hudson of New York. 


COMMERCIAL UNION SPECIAL 


D. Bo. Sherwood has been appointed 
special agent for the Commercial Union 
fleet with headquarters at Manchester, 
N. H. 
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Editorial 


Again comes the wind on its unan- 
nounced visit of death and destruction! 
Southern Illinois and Indiana suffered 
most this time. Lorain learned the power 
of wind last June. Your town may be 
next. Who knows? 

We at the home office of the Ohio 
Farmers Insurance Company know it is 
useless to hope that there will be no more 
destructive windstorms. Our best endeav- 
ors are turned toward extending the 
benefits of insurance to all who own 
property. 

Not the least of the advantages of Ohio 
Farmers tornado insurance is the Com- 
pany’s eagerness to pay policies promptly 
tothose who have escaped with their lives 
and little else. 





More Insurance 


“It is an ill wind that blows no good.” 
The tornado of March 18 is no exception. 
Already thousands of people have bought 
sound protection against destruction of 
their property as a result of that storm. 
With the encouragement of good agents 








everywhere, the whole United States should 
soon be fully insured. 





If the wise men of ancient times were 
living today they would carry combined 
policies on their homes. Help make wise 
men out of your clients. 


“Hell hath no fury like a woman scorn- 
ed.” ‘ The wise-cracker who pulled that 
one had never seen a tornado. 

Special agents Webb and Jones, who 
were at Princeton, Indiana, the morning 
following the tornado, sent us photographs 
which show the terrible destruction at 
that town. The pictures are in a new 
advertising folder which is being supplied 
to Ohio Farmers agents. 


Automobile insurance is not complete 
unless it includes windstorm protection. 
It costs little but it’s mighty important. 


Ohio agents of the Ohio Farmers held 
four district meetings during March. The 
meetings were well attended. 
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British Company Sues 
Insurance Paper 


“POLICYHOLDER” DEFENDANT 





Sir Harold Elverston, Managing Direc- 
tor of Publication, Also Named in 
Action; How Case Started 





A most unique and interesting libel action 
has recently been heard in London, Eng., 
before Justice Avory and a special jury 
The plaintiffs—the Municipal Insurance 
Co., Ltd.—sued the Policy Holder Journal 
Co., Ltd., and its managing director (Sir 
Harold Elverston) for damages for an 
alleged libel published in the Policy Holder 
Journal of March 14, 1917,- and also in 
pamphlets during 1918 to 1922. 

The article was derogatory of the plain- 
tiffs’ methods of conducting business and 
of their financial position. The plaintiffs 
complained that by the words of the de- 
fendants and each of them meant, and were 
understood to mean, that the plaintiffs were 
an unworthy and unstable concern, finan- 
cially unsound, and having no proper and 
adequate resource with which to meet 
obligations which might fall upon them; 
that they succeeded in creating a talse im- 
pression of financial strength by the use 
of improper expedients and ‘devices and 
by the adoption of artifices and other dis- 
honest and underhand methods; that the 
plaintiff company were bound hand and 
foot to their reinsurers, and could in no 
case settle any claim without consulting 
and obtaining the consent of the reinsur- 
ers; and that the reinsurers could cancel 
their treaties should the manager and 
sécretary cease to hold their offices; that 
they entered into contracts so mysterious 
that no one could understand them; that 
their services were not efficient and ¢en- 
erous; and that the plaintiff company were 
so harsh and unconscionable in _ their 
methods, and so illusory and deficient in 
their resources, that no prudent insurer 
would or ought to have any business rela- 
tions with them. 

Defendants admitted that some of the 
words complained of were defamatory in 
their ordinary and natural meaning dur- 
ing the years in which they were published. 
Some of the admissions were as to pub- 
lications in 1918 only and others in 1919 
and 1920. They pleaded that the rest of 
the words were fair comment on a mat- 
ter of public interest. 


Company Opens Case 

Sir John Simon, K. C., in opening the 
case for the plaintiffs said that the com- 
pany was formed under the Companies 
Act in 1903. It was not formed for the 
purpose of making any profits, but for 
mutual insurance by municipal bodies, and 
the membership had grown from 13 to over 
700. The public bodies who insured in 
the company helped to elect the manage- 
ment and to control the company. ‘The 
company also carried out all such rein- 
surances as were deemed expedient for any 
of its purposes. It started in a small way 
and reinsured in companies with large 
resources. As the company prospered the 
company retained on risks up to £4,000 
($20,000) . 

The defendants from the beginning 
showed an unfriendly spirit. But the 
tariff offices had themselves now offered 
special terms to public bodies. Whenever 
there was any litigation in which the 
plaintiffs were involved the defendants 
made a great deal of it and took up the 
position that they were the champions of 
the tariff offices. 

In February, 1917, plaintiffs brought an 
action against the Pontefract Corporaticn, 
which was decided in plaintiff’s favor. The 
judge at that trial described the evidence 
of the defendants including that of Sir 
Harold Elverston, (the managing director) 
as of a partisan character. On March 14, 
1917, the Policy Holder Journal purported 
to give a full report of the trial. But any- 
thing which was unfavorable to the de- 
fendants had been cut out. That issue of 
the Journal was sold out, and the article on 
the plaintiff company, as contained in the 
Journal, was reprinted in pamphlet form 
and sent to the offices of the various com- 
panies for the purposes of circulation. There 
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was no doubt, he said, that it was done to 
injure the successful rival of the tariff 
companies. Defendants had gone on pub- 
lishing the article during the years 1918 
to 1922, and were deliberately circulating, 
at 6d (12 cents) per copy, a very grave 
libel. Where the criticisms had _ been 
directed to matters which could be rem- 
edied the plaintiffs had remedied them. 
On the authority of a well known case, 
Sutherland vy. Stopes, the plea of fair 
comment was not a plea of justification. 
If it was proved, therefore, that the mat- 
ters in the present case were not matters 
of comment, but statements of fact, the 
plea of fair comment could not be relied 
on by the defendants. 

John Tait, Secretary of the plaintiff 
company, said that the company was in- 
corporated in March, 1903, and was sup- 
ported by 13 London authorities.. In 1910 
a number of Scottish boroughs joined the 
company. The management was controlled 
by a board of directors appointed by the 
policy holders. There was no division of 
profits to individuals. When the company 
was formed it had no capital and had to 
rely upon reinsurances. From 1903 to 1908 
reinsurances were effected with the Cen- 
tral Insurance Company, and from 1908 to 
1913 arrangements were made with »on- 
tariff offices, including Lloyds. Only one 
of the reinsuring companies had ever de- 
faulted. The plaintiff company was al- 
lowed by 1919 to retain £5,000 ($25,000) 
of the risk insured on every £100,000 
($500,000). Further reinsurances were 
effected from 1918 to 1923. In 1922 the 
National Benefit Insurance Company de- 
faulted and plaintiffs lost £500 ($2,500). 


First To Start Without Capital 


In cross examination witness said that 
so far as he knew, his was the first com- 
pany to start without capital and rely upon 
reinsurances. Others were doing it now. 
He admitted that it was a novel experi- 
ment, and criticisms had been directed 
against the company, to which they had re- 
plied. The managing director of the plain- 
tiff company, J. D. Kyffin, wrote on March 
20, 1917, to the Policy Holder Journal and 
complained that the article that it had 
published contained a statement that the 
policies of the plaintiff company contained 
an average clause. That was untrue, and 
Mr. Kyffin asked for a withdrawal. At 
that time it was the only matter com- 
plained of. He knew that a pamphlet was 
issued in 1917, but no complaint was made 
before the issue of the writ. It was not 
because what was written in 1917 was 
substantially true. He agreed that no editor 
could do more than publish such an apology 
as appeared in the Journal on March 28, 
1917, in respect of the average clause. He 
aereed that anyone familiar with insur- 
ance matters that read the pamphlet. would 
know that it was written towards the end 
of 1917. Witness desired to amend a 
statement previously made that the pamph- 
let was published at the end of that vear 
Tt was not until November, 1919, that 
their attention had been drawn to it by 
the Manchester office. Two articles had 
been published in the Journal, one in Feb- 


ruary and the other in March 1917. As 
far as he knew everything of substance 


complained of in the pamphlets was to . 


be found in the articles. It was not until 
the end of 1919 or the beginning of 1920 
that they wrote and complained to the de- 
fendants about the pamphlets. Sir Harold 
Elverston replied that he would rectify 
any mistakes and modify any: statements 
which could not be justified if they (the 
plaintiffs) would tell him what was ob- 
jected to. Witness agreed that if the in- 
formation had been sent the rectifica- 
tions would probably have been made. It 
was not sent and they were acting under 
legal advice. Sir Harold Elverston again 
wrote that he had suspended the sale of 
the pamphlets for the time being. 

Defendant's counsel asked, “Did you not 
realize that when the article and pamph- 
lets were published in 1917 there was 
nothing in them of which you could make 
substantial complaint?” 

“T don’t agree,” the witness answered but 
admitted that a great deal of it was true 
at that time, and that when they read the 
article, in order to meet the criticisms they 
made alterations in their business arrange- 
ments. He also admitted that the article 
was full of good counsel. He stated that 
he had not heard of defendants having 
approached people to purchase the pamph- 
let since the end of 1917, and he believed 
that the only sales were in response to 
requests. He stated that the premiums re- 
ceived in 1906, less reinsurances amounted 
to £1,982 ($9,910). The amount placed to 
reserve was £3,358 ($16,790), the total 
amount of risks accepted being about 
£1,000,000 ($5,000,000). In 1917 the 
premiums were about £19,000 ($45,000) 
and the reserve funds about £53,000 ($265,- 
000). The total amount of accepted risks, 
a large part of which was reinsured, was 
nearly £24,000,000 ($120,000,000). The 
companies with big reserves were, with 
one or two exceptions, tariff offices. Plain 
tiffs reinsured with non-tariff offices. 
Bankruptcy was not uncommon among 
such. offices. 

Defendants counsel asked: “Can you ap- 
preciate that there might well have been 
serious criticisms of your company in 
1917?” To this witness replied: “Not 
fully. There were articles in “Truth, ‘The 
Statist,’ the ‘Pall Mall.’” 

Witness said that he did not know any 
other company which retained so small a 
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proportion of its risks. Partly in conse- 
quence of the article in 1917 they dis- 
continued to advertise the funds of their 
reinsurers, The report and statement of 
accounts showed that the total resources 
included the gross premiums, although 
certain sums had to be deducted for re- 
bate and commission. That practice was 
criticized in the article and the plaintiffs 
complained of that criticism. It was a 
coincidence that the practice’ was altered 
after the issue of the writ in 1922. He 
admitted that it was unusual to advertise 
the reserves of the reinsuring companies, 
but stated that in their case it also guar- 
anteed their solvency, but only up to a 
certain amount. 


Advertising of Reserves 


In reply to a question whether it was 
proper for a fire insurance company to 
advertise the total reserves of the rein- 
suring companies in its reports when the 
larger proportion of these reserves were 
appropriated to life insurance, witness re- 
plied—it is customary, but I have always 
criticized the practice of advertising re- 
serves which include funds earmarked for 
life insurances. Money so earmarked 
would not be immediately available for 
our purposes. 

Witness objected to the words “im- 
proper” and “devices” in the sentence in 
the alleged libel which ran “The real point 
is that these unusual, and in our opinion, 
improper, expedients or devices are adopted 
to give an air of financial strength which 
could not be immediately available in an 
emergency,” The statement in the al- 
leged libel that “no reinsurance shall be 
placed at a less rate than Is 3d (30 cents) 
per cent’ was true up to 1916, in which 
year the rate on schools was reduced to 
Is 14d (27 cents). 

The granting of a rebate on a premium 
at the end of five years was conditional 
on the insurer taking out a renewal policy, 
but the amount of rebate was not the same 
in every case. There was nothing in the 
announcement of rebates that there was 
to be preferential treatment. Rebates 
varied from 5 to 20% and in one case 
it had heen 334%. The amount of re- 
hate allowed depended on the circum- 
stances in each case. 

In reply to a question whether he was 
surprised that the company came in for a 
good deal of criticism, witness said: “It 
was a novel scheme. There were a few 
cases where a rebate had been allowed on 
premiums, and a loss had been sustained 
by the company owing to the fact that re- 
insurances were at the rate of ls 14d.” 

Sydney Field, solicitor, and deputy clerk 
to the Warwickshire County Council, said 
that he read in a pamphlet of the com- 
pany the words: “In addition to its re- 
insurance contracts the Municipal Mutual 
appears to have contracts with Lloyd’s 
and others, covering excess losses in some 
mysterious way. But the precise nature 
of these contracts none appears’ to 
understand.” He had read the explanation 
of these contracts as given in the Ponte- 
fract case—which was republished in the 
pamphlet—and he had not understood it. 
He did understand the other agreements. 

Robert Edgar, a member of the Kil- 
marnock Town Council, said that the 
council did not insure with the plaintiffs 
because of what was contained in the 
pamphlet. 


$15,000 Verdict 


Sir Harold Elverston said that he had 
been editor of the Policy Holder Jour- 
nal since 1895 and owned the ordinary 


. shares. The circulation was about. 4,500 


a week, and the main purpose of the 
Journal was to comment upon the re- 


ports and balance sheets of insurance . 


companies. He had written about the 
Municipal Mutual before 1917, and had 
often said favorable things. The article 
published in 1917 he wrote  himselt. 
When he left the court at the end of 
the Pontefract case in February, 1917, 
he asked the court reporter for a fairly 
full report of the trial. This was in- 
serted in the Journal without any alter- 
ation. He had accepted Mr. Kyffin’s 
statement that plaintiff company did not 
insert an average clause in its policies, 
and the Policy Holder Journal of March 


28, 1917, contained an apology for hav- 
ing asserted to the contrary. If a com- 
plaint had been made of any other al- 
leged misstatement he would have dealt 
fairly with it. Pamphlets were sent out 
instead of copies of the Journal be- 
cause the former did not contain a 
reference to the average clause. The 
2,000 pamphlets would not have been 
printed had it not been for objection to 
the clause. None had been printed since 
1917, “the number sold was 1,675. 

In 1918 the Municipal Mutual adver- 
tised the financial resources of its re- 
insuring companies. It was the only 
insurance company which did that. <A 
company should be in a position to meet 
all probable losses without having re- 
course to its reinsuring companies. 
When he wrote the article he was in- 
fluenced by the evidence given in the 
Pontefract case by Sir William School- 
ing. He was also influenced by the 
same evidence when he wrote: “The 
Municipal Mutual to make its 
total impressive appears to assume that 
the life, employers’ liability, and marine 
funds of those concerns, along with un- 
called capital, uncollected premiums, and 
possible interest on investments, are 
available for the payment of its fire 
losses. This is most extraordinary and 
certainly misleading.” He wrote “that 
the net premium income, taken as a 
part of reserves, includes the bonuses 
deducted from the premiums, and, there- 
fore, never received.” That practice of 
the company could not be justified. In 
1917, and 1918 the company did not 
“merit public confidence.” As a result 
of the action against the Pontefract 
Corporation, he was convinced when he 
wrote the article that “the incident is 
not likely to enhance the reputation of 
the prospects of the concern.” 

At this stage, when the court ad- 
journed, his lordship suggested that. it 
was only a question of the amount of 
damages, which question was settled the 
following morning, defendants agreeing 
to a verdict of £3,000 ($15,000) and 
costs. 


The Settlement 


In announcing the settlement de- 
fendants’ counsel said that, as a result 
of the intimation given by his lordship, 
the defendants had carefully considered 
the matters at issue. Sir’Harold El- 
verston wrote the atricle complained of 
from his memory of the long trial 
against the Pontefract Corporation. He 
now realized that it could not be justi- 
fied, and, though he claimed the right 
to criticize fairly in the Policy Holder 
Journal, he apologized for publishing 
what was an incomplete report of the 
Pontefract case. He was also satisfied 
that the Municipal Mutual had reached 
such a position that municipal authori- 
ties could safely insure with it, and he 
withdrew any allegations to the con- 
trary. The defendants consented to the 
verdict referred to and undertook to 
withdraw and destroy all copies of the 
article and pamphlet in existence. 

Sir John Simon said that he accepted 
the frank and full explanation which had 
been given and the apology that had 
been offered, and the undertaking that 
all copies of the article and pamphlet 
would be destroyed. It was a matter 
of sincere regret’ to all parties that this 
was the first time steps had been taken 
to undo the harm which had been done. 

His lordship said that it was very 
seldom that he put the slightest pres- 
sure on parties who came before him 
to settle their disputes. In the present 
case, however, he foresaw from the out- 
set the difficulties which were in the 
defendants’ way. He had made_ the 
suggestion in order to save further ex- 
pense and also the time of the jury, and 
he was glad that it had been adopted 
by defendants in so handsome a manner. 


JOIN PHILADELPHIA ASS’N 


Three new companies have been 
elected members of the Philadelphia 
Fire Underwriters’ Association. They 
are the Central States Fire of Wichita, 
Kansas, the Maryland of New York 
and the Travelers’ Fire of Hartford. 


GETS FOUNTAIN PEN 


Albany Field Club Tenders Farewell 
Party to Lyman C. Poole, Who 
Is to Become Local Agent 
The meeting of the Albany Field Club 
on April 17 turned out to be in the 
nature of a farewell party to Lyman C. 
Poole, formerly of the Fireman’s Fund, 


who has gone into the local agency busi- 
ness with his father and brother, an old 
established Albany agency. 

The educational side of the meeting 
was handled by Agency Superintendent 
Falls of the American of Newark, who 
discussed the various forms used in use 
and occupancy insurance. 

Mr. Poole, by the way, was presented 
with a fountain pen by the club. 
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Wadsworth & Olmstead 
Conduct Conference 


ATTENDED BY 125 LIVE AGENTS 
Discussi of Aut 


bile, Claim, Com- 
pensation, Multiple Lines, Administra- 


tive and Other Problems 








About 125 insurance agents applauded 
speakers at the Syracuse meeting of the 
Central New York representatives of 
the Aetna Life and ‘affiliated companies, 
conducted by Wadsworth & Olmstead, 
general agents. The Saturday after- 
noon conference and banquet in the 
evening on April 18th were both held 
at Hotel Syracuse. 
tered he received a badge bearing his 
name. H. H. Wadsworth played the 
role of chairman and introduced Field 
Supervisor A. R. Robertson, who pre- 
sented the various Aetna facilities and 
particularly stressed the value of news- 
paper clippings and showed portfolios 
wherein they could be pasted and so 
shown to prospects in a very neat and 
attractive manner. 

Assistant Secretary R. I. Catlin then 
demanded the attention of all with his 
scholarly address on automobile insur- 
He brought out how there were 
more cars than telephones today. He 
stated there were more automobiles than 


As each agent regis- 


ance. 


horses. The stock companies wrote 
84% of the automobile insurance busi- 
ness in this country last year. Mr. Cat- 


lin pointed out the evils of group auto- 
mobile insurance through 
and companies. He entered into the 


associations 


problems of the coverage very clearly 
and to all gathered pleaded that they 
not misunderstand the many _ rules 
which in each case, said Mr. Catlin, 
were adopted at an expense to the com- 
pany but at some profit to the agent. 

Home Office Representative John F. 
Drennan then outlined the manner in 
which various fleets and special risks 
might be handled. <A_ discussion fol- 
lowed, led by Walter R. Muth, of New- 
ark, N.. Y. 

Donald A. Peck, of Gouverneur, N. Y., 
in talking on solicitation of automobile 
insurance, brought out that only 50% of 
the cars were insured against Fire & 
Theft and only 20% on Property Dam- 
age. In small towns, advocated Mr. 
Peck, “higher” limits should be sold and 
furthermore much can be gained when 
the policy is sold for the full year. It 
prevents extension policy, eliminates un- 
necessary bookkeeping and keeps the 
man protected as he should be. His ad- 
vice in selling Automobile Insurance 
was “See the People and Stay With 
Them Until They Buy.” 

FE. W. Couper, of Nelson, Wadsworth 
& Alexander at Binghamton, made a 
plea for safer limits. This was followed 
by the contributions of many agents 
present testifying to the important need 
of selling higher automobile limits. 
Many cases were cited showing that 
5-10 limits were not high and that 25-50 
limits were not any too high. A further 
discussion was then lead by John Gay, 
of Seneca Falls, N. Y., and C. W. Rock- 
well, of Oneida. 


Clinton J. Ayres Talks 

“Your Friend, the Claim Department” 
was a paper read by Adjuster V. H. 
Salmon. Another paper entitled, “Ad- 
ministration Problems,’ was read by 
H. H. Wadsworth on behalf of his part- 
ner, F. I. Olmstead, who was absent 
due to an operation. 

Clinton J. Ayres, of Saranac Lake, 
N. Y., so well known to all insurance 
men, gave some valuable advice in his 
subject, “Building a Multiple Line In- 
surance Agency.” Mr. Ayres advocated 
that agents advertise more and espe- 
cially in the newspapers. He spoke of 
the miscellaneous Casualty lines and 


their value but particularly urged that 
all agents take advantage of the adver- 
tising facilities offered by companies. 

Assistant Secretary F. E. Barber, from 
the Home Office, outlined the present- 
day problems in Workmen’s Compensa- 
tion and pointed out how several of the 
Stock Companies had been operating 
these lines at a loss in order to give 
agents the facilities and until proper 
rates could be secured to return a profit 
to this business. A discussion, led by 
EK. F. Kernan, of Utica, N. Y., and J. D. 
Henderson, of Herkimer, N. Y., fol- 
lowed. The topic of mutual competi- 
tion was actively discussed and the dom- 
inating thought impressed on all pres- 
ent was the further need of personal 
service on the part of the agent to the 
assured to justify the commission paid. 
All pledged to go to the utmost in the 
way of service as the best means of 
meeting mutual competition. 

Secretary C. G. Hallowell explained 
the Aetna Chart and the many oppor- 
tunities that existed, using as his topic, 
“Main Street Opportunities in Fidelity 
and Surety Business.” 

“Ally yourself with the Allied lines” 
was the talk presented by Assistant Sec- 
retary Clarence T. Hubbard, of the Au- 
tomobile. In rapid-fire style, he out- 
lined the various side lines such as 
Earthquake, Rents, Tornado and Wind- 
storm, Use & Occupancy, and so on, 





punctuating his talk with many illus- 
trations that won the hearty applause 
of all. 

Accident Insurance was then discussed 
by Assistant Secretary Logan Bidle, 
and the meeting was closed wtih a dis- 
cussion led by H. S. Richardson, of 
Syracuse, and “Mike” Barnett, of Pots- 
dam, N. Y., in which Mr. Barnett gave 
a selling talk on Accident Insurance. 

Banquet 

Immediately following the afternoon 
session a banquet was presented. Pep 
and entertainment were in evidence 
from all sources. A quartette of agents 
rendered many songs; recitations came 
from all parts of the room; special 
Aetna songs were contributed as well 
as piano and guitar playing. Special 
Agent Harry Richardson was presented 
with Accident and Miscellaneous line 
applications amounting to $2,000 in 
premiums. 

Eugene Beach, president of the New 
York State Agents’ Association, was in- 
troduced immediately following the din- 
ner, and he outlined the present status 
of the New York State Mutual Auto- 
mobile Association and the work ren- 
dered in suppressing the activities and 
the manner in which this association 
planned to work at a disadvantage to 
the stock companies. 

Next a surprise was presented in the 
way of a sleight-of-hand performance 


= => 


by Clarence T. Hubbard, who used the 
tricks to illustrate selling suggestions. 

Vice-President W. L. Mooney, of the 
Aetna Life & Affiliated Companies, took 
as his subject, “Present-Day Opportuni- 
ties for Aetna Agents,” in which he par- 
ticularly stressed the need for less ap- 
prehension of mutual competition and a 
greater performance of service on the 
part of the agent with confidence on his 
part as to the fruits of such honest la- 
bors. Mr. Mooney devoted a large part 
of his talk to the value of advertising 
in the insurance world. “Tie up with 
advertising” was Mr. Mooney’s key- 
note. 


Cc. A. GARTHWAITE DIES 

Charles A. Garthwaite, vice-president 
of the Stuyvesant, died Monday morn- 
ing of this week at his home in New 
York City at the age of seventy-six. 
He had not been active in business for 
the last year, but previously had been 
with the Stuyvesant for fifty-nine years. 
He was a member of the old school of 
fire underwriters, entering the service 
of the Stuyvesant as an office boy and 
through diligent and honest effort gain- 
ing successive promotions. Mr. Garth- 
waite was one of those who pioneered 
in fire underwriting and over a period 
of years won the affection of a host of 
friends. His funeral was held Wednes- 
day. 
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7 A Motor Trip— 
whether for business or pleasure demands protection 


Before any of your clients start out on a trip, ask them these 
questions regarding— 


Automobile Insurance 


Is Your Car Insured Against Fire? 
An upset may start it ablazing or a defective ignition may 
unleash the flames that will set it afire with its supply of gaso- 
line and oil. 


Is your Car Protected Against Theft? 


Cars valued at over $100,000,000 are stolen annually. 
mobile Theft Insurance in the American Eagle will free your 
clients from all worry. 


Tourist Floater Insurance 


Are Your Personal Effects and Baggage Insured? 
Our policies cover loss or damage due to fire, lightning, 
cyclone, tornado, flood, navigation and transportation hazards, 
theft, pilferage and larceny. 


The perils of traveling are so numerous now that these coverages 
can be sold without difficulty by the wide-awake agent. 


Ask the American Eagle “Special” 


AMERICAN EAGLE 


FIRE INSURANCE COMPANY 
EIGHTY MAIDEN LANE, NEW YORK.N-Y. 


CASH CAPITAL ‘ONE MILLION DOLLARS 
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Auto Premiums Near 
$300, 000, 000 Figure 


BIG ADVANCE. MADE LAST YEAR 


Season of Seccal Editions By Insur- 
ance Newspapers and Insurance 
Companies; Five So Far 


This is the season of the year when 
the rush is on to write automobile insur- 
ance, one of the biggest divisions of the 
insurance business, and not only the 
publishers of some of the regular insur- 
ance papers but those of some of the 
insurance companies are getting out spe- 
cial automobile editions or exclusively 
featuring automobile insurance in regu 
lar editions. 

The first company to get out such an 
edition this year was the Firemen’s 
Fund, and it was a mighty good publica- 
tion of thirty-four pages. Among the 
authors were R. H. Goodwin, manager 
of the Eastern Department’s automobile 
branch; Kenneth M. Brown, superin- 
tendent of the automobile department 
of the home office; Arthur O. Ander 
sen, manager of the Western Automobile 
Department and L. D. McCleskey, man- 
ager of the Southern.’ Automobile 
Department. 

The Home of New York devoted its 
April number of “News From Home” 
almost exclusively to automobile insur- 
ance, getting out a thirty-six page publi- 
cation. Among the authors in_ this 
number were Walter F. Bayer of the 
automobile department of the home 
office, and L. C. Gifford of the New 
York City department. 

The Travelers also devoted consider- 
able space to automobile insurance in a 
recent issue. 


Others Coming 


“The Insurance Field” and “The 
National Underwriter” got out automo- 
bile editions last week and The Eastern 
Underwriter will devote a large part of 
its edition next week to the subject. 
“The Weekly Underwriter” is also hav- 
ing some articles prepared on the 
subject. “Canadian Insurance, ” published 
in Toronto, also got out a special edition 
in which it discussed the subjects of 
merit grading, larger limits, compulsory 
insurance, etc. 


“The Insurance Field” Edition 


“The Insurance Field” had an attract 
ive cartoon on its cover showing that the 
cure for reckless driving is not compul- 
sory automobile insurance but to put 
people in jail. The lead story was writ- 
ten by Young E. Allison, giving a survey 
of the business. Thomas B. Donaldson 
of Newark discussed the essential finan- 
cial solvency of all types of carriers. 
Accident and reckless driving prevention 
was handled by Edward C. Stone, asso- 
ciate United States manager of the 
Employers Liability. Edmund Ely of 
the General Exchange Corporation dis- 
cussed the easy payment plan. An 
interesting article on successful pro- 
ducers was one of the features. Dee A. 
Stoker discussed excess forms of rein- 
surance. 

One especially interesting section was 
devoted to the part publicity plays in 
popularizing automobile protection. 
Among the authors in this section were 
Ray C. Dreher, advertising manager, 
Boston Insurance Co.; A. D. Lange, 
editor, Firemen’s Fund “Record”; H. E. 
Taylor, manager, advertising and publi- 
city, American Insurance Co., Newark; 
Roy Tuchbreiter, superintendent of 
agents, Continental Casualty; E. L. Sul- 
livan, advertising manager, Home Insur- 
ance Co.; Harry Chase Brearley, presi- 
dent, Brearley Service Organization; 
and Chauncey S. S. Miller, publicity 
director, North British & Mercantile. 
Claude E. Scattergood also wrote inter- 
estingly on the statistical position of 


the motor car. The issue also contained 
some valuable figures. 


“The National Underwriter’ Edition 


“The National Underwriter” devoted 
considerable space to figures and noted 
that the ten leaders in fire and theft 
premiums in the order of volume are 
the Automobile of Hartford; Home 
Hartford, Firemen’s Fund, National, Na- 
tional Union, Union of Canton, Insurance 
Company of North America, Royal and 
the Aetna. The Automobile doubled its 
premium volume in a year, the 1924 
premiums being $4,290,844. The Home’s 
premiums were $4,151,134. 

According to “The National Under- 
writer” the automobile premiums of 
stock, foreign, and marine companies 
totalled $84,377,551; the losses being $36,- 
676,988, or 44%. The premiums of the 
full cover and specialty companies were 
$18,065,519; the losses, $6,693,843, or 49%. 
The automobile premiums of stock casu- 
alty companies were $141,616,047; the 
losses, $64,337,916, or 45%. The auto- 
mobile premiums of the co-operatives 
for 1924 were $21,621,551; the losses, 
$7,383,380, or 34%. The automobile 
premiums of the reciprocals for 1924 
were $23,596,197; the losses were $10,- 
132,307, or 43%. In 1923 the reciprocals 
wrote $21,719,352. The lead signed story 
in the National Underwriter’s edition 
was the brief on compulsory insurance 
by Austin J. Lilly, general counsel of 
the Maryland. This was followed by a 
story on the pro and con of the actual 
value of the policy. Automobile rating- 
grading methods of the Eastern Auto- 
mobile Underwriters’ Conference as re- 
cently reported by J. Ross Moore, secre- 
tary of the conference, followed. Among 
the other authors were Bayard P. 
Holmes of Hooper-Holmes Bureau; E. 
C. Budlong, vice president of the Federal 
Life; John F. Blything, the Chicago 
adjuster, and Edmund Ely of the General 
Exchange ( arporation. 


General Manager us British 
Company Accused of Fraud 


Johannes Dilleng Brockdorff Sonderup, 
48, ship broker and general manager of 
the United Kingdom, Colonial and For- 
eign Insurance Co., Ltd., of London, has 
been committed for trial at the Central 
Criminal Court in London on charges of 
having fraudulently converted to his own 
use and benefit, or to uses and benefits other 
than those of the above office, £34,000 
($170,000) British National War Bonds 
and other securities belonging to this 
office. The total value of the securities 
mentioned was $300,000. 

The case for the Director of Prosecu- 
tions was closed at the Guildhall on April 
1, when Sonderup said he was not guilty, 
and elected to reserve his defence and wit- 
nesess till the trial. 














59-61 Maiden Lane, New York 





Metropolitan Agent 
Automobile Dept. 


The Home Insurance Co., New York 
Maryland Casualty Company 





Phone: John 1363 














Broadcasts Facts 
About Radium Risks 


ONLY THREE OUNCES IN WORLD 


Automobile of Mecntend Tells Public 
How Radium Is Procured and 
Reasons for Insuring It 

The Automobile of Hartford, through 
its inland marine insurance department, 
broadcast last Saturday over the radio in 
Hartford facts about radium and its in- 
surance features. Following are extracts 
from the radio talk: 

Our radio audience will perhaps be very 
greatly interested to learn that radium is 
the most mysterious and most powerful 
element known to science. 

It may surprise many of you to know 
that it is mined chiefly in America and de- 
rived from Carnotite ore found largely in 
the Undark Mines of Colorado and Utah. 
It takes 250 tons of this ore, treated with 
an equal amount of che »micals and water, to 
yield but one gram of radium element! The 
ore is found in narrow seams in the ground, 
is removed by the usual mining processes, 
packed in 100 pound bags and transported 
60 miles to the nearest railroad on the backs 
of burros and mules. It is then shipped ap- 
proximately 2900 miles across the continent 
to extraction plants, one of the largest of 
which is located at Orange, New Jersey. 

Radium is ordinarly obtained from its 
ores in the form of hydrosulphate, chlorid, 
or bromide, and usually sold and used in 
these forms of salts. 

Radium is formed by the decay of 
uranium, which is a very slow process, and 
it cannot be seen, even with a microscope, 
in its natural state. It decays and changes 
to other elements, but it takes 3,600 years 
to effect the change. 

Radium has the power to destroy tissues 
and bones and it is this power that gives 
it its therapeutic value. When used for 
treatment purposes it is enclosed in a glass 
capsule and the glass capsule is often en- 
closed in a tube of platinum, lead, gold, 
silver or brass. The emanations of radium 
are permitted to pass to the tissues on which 
the action of radium is desired through a 
rubber tube, which eliminates the secondary 
rays. These emanations arise through the 
explosion of the radium atom, a process 
which is going on continuously, and the rays 
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given off are known as the Alpha, Beta 
and Gamma rays. 

The Alpha rays consist of minute par- 
ticles of matter charged with positive elec- 
tricity and traveling at the rate of 20,000 
miles a second. Their penetration of the 
air is limited to a distance of approximately 
3 inches. The Beta rays are composed of 
negatively charged atoms and their velocity 
is 100,000 a second. 

The radium emanation is brought into 
existence through the eruption of the ra- 
dium atom and is a gas. So great is its 
power that one gram of radium contains 
sufficient energy to raise a dreadnaught 
battleship one hundred feet in the air. 


Only Three Ounces in the World 


There is in the world today about 3 
ounces of radium, which has a market 
value of more than $3,000,000 an ounce. 

It is this unusual value that has brought 
about the necessity for insurance protec- 
tion to owners of the rgdium supply. There 
are many possibilities of the loss of radium 
tubes and among them the possible loss 
through the accidental inclusion of radium 
needles or tubes with dressings from 
patients under treatment that are destroyed 
in furnaces or incinerators. Since radium 
is nondestructible it can usually be re- 
covered, even after having passed through 
a fire. There has been invented an instru- 
ment known as the electroscope, which 
will detect the presence of radium in most 
minute quantity and consequently when a 
radium needle has passed through a fur- 
nace fire, or incinerator, the electroscope 
is used to reveal the location of the radium, 
then ashes are removed, the radium ex- 
tracted, reconditioned and the needle re- 
stored to its original form. 

When ashes have been removed from 
the furnace or incinerator and their ulti- 
mate destination not known, a loss is sus- 
tained. In one instance the electroscope 
was used to trace radium that had been 
was used to trade radium that had been 
lost in ashes and the ashes later used in 
the construction of a concrete sidewalk. 
The radium was found but the amount 
was small and the expense of shipping the 
several tons of concrete to the laboratories, 
reprocessing it and the laying of a new 
sidewalk was not justified by the worth 
of the radium that would have been re- 
covered. Today people walking over that 
sidewalk get a radium cure free. 

ARE BROKERS UNDERPAID? 

\t the recent annual meeting of> the 
Association of Underwriters and Brokers 
in Glasgow, Hugh M. Parker, the chair- 
man of the Association, referred to the 
fact that the past year had been a trying 
one to those connected with shipping and 
especially for marine insurance brokers 
and underwriters, says the insurance 
brokers’ “Journal.” After referring to 
underwriters’ difficulties he said that the 
broker had also come in for his share 0} 
the had times through which they had 
been passing, as the working expenses 0! 
the business appeared in no way to be cur- 
tailed. In this ‘connection he thought the 
brokers’ remuneration was quite inade- 
quate, more especially in regard to small 
cargo business, not reinsurance, where, as 
it was well known, the commission did not 
pay for the stationery, postage, ete. [le 
trusted that some arrangement might be 
come to whereby monthly accounts of 
small amounts would be net, and there 
would be graded discount for other sums 
up to a reasonable amount. 
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CASUALTY AND SURETY NEWS 








Faulhaber & Heard 
To Write All Lines 


NEW AGENCY IN NEWARK, N. J. 





Casualty Underwriting to Be Featured; 
Marks the Reunion of Three 
Old Friends 
Louis ©. Faulhaber 
Heard, of the newly 
Heard, Inc. general 


and William N. 
formed Faulhaber & 
agency in Newark, 





FAULHABER 


will write all lines, including life; and have 
an exceptionally strong organization. 
Mr. Faulhaber, president of the agency, 
has been general agent of the Employers’ 
Liability Assurance Corporation, Ltd. for 
the past ten years. Previous to this con- 
nection he was general agent for the 
Casualty Company of America, and dur- 


LOUTS ©. 


ing 1907 and 1908 was with the Fidelity 
& Casualty. Mr. Faulhaber, one of the 
most popular casualty men in Newark 


has built up a wide circle of friends by his 
faithfulness and adherence to the high prin- 
ciples of the business. As a past president 
of the Casualty Underwriters’ Associa- 
tion of Northern New Jersey, he demon 
strated his ability as a leader and as a 
man ready to fight hard against wrong 
practices. 

Mr. Heard, for the past ten years man- 
ager of the accident and liability depart- 
ments of the Aetna Life Newark office, 
is the vice-president and treasurer. He 
started his insurance career with the Fidel- 
ity & Casualty as a special agent. In 1913 
he joined the Aetna Life Newark office in 
a similar capacity. In 1915 he was made 
manager of the office. Mr. Heard, still a 
young man, is well-known for his ability 
as an agency organizer. 


Strong Executive Staff 


E. M. Davett, superintendent of 
agencies, has been with the Aetna Life 
Newark office for the past twelve years, 
starting as a special agent and subse 
quently being promoted to superintend- 
ent of agencies. He had his start in the 
~— with the Fidelity and Casualty. 

F. Eggerding was superintendent of 
a accident and health departments of 
the Aetna Life Newark office before 
joining Faulhaber & Heard as secretary 
of the agency. Prior to that time he was 
a special agent in the accident and life 
department of the Travelers. William 
Todd, office manager of the new agency, 
has been in Aetna Life office in Newark, 
New York and Philadelphia for the past 
twelve years. His work has been along 
underwriting lines, and, more recently, 


in the Newark branch as office super- 
visor. Harold H. St. John, formerly 
special agent for bonds and compensa- 
tion for the Aetna Life at Newark, 
is now executive field special agent in 
Faulhaber & Heard for the development 
of all lines of casualty insurance. Erving 
B. Lord, who was five years with the 
Aetna Life in the auditing department, 
stationed in various parts of the United 
States, and over a year with the Em- 
ployers’ Liability as a special agent in 
Pennsylvania, Delaware and New Jersey, 


WILLIAM N. HEARD 
will represent the agency as special agent 
for New Jersey exclusively. 

\lso associated with Faulhaber & Heard 
will be Edwin V. Faulhaber as an under- 
writer. Mr. Faulhaber has been three 
years with John G. Hillard of New York 
in the casualty department and one year 
with the Newark office of the Employers’ 
Liability. 


An interesting feature of this newly 
formed agency is that Messrs. Faulhaber, 


Heard and Davett were all together twen 
ty vears ago with the Fidelity & Casualty. 
\s Vice-president Heard expressed it, 
“This is the bringing together of three 
old friends who branched out with different 
companies twenty years ago, but are now 
reunited.” 


PASSES BILLION MARK 

In discussing workmen’s compensatioin 
insurance, Richard V. Goodwin, writing 
for agents of the Maryland Casualty, 
completes an article as follows: 

“The field is practically unlimited. The 
annual compensation premiums in the 
United States amount to approximately 
one hundred twenty-five million dollars, 
and the total in the few years since com 
pensation started, has passed the billion 
mark. Every agent should get a share 
and should let the company help him 
get it.” 
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Baltimore Companies’ 
Heads Honor St. John 


ALL ATTEND BALTIMORE LUNCH 


First Time They Have Attended Club 
Affair En Masse; New York 
President’s Talk 


Spencer Welton is coming to the end of 
his term as president of the Casualty Club 
of Baltimore, and when in New York sev 
eral months ago he asked EK. A. St. John, 
president of the Casualty & Surety Club 
of New York, if he would come to 
Baltimore and address the April meeting. 
Mr. St. John did so a few days ago and 
the meeting took on an added interest when 
it was seen that the presidents of the 
United States Fidelity & Guaranty, of the 


lidelity & Deposit, of the Maryland 
Casualty and. of the New Amsterdam, 
were at the head table. It is said to be 


the first time that the chief executives of 
all the Baltimore companies had attended 
one of these gatherings. It is regarded as 
a distinct compliment to the New York 
president. 

Mr. St. John made one of his felicitous 
speeches in which he made a plea for co- 
operation.: On his part he promised the 
co-operation of the National Surety Com- 
pany and even went so far as to say that 
if anyone had a_ legitimate complaint 
against the practices or ethics of the com 
pany and they would come to him, he 
would see that they had access to letters, 
files, etc., to prove the good intentions of 
the National Surety. 

Mr. St. John was given a very cordial 
reception as he is one of the most popular 
of all the insurance executives, and as a 
taltimore man said at the luncheon: “He 
is just as amiable and considerate today 
as he was when he was an_ insurance 
producer in Chicago. He has climbed the 
ladder without adopting a silk hat manner 
of any kind.” 


JOEL RATHBONE ILL 

Joel Rathbone, 
National Surety Company, is away on a 
leave 


vice-chairman of the 


six weeks’ of absence. He has been 


suffering from stomach trouble. 
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“Cheap Insurance” May 
Be Costly Insurance 


A. L. KIRKPATRICK’S ADDRESS 


Talking to Michigan Business Men, He 
Discusses Recent Failures Among 


Exchanges 
In addressing a club of business men 
in Saginaw, Mich., recently, A. L. Kirk- 


patrick of the Casualty Information Clear- 
ing House took as his topic, “Insurance 
\t Cost, But What Is The Cost?” He 
was making a plea for stock company in- 
surance. 

During the course of his address he dis- 
cussed 


several recent reciprocal failures, 
and more particularly the Associated Em- 
ployers’ Reciprocal of Chicago. 


Concluding his remarks he said: “If 
any of you object to paying the price of 
stock company insurance, or if you desire 
to enter into the insurance business in an 
effort to obtain your insurance ‘at cost’ 
you have plenty of opportunity without 
assuming the hazards and risks of enter- 
ing into a new and untried reciprocal ar- 
rangement. There are numerous recip- 
rocal exchanges and mutual companies 
engaged in the business of automobile in- 
surance in this state, any of which will 
furnish you with insurance ‘at cost.’ Some 
of them have been going for a number of 


years, others are newly organized. But 
such concerns have operated in this state 
and in other states long enough so that 
their experience is generally known and 
their facilities are available to any of 
those who for any any reason object to 
stock company insurance and yet it is a 
fact that more than 70% of the auto- 


mobile insurance in the State of Michigan 
is carried in stock companies. I believe 
you will agree that if the stock company 
system had not successfully demonstrated 
its superiority over other forms it could 
not maintain the good will and preference 
of so large a percentage of automobile 
owners of this State.” 


HORD OFFICE LEADS 

The largest volume of workmen's 
compensation premiums recorded by the 
Maryland Casualty for February was 
written by the Eugene F. Hord office, 
New York City. The same office stood . 
second for the month in accident and 
health. 


LONDON LLOYD'S IN “ILLINOIS 

In its compilation of the business done 
in Illinois by insurance carriers of all 
kinds, the Director of Trade and Com- 
merce of that state, Clifford Ireland, 
gives the figure of eight representatives 
in that state.. They received $200,630 in 
premiums and paid $72,180 in losses. The 
premiums for London Lloyd’s of A. F. 





Shaw & Co. were $89, 318; losses, $1,915. 
Good fortune in life usually comes 
through service to others, says the 


Maryland Casualty. 
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GETS NORTHWESTERN CASUALTY 
Union Indemnity Fleuwes in Big Deal; 
How Company Will Be Handled 
In This Territory 

The Union Indemnity has acquired 
control of the Northwestern Casualty & 
Surety, of Milwaukee. 

The Northwestern Casualty & Surety 
is one of the largest and strongest cas- 
ualty and surety *companies of the 
Northwest and had but recently with- 
drawn from New York in order to con- 
fine its writings to the Northwest. 

Under the new arrangement, W. Irv- 
ing Moss, president Union Indemnity, 
becomes president of the Northwestern 
as well. His brother, Mike M. Moss, 
senior vice-president of the Union, be- 
comes vice-president of the Northwest- 
ern. George L. Truitt, vice-president 
and general manager of. the Northwest- 
ern, resigns, while Edwin Zedler, secre- 
tary of the Northwestern, retains his 
position,and becomes local manager of 
the company in addition. 

Application is soon to be made by the 
Northwestern to operate in all the states 
now occupied by the Union. Applica- 
tions to write all casualty and surety 
lines will also be made. 

The Great Eastern Department of the 
Union will supervise the same territory 
for the Northwestern, that it now su- 
pervises for the Union Indemnity, the 
home office of the Union Indemnity at 
St. Louis will supervise the North- 
western in its territory, while the North- 
western will supervise the territory in 
which it operates. 


CHARLES BRACKETT DIES 
Charles P. Brackett, Jr., secretary of 
the New Amsterdam Casualty, was found 
dead last week at his home in Baltimore. 
He was forty-three years old. 


BALTIMORE CLUB MEETING 

The annual meeting and dinner of the 
Casualty & Surety Club of Baltimore 
will be held May 7, at the Southern 
Hotel in Baltimore. 


MORCOM’S WIDE EXPERIENCE 


New Aetna Life Manager in Newark, 


N. J.; 24 Years With Travelers; 
Marked Administrative Ability 

W. J. Morcom, the new accident and 
liability manager of the Aetna Life in 
Newark, N. J., a Hartford native, started 
his imsurance experience as private sec- 
retary to Sylvester C. Dunham, the late 
president of the Travelers. He was 
later traveling auditor for the company 
and subsequently did creditable work 
in the mortgage department. His next 
step was into the claim end of the busi- 
ness where he built up a wide circle of 
friends throughout the country. He 
was with the Travelers for twenty-four 
years, resigning in 1915 to become man- 
ager of the field claim department for 
the Aetna Life covering the entire 
United States. 

Mr. Morcom’s long and varied experi- 
ence along administrative and organiza- 
tion lines well fits him for his new du- 
ties. He is now building up his execu- 
tive staff, and new appointments may 
be expected shortly. 


NEW YORK CLUB MEETS 


Claris Adams li Dr. w. Warren Giles 
Addressed Casualty & Surety Club 
Dinner Last Night 


An informal dinner of the Casualty 
& Surety Club of New York was held 
last night at the Machinery Club. 

Among the speakers were Claris 
Adams, member of the firm of Turner, 
Adams, Merrell & Locke, lawyers at 
Indianapolis, Ind., and Reverend W. 
Warren Giles, D. D., pastor of the First 
Reformed Church, East Orange, N. J. 

Mr. Adams spoke on “Insurance Com- 
panies and Insurance Law.” Dr. Giles 
spoke on “The Business Man’s Obliga- 
tion to the Government.” 
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Metropolitan Casualtv Directors Recom- 
mend 20,000 Additional Shares; 
Company Strong Financially 

At a meeting of the board of directors 
of the Metropolitan Casualty resolutions 
were adopted recommending to stock- 
holders an issue of 20,000 new shares 
of capital stock of $25 par, to be sold 
at $75 a share. This action will increase 
the capital of the company by $500,000 
and the surplus by $1,000,000. 

At the meeting J. Scofield Rowe, pres- 
ident, reported that during. the first 
quarter of 1925 the business of the com- 
pany was double the amount for the 
same period of 1924. New directors ap- 
pointed were: Darwin R. James, Jr., 
president, East River Savings Bank and 
C. Stanley Mitchell, president, Central 
Mercantile Bank. 

On completion of the contemplated 
plan the financial position of the com- 
pany would be approximately as follows: 
Total assets, $6,000,000; capital, $1,500,- 
000; net surplus, $1, 5(00,000 and annual 
premium income ne 





H. W. Blackburn, assistant manager of 
the Mountain States Branch Office of the 
Federal Surety has been appointed mana- 
ger, succeeding Mr. Porter, whose death 
occurred in December. 


N. J. MANUAL AMENDMENT 


New Paragraph To Be Inserted On 
Page 7 Under Caption “Basis 
Of Premium” 

The governing committee of the 
Compensation Rating & Inspection Bu- 
reau of New Jersey has adopted an 
amendment to the general rules of the 
manual to be effective as to policies 
July 4, 1925. 

This amendment is on page 7 under 
caption “Basis of Premium,” the follow- 
ing new paragraph to be inserted for 
the old one: 

“Estimated payrolls shall approximate _ the 
actual expenditures as shown by previous rec- 
ords or by inspection. When a risk passes from 
one carrier to another the estimated payroll 
used by the new carrier shall in no case be less 
than the payroll shown in the expiring policy 
unless the carrier of the expiring policy has 
filed with the Bureau a record of its require- 
ments of pwyroll for renewal which requirements 
differ from the payroll shown in the expiring 
policy, in which case the payroll as shown by 
such record shall be the minimum payroll to 
be used by any carrier. The requirements of 
any carrier as to estimated payroll shall be 
subject to the approval of the Bureau,” 


NEW PUBLICITY BUREAU 
The Insurance Publicity Bureau of 
San Francisco has been organized by 
Herbert H. Kirschner with offices at 369 
Pine Street. 
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The LONDON urites: 


Accident, Automobile Liability, Auto- 
utomobile 


Contractors’ Contingent Liability, Con- 


Electrical Machinery Breakage, 

tor Liability Elevator Property 
Damage, Employers’ Liability, Engine 
Breakage. 


General Liability, Golf and Game, 
Group Accident and Sickness, 


Marine 


Owners’ Liability, Owners’ Construction 


Teams Liability, Teams Property 
Damage, Theatre, Theft. 


SAONIHUVUVUULOUVAOUOUUUUUAU AAG UALS 








THE SUPER-SERVICE COMPANY 








Eleva- 


increased. 


weeks. 











owners are protected by insurance. 


4,000,000 New Cars 


Even graphic charts fail to adequately impress the average insurance agent 
with the marvelous possibilities for developing automobile casualty lines. 
The automobile insurance proposition is too big to be visualized. 


Manufacturers claim that 4,000,000 new cars will be built and sold in 1925. 
Thousands of motorists, who do not feel called upon to buy a new machine, 
will be operating their Pre-1925 model. 


As has been frequently stated, only a small proportion of automobile 
This despite the fact that roads are 
congested as never before and the chance of accident has been materially 


Insurance men should push automobile insurance hard during the next few 
Springtime is the “harvest time” for automobile commissions. 


LONDON GUARANTEE & ACCIDENT 


COMPANY, LTD. 


HEAD OFFICE: 
55 Fifth Ave., New York 
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C. M. BERGER 
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New Procedure Rule 
Adopted in New Jersey 


COMPENSATION RATES UP 9 P. C. 





N. J. Compensation Rating & Inspec- 
tion Bureau Completes Review of 
1918-1922 Experience 





The governing committee of the Com- 
pensation Rating & Inspection Bureau 
of New Jersey has completed a review 
of the experience of all carriers under 
policy issues of 1918-1922 covering in 
the state of New Jersey and in a num- 
ber of instances an adjustment in base 
rates has been found necessary. 

These changes become effective July 
4, 1925. 

The New Jersey material under re- 
view includes $3,419,000,000 of payroll 
exposure with losses at present benefits 
slightly in excess of $22,000,000, com- 
prising medical costs of $6,000,000 and 
the indemnity on 61,420 compensable in- 
juries. In establishing the proper level 
of premium for rate study the loss ratios 
of policy years 1921, 1922 and 1923 only 
have been used. 

Upon this basis it is found that the 
net effect will be an average increase 
of rate level amounting to approximately 
9 per cent. as the result of increasing 


rates for 349 classifications and de- 
creases to 16, while 313 have been 
checked out as requiring no change. 


These figures do not include the classi- 
fications requiring individual rate de- 
termination, maritime or chemical man- 
ufacturing or the “Per Capita” classifi- 
cations. The key rates applying under 
the plan for rating chemical and dye- 
stuff manufacturing risks have also been 
reviewed with some upward adjustment 
resulting. 

In addition to the 
above the committee also has under 
consideration forms of coverage and 
rates applicable to stevedoring, marine 
wrecking and dredging and the vessel 
schedule, and it is the intention that 
such further changes as may be adopted 
as to Maritime operations shall also be 
made effective July 4, 1925. 


Rules of Procedure 


The special rules of procedure adopted 
are as follows: 

1. The rules, classifications and rates _ for 
Workmen’s Compensation or Employers’ Lia- 
hility insurance set forth herein have been filed 
with the Commissioner of Banking and Insur- 
ance and have been approved by him, effective 
Tuly 4. 1925, as wrescribed by law, except as 
to residence and farms insurance, for which op- 
proval is not required by the statute. 

2. The rules, classifications and rates set forth 
herein apply in all respects to all policies writ- 
ten or issued with effective date of July 4, 1925, 
or thereafter, including new business and re 
newals and not otherwise except as provided 
below. 

3. If any policy outstanding April 15, 1925, 
with expiration date of July 4, 1925, or there- 
after is taken up and rewritten or extended, for 
any purpose whatever, there shall be attachd 
a specific endorsement to provide for the appli- 
cation of the rules, classifications and rates set 
forth in this Manual upon the normal date of 
expiration of the original policy. 

4. It is the intent of the foregoing to make 
this Manual of rates and the rules controlling 
their application effective as of the anniversary 
dates of policies normally expiring July 4, 1925, 
and thereafter, and to new business dating from 
or after July 4, 1925, and any policy contract or 
any endorsement attached to any policy for the 
purpose of circumventing this rule by direct or 
indirect means shall be recalled and canceled. 

5. Any amendment of rule, classification or 
basis rate promulgated to take effect subse- 
quent to July 4, 1925, shall not apply to any 
policy outstanding upon the effective date of 
change, but shall be available only to bona 
fide new business and to renewal policies as of 
their normal anniversaries subsequent to the 
date of manual change. 

6. Every policy, including new business and 
renewals, effective Tuly 4. 1925, or thereafter, 
shall be written at Manual rates under the ap- 
propriate classifigations as determined by the 
Bureau except where the final adiusted rate for 
the risk has been determined by the Bureau un- 
der the plan of schedule or experience rating, or 
both, as may be applicable, and in accordance 
with the rules and_ classifications in this 
Manual. 

7. When the classification of any risk has 
been established by the Bureau by inspection, 
no policy shall be issued or endorsed, or adjust- 
ment of premium made under any other or 
additional classification for manufacturing oper- 
ations than disclosed by the current rate card. 

& Every policy effective July 4, 1925, or 
thereafter, shall contain an accurate estimate 
of payroll and a sufficffiient deposit premium as 
required by the rule of the Manual under “Basis 
of Premium” (page 7), as amended July 4, 1925. 
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CLEAN-UP TIME 


PRING is coming on apace 

and before long the voice of 
the vacuum-cleaner will be heard 
in our land, while the men folks 
will seek to lose themselves in the 
great Open spaces. 


It will be clean-up time, not only 
for householders, but for burglars 
as well. And the insurance agent 
can make a clean-up too, pro- 
vided he is equipped to write 
Residence Burglary Insurance. 


So, if you aren’t now prepared to 
participate in the annual round- 
up of Residence Burglary policies, 
it will pay you to get in touch 


with the F & D. 


FIDELITY AND DEPOSIT COMPANY 


Baltimore 


Fidelity and Surety Bonds and 
Burglary Insurance 
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PRODUCTION DEPARTMENT, 
FIDELITY & DEPOSIT COMPANY, 


Baltimore, Md. 


If you are not already adequately represented in this territory I will 
be glad to have full information regarding an agency connection with 
your Company. 


E. U. 410 


(Signed) 


Address 
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Crowded Program for 
Bethlehem Meet 


PENNSYLVANIA FEDERATION 

Paul L. Haid, Edson S. Lott, James 

Victor Barry, Wallace Reid and Many 
Other Speakers Scheduled 








A tentative program for the twelfth 
annual convention of the Insurance Federa- 
tion of Pennsylvania has been announced by 
General Chairman, William M. Goodwin. 
The Convention will open Monday, May 
18, with address of welcome by Mayor 
James M. Yeakle of Bethlehem and Sec- 
retary Abner H. Buck of the Bethlehem 
Chamber of Commerce. The response for 
the Federation will be made by S. H. Had- 
ley of Sharon, Pennsylvania. Following 
this, will be the President’s address by 
Walter G. McBlain of York and the 
nomination of Committees. Then will fol- 
low the star address of the morning by Har- 
lan D. Babcock, editor of the “Federation 
News.” The chairman of this session will 
be Frank W. Schott of Bethlehem, who is 
also chairman of the reception committee. 

The Tuesday morning session will be in 
charge of A. E. McCloskey of Pitssburgh, 
chairman, who, as convention chairman at 
Pittsburgh last year made such a creditable 
showing for the Federation. The first ad- 
dress will be by Walter Munns of Phila- 
delphia and the second address will be of 
great interest to Life Insurance men and 
will be made by Mr. Clayton M. Hunsicker 
on the subject of “Business Perpetuation 
by Means of Life Insurance.” 

The third speaker will be President 
Charles E. Miller of the Fidelity and De- 
posit Company of Maryland. 

Other speakers on the program included 
Paul L. Haid, president of the America 
Fore Companies; J. H. Tregoe, manager 
of the National Credit Men’s Association; 
James J. Victor Barry, vice-president of 
the Metropolitan Life; Barry Bulkely and 
T. Alfred Flenning of the National Board 
of Fire Underwriters and Edson S. Lott, 
president of the United States Casualty. 

One of the features of the convention 
will be the round table talks. Each after- 
noon there will be three groups, one con- 
sisting of life insurance men, one of fire 
insurance men and one of casualty and 
surety men, each gathered at different places 
in the hotel. These round table talks are 
melting pots for ideas and are a source of 
great interest and information for those 
participating in them. 

The round table talks will start at 2:00 
p. m. on Monday, May 18, and the chair- 
man of the life insurance. group will be 
Ray Helms of Reading and the discussion 
will be led by W. R. Harper of Phila- 
delphia on the subject of group life in- 
surance. At the same time, the fire insur- 
ance group will be meeting with Frank 
Huth of Nazareth as chairman and the sub- 
jects under discussion will be “Rate Anal- 
ysis and Forms” led by two prominent 
special agents and “Loss Adjustments,” 
led by W. FE. Hill, Philadelphia adjuster 
for the Home of New York. The casualty 
and surety group will be in charge of 
Chairman A. L. Lipka of Reading, and the 
subjects for discussion will be “Public, Con- 
tractoral and Products Liability,” led by 
Wallace FE. Reid of Pittsburgh, and Surety 
Sales led by Mr. H. Q. Dodge of Harris- 
bure. 

The Tuesday afternoon round table talks 
will be as follows: 

Life insurance section, Frank D. Buser 
of Philadelphia, chairman; and the subject 
for discussion will be “Inheritance Tax 
Coverage and Philanthropic Endowments” 
and will be led by FE. Paul Huttinger of 
Philadelphia. 

The Fire insurance section will be con- 
ducted by Chairman Geo. N. Beisel Vof 
Easton and the subject for discussion will 
be “Use and Occupancy Insurance” and 
“Inland Marine” led by men well versed 
in these lines. 

The chairman of the casualty and surety 
section will be Roy VanWagenen of AI- 
lentown and the first subject for discus- 
sion will be “Electrical Machinery Insur- 
ance” led by A. S. Wickham of Phila- 


delphia and “Automobile Insurance” led 


by R. S. Catlin of Philadelphia. 
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Head Office, PHILADELPHIA - 


All of the above coverages and many others for the complete 
protection of the public are now being sold by the agents of 


THE INDEPENDENCE COMPANIES 


CHARLES H. HOLLAND, President 








These Companies maintain Human Relations with their Agents, Brokers and Policyholders 
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Rarities 

I rarely have known of a fire insurance 
company president who would agree to 
accept an invitation to address a gather- 
ing of insurance men without a great deal 
of hemming and hawing and in a spirit of 
revolt; or 

A representative of Lloyd’s, London, 
who did not get grouchy when his pres- 
ence in New York City was discovered 
by a newspaper reporter; or 

A marine insurance man of the first 
rank who would talk to a newspaper for 
publication; or 

An actuary who was not a good bridge 
whist player and a good fellow; or 

A life insurance agent, no matter how 
poorly dressed or down at the heel, who 
could not make a satisfactory impromptu 
speech if called upon; or 

A casualty insurance man who could 
not give a pretty good excuse for a bad 
loss ratio in any division of the business ; 
or 

A fire insurance broker who would 
publicly furnish the insurance fraternity 
with inside dope on how his office gets 
and holds business; or 

An automobile insurance underwriter 
who would not look bored and worried if 
a newspaper asked him to write an article 
on automobile insurance. 

Where Are The “Letters To 
Editor?” 

People who have had an opportunity 
to glance at the pages of trade papers 
of various kinds and in different lines of 
business are often surprised that there is 
no department in insurance papers under 
the head “Correspondence,” “Pro Bono 
Publico,” “Letters to the Editor,” 
“From Our Readers,” etc. In many olf 
the technical publications of this coun- 
try, such as “Editor and Publisher,” 
“Musical America,” “Scientific Amer- 
ica,” “Iron Age” and in countless other 
periodicals that nook of the paper is 
one of the most readable. 

The principal reason why insurance 
papers do not publish such departments 
is that they do not receive letters of 
philosophy, discussion of aspects of the 
business, or comments on matter printed 
the preceding week. An insurance 
paper can print an article that is the 
most instructive of the year, the most 
entertaining of the year, the most stupid 
or the most boresome, and there is never 
any comeback in the mail. If the edi- 
torial staff misspell a name and it gets 
by the proofreaders, or there is a mis- 
take in figures such as adding or sub- 
tracting a htndred thousand in the 
surplus of a company, some one will 
write in, but weeks will go by without a 
comment of any kind. 

Once The Eastern Underwriter said 
that Merger wrote “Vie de Boheme,” 
a French novel, which in opera is known 
as “La Boheme,” with the result that 
two annonymous postal cards were 
received (from Boston), saying that the 
correct way to spell the author’s name 
was Murger. Once it resurrected Gov- 
ernor Morgan G. Bulkley after he was 
‘dead and it received two sarcastics notes 


The 









saying he was still alive, but if The 
Eastern Underwriter would print next 
week exclusively a new rating schedule 
originated by Sumner Rhoades; an 
analysis of fire insurance by Richard M. 
Bissell prepared after six months’ of 
intensive study; an essay on insurance 
supervision by Wesley Monk of Massa- 
chusetts or James A. Beha of New York 
or Samuel McCulloch of Pennsylvania; 
or a prophecy by Louis F. Butler on 
how compensation insurance in the 
future should be written in order that 
all companies might make a profit, there 
wouldn’t be a letter for publication re- 
ceived by The Eastern Underwriter from 
any man of consequence in the business 
although the chances are that before the 
end of 1925 all persons of that stamp 
would have read it. At least, they 
wouldn’t write anything to be run over 
their signature. 

Why such diffidence with the pen 
throughout the insurance world? Doubt- 
less if the editor of The Eastern Under- 
writer knew the answer the pages of 
the paper would soon be swarming with 
letters written on various subjects by 
people in the business. 

It is forlorn hope. The letters will 
not be received. The only mail contact 
will continue to be the material received 
from the professional insurance publicity 
people. 

+ + * 


Rain Insurance Pioneers 


At the recent meeting of the Rain 
Insurance Association there was com- 
ment of course on the fact that premi- 
ums went off last year and that there 
were plenty of hard knocks, but such 
discussion came in the form of a shrug 
of the shoulder or a spirit of resignation. 

There was no grouching; no. senti 
mentalizing about carrying a_ difficult 
load at a loss; no moralizing about ’the 
perils and ingratitude of pioneering. 

But, nevertheless, the experiences of 
the companies in sticking to rain insur- 
ance and keeping hard at it, hoping that 
the road will turn into more pleasant 
passes in the future, is one feature about 
the insurance business which should 
give food for thought to the dema- 
gogues of the Untermyer stripe. It 
demonstrates that insurance companies 
are not so hard boiled, so keen in the 


search for the nickel. They are willing 
to make sacrifices so that the public can 
get what it wants. 

Even in the unstable and dangerous 
aviation insurance there were companies 
willing to stand by the manufacturers 
at heavy loss to themselves until the 
situation got hopeless and commercial 
aviation looked like a corpse. The 
underwriters are closely observing what 
is taking place under Ford auspices at 
Dearborn, Mich., and it can be prophe- 
sied that when that industrialist starts 
turning out ships in any quantity and 
commercial aviation becomes a fact the 
insurance companies will be standing 
close by ready to help with the cover 
when it is wanted. 

* * x 


Where Good Committeemen Do Not 
Grow on Trees 


And talking about automobile insur- 
ance underwriters it is alleged that it is 
more difficult to find the right type of 
man to serve on committees in that 
branch of insurance than in any other. 
The reason is that they are scarce. If 
you will glance at the important com- 
mittees vou will find that there is a 
small group of men who are members 
vear after year. And one of these men, 
C. R. Pitcher of the Royal, a man who 
has done more than his share of night 
work, Sunday work, holiday work, 
recently decided that he would quit 
high pressure labor for a few weeks at 
least and is recuperating up state. There 
are not many C. R. Pitchers in the 
business—men who toil ceaselessly, un- 
selfishlessly, modestly, loyally,—and_ it 
is pleasant occasionally to bring their 
light from under the bushel and expose 
it to public view as is being done in 
this paragraph 

* *k Ok 
In Defense of Charts 


It was to be expected that some of 
the insurance publishers would have 
something to say about the project of 
the fire group of the Insurance Adver- 
tising Conference to cut down the num- 
ber of charges of insurance statistics 
because of alleged duplication and waste. 


In its editorial on the subject “The 
Weekly Underwriter” said: 
“The Insurance Advertising Confer- 


ence, at a meeting on February 20, dis- 
cussed the question of duplication in 
the distribution of annual. statistical 
charts which are now published by sev- 
eral publishing houses. It appears that 
duplication occurs where an agent rep 
resents two or more companies purchas- 
ing charts. Waste is said to be present 
also in the gathering of material by those 
publishing the charts and in order to 
eliminate waste and to remove the bur- 


den from the publisher, it was deter- 
mined by the Advertising Conference 
that the chairman of the Fire group 


should ‘confer with the 
of Fire Underwriters to the end that 
that organization having much, if not 
all, of the data necessary, should under- 
take to publish a chart to be supplied 
to all member companies. In this last 
line there is food for thought. The Na- 
tional Board exists for its members. If 
the charts, so valuable to the insurance 
business in general, were confined to sale 
to member companies only, non-mem- 
bers and the general public would be 
deprived of much needed statistical in- 
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formation of which they now have al- 
together too little. It is evident to an 
outsider that if the only statistics avail- 
able are those prepared by the insurance 
companies themselves through their own 
organizations it is a very simple matter 
to omit statistics of an unfavorable na- 
ture, the knowledge of which might re- 
sult in bringing about beneficial changes. 
The fire insurance business is too bi 
to allow any such criticisms to have the 
faintest possible excuse for existence. 
Statistical publications should be en- 
couraged on the part of the independent 
publishers. In the preparation of such 
statistics many important trends may be 
noted, and constructive criticisms result. 
Give the proper support to independent 
statistical research and it will be possible 
to develop it to a point of the greatest 
possible value to the companies. The 
trouble with the trade press in the insur- 
ance business for the past thirty years 
has been its repression through the nig- 
gardly attitude of the business toward 
the publishers. Look at the wonderful 
work now being done by ‘The Iron Age,’ 
‘The Dry Goods Economist,’ ‘The Rail- 
way Age-Gazette’ and the publications of 
the automotive field, all of which are lib- 
erally patronized by their respective 
trades. Why not try a little different 
policy for the next decade and let those 
publishers that are able and willing to 
shoulder the responsibilities which this 
great business presents, prove to the 
companies, the agents and the public 
the value of a strong and independent 
press? The best friends the companies 
have are the publishers—competitors 
are avowed enemies, and the public has 
proven to which camp it belongs. There 
is plenty of constructive work for the 
Insurance Advertising Conference with- 
out attempting to tear down the well- 
established business of friends.” 


* * * 


An Eagerly Awaited Book 
The real facts about the wealth of 
America, gathered and compiled by 
experts, will appear in the new book 
which is being written by E. A. Woods, 
the veteran Pittsburgh general agent. 
While here on a visit last week he 
informed me that he is getting splendid 
co-operation from all branches of the 
insurance business although his book is 
primarily intended for life insurance 
men and will have as its object definite 
proof of the anomaly that while Ameri- 
cans are the heaviest insured people in 
the world they are really tremendouslv 
underinsured. While this is true of life 
insurance it also holds good in some 
other branches of insurance. For in- 
stance, only one man out of five who 
owns a car has insurance on it. 

Mr. Woods has made a fortune out of 
life insurance. He is a man of consider- 
able wealth who believes that writing a 
book requires more than literary talent 
and experience. For his book he wants 
many facts, and to get them he has em- 
nloyved a staff of men some of whom 
have spent considerable time with the 
various governmental departments in 
Washington in quest of them. In my 
opinion this will be one of the most 
important books which has yet come 
from the pen of anyone having a con- 
nection with the insurance business. 

* * * 


Leaves Better Feeling 


After all that talk in*the Massachusetts 
legislature about reciprocal insurance, 
arguments pro and con printed in Boston 
newspapers by the column, the appearances 
of various insurance men (including rep- 
resentatives of life companies) and rep- 
resentatives of big department stores of 
Boston, Massachusetts is not going to have 
a new law to admit reciprocals to that 
state. Those on the inside inform The 
Eastern Underwriter that it was a case of 
too many “irreconcilable interests.” The 
two sides simply could not get together and 
some of the legislators are disgusted and 
there is considerable bitterness. There is 
talk, too, of a general investigation of the 
insurance business. but Charles EF. Belcher 


of Boston says that is not to be taken 
seriously, 
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Compulsory Cover Is Constitutional 


(Continued from page 17) 


of the statute, when not owners of motor 
vehicles, is not unlawful discrimination. 
It may well be thought that responsibility 
ought to be fastened upon the owner of 
the dangerous instrumentality. Burden- 
some liability is fastened upon railroads 
and some other corporations for causing 
the death of a human being, from which 
their servants and agents, through whose 
conduct liability arises, are exempted. 

The answer to the second question is Yes. 

Kind of Security 

“3.—The kind of security for the pay- 
ment of liability arising from the opera- 
tion of motor vehicles on public ways with- 
in reasonable limits may be established by 
the General Court. An option to the owner 
of the motor vehicle between the deposit 
of cash or securities with a public officer 
and the furnishing of a surety bond or a 
policy of insurance offends no provision 
of the Constitution. The primary object 
is to afford security to the traveler in- 
jured on the public way through the neg- 
ligent operation of the motor vehicle. 
The difference between these diverse 
methods of furnishing security is not an 
inequality of law in a constitutional sense. 
It is not distinguishable in principle from 
the option afforded for depositing 
cash or various securities in behalf of or 
by one charged with crime and desiring 
bail. The answer to the third question 
is Yes. 

“4-(a) The proposed bill if enacted 
into law would not be unconstitutional in 
our opinion because it does not apply to 
non-resident owners or operators of motor 
vehicles not registered under our laws. 
The use of such motor vehicles may be 
found by the Legislature to be small in 
comparison with ‘that of such vehicles 
registered in accordance with our laws. 
The expense of enforcing the law with 
respect to them may be found to be ex- 
cessive. It may be that there are other 
difficulties in the way. Moreover a class- 
ification including only motor vehicles 


registered under our statutes cannot be 
pronounced unreasonable. Non-resident 
owners of motor vehicles or motor vehicles 
not registered under our laws doubt- 
less might be included within the law.... 
This omission would not be fatal to the 
proposed bill. Legislative classification 
may rest upon narrow distinctions. 

“(b) The exclusion of motor vehicles 
owned by the Commonwealth, or ‘by a 
corporation subject to the supervision and 
control of the department of public utili- 
ties, or by a street railway company under 
public control’ cannot be denounced as 
arbitrary. It has a reasonable relation to 
public safety. It does not destroy equality 
before the law nor create special privilege. 
It is a classification which may be thought 
to rest on sound judgment. 

“(c) The requirement that persons 
operating motor vehicles as common car- 
riers for hire shall furnish both a 
liability bond or policy as security for the 
benefit of those suffering personal injury 
or entitled to recover damages for death 
and also a bond as security for property 
damage, is not open to objection on con- 
stitutional grounds. Common carriers may 
be made a class by themselves for special 
legislative treatment as distinguished from 
other travelers on the way. The right to 
use public ways for the purpose .of com- 
mon carriage of passengers for hire re- 
quires special license, and may be made 
subject to special regulations. And among 
common carriers of pasengers the class- 
ification here proposed is not open to at- 
tack on constitutional grounds. This point 
is settled by authority. 


No Constitutional Provision Violated 


“(d) The bill is not unconstitutional 
because excluding from its benefits such 
employees of the owner of the motor vehi- 
cle or of any person responsible for its 
operation as are entitled to benefits under 
the workmen’s compensation act. . . . 

“(e) No constitutional infirmity in the 


proposed bill arises from its omission to 
provide security for personal injury or 
death occurring on private property... . 
“(f) Restriction of security to clairns 
for personal injuries and death and exclu- 
sion of those for damages to property vio- 
lates no constitutional provision . ara 
“(g) It is provided in the proposed act 
that an applicant for the registration of a 
motor vehicle must either (1) procure a 
motor vehicle liability bond or policy, or 
(2) deposit cash or securities with a public 
official . There is an apparent in- 
equality in these provisions’ in that, where 
a bond or policy is furnished by the regis- 
trant, a maximum security of $10,000 is 
available; while, where a deposit is made, 
that maximum security is $5,000. This 
inequality is more apparent than real. The 
option to the registrant in this respect of- 
fends no constitutional guarantee . 8 
“(h) The reasons already stated are 
sufficient to show that no constitutional 
objection can be urged soundly that the 
bill is made applicable indifferently to all 
classes and kinds of motor vehicles. 


May Enact Laws to Protect Public 


“(i) Regulations of the kind prescribed 
by the proposed bill may apply to inter- 
state commerce on the same terms as to 
domestic travellers. The States cannot 
enact laws for the specific end of regula- 
ting interstate commerce; but they may 
enact laws for the protection of the gen- 
eral public, against apprehended harm in- 
cluding that caused by those engaged in 
interstate commerce. . . . There is nothing 
inconsistent with the conclusion that the 
proposed statute would be valid in this re- 
spect in the recent decisions of Michigan 
Public Utilities Commission v. Duke, 266 
U. S., 570 (45 Sup. Ct. Rep. 191), where 
compulsory interstate commerce as a com- 
mon carrier was sought to be imposed upon 
one carrying on interstate commerce as a 
private person . We answer no to 
the fourth question, including all its sub- 
divisions. 

“S.—The Legislature has large powers 
in the regulation of the business of in- 
surance. The manifest purpose of 


the proposed statute being to protect 
travelers in the exercise of care upon the 
highway, the requirement that the liability 
policy or bond shall cover all claims, ir- 
respective of number, arising from per- 
sonal injuries to the motor vehicle, violates 
no constitutional guarantee. The scope 
of the risk incurred by the insurer or 
surety doubtless will be reflected in the 
premium to be charged. 

“6.—A fundamental principle of rate 
making by public authority is that in gen- 
eral the rate so established must be suf- 
ficient to yield a fair return on the rea- 
sonable value of the property used or in- 
vested for doing the business after pay- 
ing costs and carrying charges. . . . 
The answer to the sixth question and its 
several subdivisons is that the provisions 
there enumerated will be constitutional 
if provision is made for a judicial review 
of the premiums there to be established by 
the commissioner of insurance, and not 
otherwise. 

(Signed) Arthur P. Rugg, Henry K. 
Braley, John C. Crosby, Edward P. Pierce, 
James B. Carroll, William C. Wait; George 
A. Sanderson.” 

CONTRACTOR’S BOND CASE 

Hay and other live stock feed may be 
classed as materials essential to high- 
way construction work, according to a 
decision of the United States circuit 
court of appeals given at Richmond re- 
versing the district court at Asheville, 
N. C. The decision is in favor of the 
Early and Daniel Company which furn- 
ished a car of hay and a car of live 
stock feed to the Luck Company which 
had contracted with the State Highway 
Commission of North Carolina to build 
a road in the western part of the state. 
The supply company sought recovery 
from the American Surety which was 
on the contractor’s bond. The lower 
court which is now reversed held that the 
Early and Daniel Company was not a 
“person furnishing materials in and 
about the construction of said highway” 
and rejected the claim for payment 
under the bond. 
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General Agents, Managers and Adjusters. 
casualty, fire and marine insurance companies for Northern New Jersey. 


Equipped to give prompt, expert service to New York brokers 
in the placing of New Jersey risks. 
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OF BOSTON, MASS. 


Life 
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WHAT ABOUT YOUR 
NEWS PUBLICITY ? 





In the Eastern Underwriter’s leading editorial of April 17th appeared the 
following pregnant paragraph: 


“Insurance publicity is now something more than a 
lusty infant and is growing fast, but it is work which 
must be intelligently handled. There is so much of 
importance which the public should know that the 
work of those publicity men who are merely space- 
grabbers, who are turning out material for the mere 
sake of getting out mimeographed copy, and who 
dump trivialities and unimportant copy on editorial 
heads, will gradually be eliminated as the companies 
grow more experienced.” 


Is the news and feature material that issues from your office of real help 
to the press or is it “trivialities and unimportant matter’’? 


Usable copy, with genuine reader interest, is welcome in editorial offices. 


“Space-grabbing” trivialities are a source of definite irritation to the 
editor and build ill-will for your company. 


We know how to produce only the helpful brand. 





FIND OUT WHAT WE HAVE DONE FOR OTHERS 
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in the Eastern territory today 


COMBINED ASSETS - $1,850,000 


Complete coverage for passenger and 
commercial cars at a substantial saving 
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